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Metro Office Park Street 1 Lot 18 03/01/2018
Microsoft Building Suite 2003, Bzn 2020

Guaynabo, PR 00968

http:/www.acrecent.com

James Hofmockel (Primary Contact)
(312) 725-4338 (Phone)
+312-805-3007 (Mobile)

B3 jim.hofmockel@acrecent.com

Jackie Hernandez (Alternate Contact)
(787) 706-9292 (Phone)

(787) 706-9293 (Fax)

none given (Mobile)

B3 jackeline.hernandez@acrecent.com

Acrecent Financial is a: Buyer, Seller, Equity Provider

Type of Company:

Independent

The company's core business focus:

Acrecent serves businesses in Puerto Rico, Mexico, Panama, Costa Rica, the Dominican
Republic and other Caribbean and Central American Markets. We provide financings for
software, IT, and all types of equipment, including aircraft.

Type of FundingSource/Buyer

Lender
Investor
Agent
Packager


http://www.acrecent.com/
tel:(312) 725-4338
tel:+312-805-3007
tel:(787) 706-9292
mailto:jim.hofmockel@acrecent.com
mailto:jackeline.hernandez@acrecent.com

Source of Funds

Both Internal and Other Funds

Annual Volume Funded
0-20 Million

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $10,000,000.00
Average $500,000.00
Lowest $250,000.00

Lease Structures

Conditional Sale/Money-Over-Money
Debt

Leveraged Lease

Tax-Exempt Municipal Lease
Operating Lease

Sale/Leaseback

Vendor Finance

Lease Terms
Longest 60
Average 44

Shortest 24



Funding/Buyer Programs

The company provides these types of financing:
Buy Paper: Our Documents Only
Buy Paper from Leasing Comp
Debt Side of a Leveraged Lease
Equity/Purchase of Tax-Orient
Fund Leases as a Group

Fund Leases Individually
Inventory Financing/Floor Plan
Tax-Exempt Municipal Leasing
Purchase Portfolios

Progress Payments

Residual Financing

Residual Sharing

Venture Leasing

Our company DOES originate paper.
We DO syndicate or sell paper. Details: We originate transactions for our portfolio as well as
for sale, in whole or part.

Syndications / Portfolios:

Equipment Types

Prefer Will Will Not Not Specified
Agricultural °
Aircraft °
Automobile °
Broadcast °
Buses °
Cable °

Communications °



Computer
Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming

Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking

Printing



Project Finance °

Rail °

Recreation

Recycling °

Restaurant °

Satellite

Software °

Trucks and Trailers °

Utility °

Video °

Waste Removal °
Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 5%
HLT/Large Cap 5%
Near Investment Grade 30%
Middle Market 40%
Lower Middle Market 15%
Start-ups/Venture 5%
Municipal/Government 0%

Other 0%



Our Company is a(n):
Asset-Based and Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:
We will consider all types of borrowers and transactions.

Soft Asset Policy:
Yes

Industries Most Interested in Funding/Purchasing:
Healthcare, solar energy,

Industries Will Not Fund/Purchase From:
Gaming, government.

Lessor and/or Broker Requirements:

We work with brokers who bring us quality transactions and offer an attractive variable rate structure
based on yield and volume.

ELFA Business Councils

Independent Middle Market

Start of Fiscal Year

January


http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
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100 N Tyron Street 03/01/2018
NC1-007-14-32

Charlotte, NC 28255-0001

www.bankofamerica.com/leasing

Ronald Pearce (Primary Contact)
(678) 287-2864 (Phone)

(404) 532-3507 (Fax)

none given (Mobile)

B3 ronald.e.pearce@baml.com

Gregory Siracusa (Alternate Contact)
(770) 270-8510 (Phone)

(404) 532-3510 (Fax)

none given (Mobile)

B3 gregory.a.siracusa@baml.com

Banc of America Leasing is a: Buyer, Seller

Type of Company:
Bank

The company's core business focus:

Current focus is on sourcing opportunities from sellers who are also partners/investors of
BAL's syndication group.

Type of FundingSource/Buyer

Investor

Source of Funds

Internal Funds


http://www.bankofamerica.com/leasing
tel:(678) 287-2864
tel:(770) 270-8510
mailto:ronald.e.pearce@baml.com
mailto:gregory.a.siracusa@baml.com

Annual Volume Funded
10 - 25 Billion

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $50,000,000.00
Average $5,000,000.00
Lowest $1,000,000.00

Lease Structures

Debt

Equity

Tax-Exempt Municipal Lease
Operating Lease
Sale/Leaseback

TRAC

Vendor Finance

Lease Terms

Longest 120
Average 48-72
Shortest 24

Funding/Buyer Programs

The company provides these types of financing:
Equity/Purchase of Tax-Orient



Fund Leases as a Group
Tax-Exempt Municipal Leasing

Purchase Portfolios
Residual Financing

Our company DOES originate paper.

We DO syndicate or sell paper. Details: Large syndication group that represents and offers

from all lines of business

Syndications / Portfolios:

Equipment Types

Agricultural
Aircraft
Automobile
Broadcast

Buses

Cable
Communications
Computer
Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures

Gaming

Prefer

Will Will Not Not Specified



Graphic Arts
Industrial °
Intermodal °

Laundry/Drycleaning

Livestock

Machine Tool °
Mailroom

Marine °
Materials Handling °
Medical °
Mining

Modular Buildings

Office

Other

Point of Sale/Banking

Printing °
Project Finance

Rail °
Recreation

Recycling

Restaurant

Satellite

Software



Trucks and Trailers °

Utility °
Video °
Waste Removal °

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 30%
HLT/Large Cap 0%
Near Investment Grade 30%
Middle Market 40%
Lower Middle Market 0%
Start-ups/Venture 0%
Municipal/Government 0%
Other 0%

Our Company is a(n):
Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:
TNW minimum of $15MM; Positive trends; No story credits

Soft Asset Policy:
Yes depending on credit strength



Industries Most Interested in Funding/Purchasing:
General Mfg, Distribution, Transportation, Construction

Industries Will Not Fund/Purchase From:
Energy

Lessor and/or Broker Requirements:

Source must be a current or potential investor/partner of BAL Syndications.

ELFA Business Councils

Financial Institution

Start of Fiscal Year

January

You
Tube



http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
http://www.leasefoundation.org/
http://www.equipmentfinanceadvantage.org/
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ATEL CAPITAL GROUP Last Update:


https://www.elfaonline.org/
https://www.elfaonline.org/events
https://www.elfaonline.org/events/2018
https://googleads.g.doubleclick.net/pcs/click?xai=AKAOjsuMYEu6rcWvj0VQx1f558__jQqolb1E_KiJ-9RToxIZ_b-Mq-LR9IfLNJ1mhFepE8mBYx60XDQSDVi6mefSx1GMnypDBUzn1moT06heCH0OQrpUxDbp81p7PnHAQQ7hwMFCDNHvUfuuy5Trbt8bschxuu-SBtvmU9iQ1Etn-HieZaE3HqwAKPodJViEn_8ZxtXf0GAvyFMdUhFbJSmerojIZw1R7uF5EZ8e-3GGYOEXwzX_WNZcArpr&sig=Cg0ArKJSzAaSt9GygaHj&adurl=https://www.leaseteam.com/&nm=1
https://apps.elfaonline.org/Events/2018/FundingExhib/index.cfm
https://apps.elfaonline.org/Events/2018/FundingExhib/scheduler/index.cfm?fa=show_exhibitorlist#125
http://www.elfaonline.org/
http://www.elfaonline.org/membership
https://www.elfaonline.org/about
https://www.elfaonline.org/industry-topics
https://www.elfaonline.org/news
https://www.elfaonline.org/directories
https://www.elfaonline.org/events
https://www.elfaonline.org/membership
https://www.elfaonline.org/advocacy
https://www.elfaonline.org/data
https://www.elfaonline.org/interactive-tools
https://www.elfaonline.org/cvweb_elfa/cgi-bin/memberdll.dll/Info?WRP=mainloginwelcome.htm&WLN=LeftNav_AcctTools.htm
https://www.elfaonline.org/Mxg/AuthService/SignOut

The Transamerica Pyramid 03/01/2018
600 Montgomery St., 9th Floor

San Francisco, CA 94111-2711

http:/www.ATEL.com

William Bullock (Primary Contact)
(415) 616-3493 (Phone)

(415) 989-3976 (Fax)

(415) 297-5936 (Mobile)

B3 bbullock@atel.com

Ken Fosina (Alternate Contact)
(415) 616-3486 (Phone)

(415) 989-3796 (Fax)

none given (Mobile)

B kfosina@atel.com

ATEL Capital Group is a: Buyer, Seller, Equity Provider

Type of Company:

Multi-line Commercial

The company's core business focus:

We are a principal specializing in providing true/operating leases for long-lived equipment to
BB/Ba and investment grade credits. Transaction size ranges from $4MM to $30MM. Our
equipment expertise allows us to price competitively. Decisions are made by a small group
allowing us to approve and close deals quickly. Over 30 years of experience doing deals
assures a quick response. Asset types focus on rail, marine, transportation, material handling,
intermodal and medical. No IT equipment.

Type of FundingSource/Buyer

Investor
Agent


http://www.atel.com/
tel:(415) 616-3493
tel:(415) 297-5936
tel:(415) 616-3486
mailto:bbullock@atel.com
mailto:kfosina@atel.com

Packager

Source of Funds

Internal Funds

Annual Volume Funded
50-100 Million

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $75,000,000.00
Average $5,000,000.00
Lowest $1,000,000.00

Lease Structures

Equity
Leveraged Lease
Operating Lease
Real Estate
Sale/Leaseback

Lease Terms

Longest 96 Months
Average 60-84 Mos

Shortest 18 Months



Funding/Buyer Programs

The company provides these types of financing:

Buy Paper from Brokers

Buy Paper from Leasing Comp
Equity/Purchase of Tax-Orient
Fund Leases as a Group

Fund Leases Individually
Purchase Portfolios

Progress Payments

Residual Financing

Residual Sharing

Our company DOES originate paper.

We DO syndicate or sell paper. Details: We syndicate leases where we want to mitigate

exposure. We also place non-recourse debt on leases within our portfolio.

Syndications / Portfolios:

Predominantly seasoned FMV-structured residual-centric leases in low-obsolescent asset

types - especially rail, mining, energy, marine, material handling, intermodal with terms of 18

mos. to 84 mos.

Equipment Types

Prefer
Agricultural °
Aircraft
Automobile
Broadcast
Buses

Cable

Will Will Not Not Specified



Communications
Computer
Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming

Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking



Printing °

Project Finance

Rail °

Recreation

Recycling °
Restaurant

Satellite °
Software

Trucks and Trailers °

Utility °

Video °

Waste Removal °

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 60%
HLT/Large Cap 15%
Near Investment Grade 10%
Middle Market 10%
Lower Middle Market 0%
Start-ups/Venture 5%
Municipal/Government 0%

Other 0%



Our Company is a(n):
Asset-Based and Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:

Investment grade or near investment grade. Revenues > $250mm 3 Years of Consecutive Profitibility
Net Worth > $50mm Strong EBITDA

Soft Asset Policy:
Up to 20% of Equipment Cost

Industries Most Interested in Funding/Purchasing:
Construction Electronics FF&E Industrial Manufacturing Marine Medical Office Railroad

Telecommunications Trucks & Trailers

Industries Will Not Fund/Purchase From:

Lessor and/or Broker Requirements:

ELFA Business Councils

Financial Institution
Independent Middle Market

Start of Fiscal Year

August
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711 South State Street
Salt Lake City, UT 84111
www.bankofutah.com

Mark Carpenter (Primary Contact)
(801) 924-3619 (Phone)

none given (Mobile)

B3 mcarpenter@bankofutah.com

Brady Fosmark (Alternate Contact)
(801) 924-3619 (Phone)

none given (Mobile)

B3 bfosmark@bankofutah.com

Bank of Utah is a: Buyer

Type of Company:
Bank

The company's core business focus:

Bank of Utah was founded and organized by Frank M. Browning, an Ogden business
executive. The Bank officially opened its first branch on Dec. 1, 1952 in Ogden, Utah with 16
employees and assets of less than $1 million. Today the Bank holds more than $1 billion in
assets and employs over 300 people. We have also grown to provide personal and business
banking, mortgage and commercial lending, wealth management, trusts, insurance and

01/29/2018

investment services, for thousands of customers across Utah and the country.

Type of FundingSource/Buyer

Lender

Source of Funds


http://www.bankofutah.com/
tel:(801) 924-3619
tel:(801) 924-3619
mailto:mcarpenter@bankofutah.com
mailto:bfosmark@bankofutah.com

Internal Funds

Annual Volume Funded
0-20 Million

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $6,500,000.00
Average $1,500,000.00
Lowest $700,000.00

Lease Structures

Debt

Lease Terms

Longest 84
Average 48
Shortest 18

Funding/Buyer Programs

The company provides these types of financing:
Buy Paper from Leasing Comp

Our company DOES NOT originate paper.



We DO NOT syndicate or sell paper.

Syndications / Portfolios:

We prefer to purchase Capital Lease, Note &amp; Security, and TRAC lease transactions, also
payment streams on FMV and true lease transactions. We do not purchase or hold residual
positions currently.

Equipment Types

Prefer Will Will Not Not Specified

Agricultural °

Aircraft °

Automobile °

Broadcast 1

Buses °

Cable °
Communications °

Computer °

Construction °

Electronic °

Emergency Vehicles °

Energy °
Furniture/Fixtures °

Gaming °
Graphic Arts °

Industrial °

Intermodal °



Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation
Recycling
Restaurant
Satellite

Software

Trucks and Trailers
Utility

Video



Waste Removal °

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 0%
HLT/Large Cap 0%
Near Investment Grade 10%
Middle Market 90%
Lower Middle Market 0%
Start-ups/Venture 0%
Municipal/Government 0%
Other 0%

Our Company is a(n):
Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:

Three years or longer in business. Prefer audited financials. Customers with revenues exceeding
$50MM, stable profitability, positive debt service coverage, acceptable leverage. Customers with
broad diversified customer base.

Soft Asset Policy:
Yes, prefer essential-use equipment as collateral.

Industries Most Interested in Funding/Purchasing:
Materials Handling Industrial Manufacturing Materials Handling Medical Marine Recycling
Transportation



Industries Will Not Fund/Purchase From:
Gaming Laundry/Drycleaning Mining Solar

Lessor and/or Broker Requirements:
In business 3-years or longer Positive industry reputation Positive references Acceptable net worth

ELFA Business Councils

Financial Institution

Start of Fiscal Year

January
y i
Tube I n
About News Directories Events & Membership

About Home News Home Directories Home Trammg Membership Home
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BAYSTONE GOVERNMENT FINANCE/KS STATE BANK Last Update:


https://www.elfaonline.org/
https://www.elfaonline.org/events
https://www.elfaonline.org/events/2018
https://googleads.g.doubleclick.net/pcs/click?xai=AKAOjsvitVSJsbBOwPqE0vUz2PHGNRoLRkiERMFvXOFUVXuz6F3NXnP3dppxQB7oclM0gjWNfM4TFSfA4YQ5u1aG6T1sawqpIicHqjbYkbZmxulgYelbJYi_TWdvk4VCBpIQaoJ10MinW7l-_E3dg2cN50bPK5yyp2mHZiBmzk3KeoD-dU-ZVno1y1YlTWxXYe6lb7_9LqjOGjLzBvzM7cMCGTEU1vwLbr-fBngqDR35c33YoxhjZUA1XgEG&sig=Cg0ArKJSzMlhGDBiv7l-&adurl=https://www.leaseteam.com/
https://apps.elfaonline.org/Events/2018/FundingExhib/index.cfm
https://apps.elfaonline.org/Events/2018/FundingExhib/scheduler/index.cfm?fa=show_exhibitorlist#314403
http://www.elfaonline.org/
http://www.elfaonline.org/membership
https://www.elfaonline.org/about
https://www.elfaonline.org/industry-topics
https://www.elfaonline.org/news
https://www.elfaonline.org/directories
https://www.elfaonline.org/events
https://www.elfaonline.org/membership
https://www.elfaonline.org/advocacy
https://www.elfaonline.org/data
https://www.elfaonline.org/interactive-tools
https://www.elfaonline.org/cvweb_elfa/cgi-bin/memberdll.dll/Info?WRP=mainloginwelcome.htm&WLN=LeftNav_AcctTools.htm
https://www.elfaonline.org/Mxg/AuthService/SignOut

1680 Charles Place 02/07/2018
Manhattan, KS 66502
www.baystone.net

David Burr (Primary Contact)
(913) 748-4628 (Phone)
(785) 537-4806 (Fax)

none given (Mobile)

B3 dburr@ksstatebank.com

Bradley Buhrow (Alternate Contact)
(602) 393-6950 (Phone)

none given (Mobile)

B3 bbuhrow@ksstate.bank

Baystone Government Finance/KS State Bank is a: Buyer

Type of Company:
Bank

The company's core business focus:

Baystone Government Finance is the municipal and non-profit lending division of KS
StateBank, a privately owned, full service, community bank in Manhattan, KS. Baystone has
been helping the broker and vendor community navigate the complex environment of public
finance by providing financial solutions to state and local governments since 1987. Baystone’s
experience and expertise in public finance provides our clients the ability to offer municipal
financing to their customers nationwide. As one of the country’s largest municipal lending
teams, Baystone underwrites, documents, funds and services a wide range of short and long
term financing vehicles, including: Lease Purchase Agreements; Rental Agreements or
Operating Leases; Abatement Leases; Interim Construction Financing; Property Assessed
Clean Energy (PACE); and other various forms of public finance. Baystone Government
Finance is highly committed to serving the municipal leasing industry. Over a 30+ year period
we have developed our finance programs, which are detailed and comprehensive, yet


http://www.baystone.net/
tel:(913) 748-4628
tel:(602) 393-6950
mailto:dburr@ksstatebank.com
mailto:bbuhrow@ksstate.bank

incredibly simple. As a community bank, Baystone offers extreme flexibility and personal
attention to every transaction, which allows us to develop and maintain long term

partnerships with our clients.

Type of FundingSource/Buyer

Lender

Source of Funds

Internal Funds

Annual Volume Funded
100-250 Million

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $20,000,000.00
Average $350,000.00
Lowest $5,000.00

Lease Structures

Tax-Exempt Municipal Lease

Lease Terms

Longest 180

Average 36



Shortest 1

Funding/Buyer Programs

The company provides these types of financing:

Our company DOES originate paper.
We DO NOT syndicate or sell paper.

Syndications / Portfolios:

Equipment Types

Prefer Will Will Not Not Specified
Agricultural °
Aircraft .
Automobile °
Broadcast °
Buses °
Cable °
Communications °
Computer °
Construction °
Electronic °
Emergency Vehicles °
Energy °
Furniture/Fixtures °

Gaming °



Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation
Recycling
Restaurant
Satellite

Software



Trucks and Trailers °

Utility °

Video °

Woaste Removal °
Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 0%
HLT/Large Cap 0%
Near Investment Grade 0%
Middle Market 0%
Lower Middle Market 0%
Start-ups/Venture 0%
Municipal/Government 78%
Other 22%

Our Company is a(n):

Asset-Based and Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:
N/A

Soft Asset Policy:
Yes



Industries Most Interested in Funding/Purchasing:
Municipal and Nonprofit

Industries Will Not Fund/Purchase From:

Commercial

Lessor and/or Broker Requirements:
None

ELFA Business Councils

Financial Institution

Start of Fiscal Year

January

y ou


http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
http://www.leasefoundation.org/
http://www.equipmentfinanceadvantage.org/

LEASEYJTEAM

www. leaseteam.com
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BOSTON FINANCIAL & EQUITY CORPORATION Last Update:


https://www.elfaonline.org/
https://www.elfaonline.org/events
https://www.elfaonline.org/events/2018
https://googleads.g.doubleclick.net/pcs/click?xai=AKAOjssOsknYK6_cj3AIuw46Rl8iyWFjtY4j93brmMOQaulrrQdGD2jA-jATmGH_mnUOJqFAvTZaCj0Oubjha1vEreqTTfUP2C5Kc_ml6_KTIx13eDIauKuJeV3nH6vJXFnuf6pvA-xxV5CqdmOe2Mn7cPu6huQ4YDH9fOZkLNz6Fu-a77IddhMBbPjtCi1QBYgp7BO9di2ZAWG3S3_1Lfg3QYkwxh8rCJy1O2YizZBvrC-PZcoWGRU8XkPu&sig=Cg0ArKJSzA0eK5AZ9UbN&adurl=https://www.leaseteam.com/
https://apps.elfaonline.org/Events/2018/FundingExhib/index.cfm
https://apps.elfaonline.org/Events/2018/FundingExhib/scheduler/index.cfm?fa=show_exhibitorlist#806
http://www.elfaonline.org/
http://www.elfaonline.org/membership
https://www.elfaonline.org/about
https://www.elfaonline.org/industry-topics
https://www.elfaonline.org/news
https://www.elfaonline.org/directories
https://www.elfaonline.org/events
https://www.elfaonline.org/membership
https://www.elfaonline.org/advocacy
https://www.elfaonline.org/data
https://www.elfaonline.org/interactive-tools
https://www.elfaonline.org/cvweb_elfa/cgi-bin/memberdll.dll/Info?WRP=mainloginwelcome.htm&WLN=LeftNav_AcctTools.htm
https://www.elfaonline.org/Mxg/AuthService/SignOut

1260 Boylston Street 01/19/2018
Boston, MA 02215-4401
http:/www.bfec.com

Deborah Monosson (Primary Contact)
(617) 267-2900 (Phone)

(617) 437-7601 (Fax)

none given (Mobile)

B3 debbie@bfec.com

Lovern Gordon (Alternate Contact)
(617) 267-2900 (Phone)

(617) 437-7601 (Fax)

(617) 803-8357 (Mobile)

B3 lovern_augustine@yahoo.com

Boston Financial & Equity Corporation is a: Buyer

Type of Company:

Independent

The company's core business focus:

Leases to HIGH RISK credits. Current Funder/Lessor may be maxed out or credit may be a
startup that has equity/cash but little to no revenue. Turnaround situations, restarts, recapped
companies. Creative, flexible terms. We hold our own paper. We do NOT require PGs or
additional collateral.

Type of FundingSource/Buyer

Lender

Source of Funds


http://www.bfec.com/
tel:(617) 267-2900
tel:(617) 267-2900
tel:(617) 803-8357
mailto:debbie@bfec.com
mailto:lovern_augustine@yahoo.com

Internal Funds

Annual Volume Funded
0-20 Million

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $3,000,000.00
Average $500,000.00
Lowest $100,000.00

Lease Structures

Sale/Leaseback
Startups

Lease Terms

Longest 36 mo
Average 30 mo
Shortest 24 mo

Funding/Buyer Programs

The company provides these types of financing:
Buy Paper: Our Documents Only
Fund Leases Individually



Our company DOES originate paper.
We DO NOT syndicate or sell paper.

Syndications / Portfolios:

Equipment Types

Prefer
Agricultural
Aircraft
Automobile
Broadcast
Buses
Cable
Communications °
Computer °
Construction °
Electronic °
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming
Graphic Arts
Industrial °
Intermodal

Laundry/Drycleaning

Will

Will Not Not Specified



Livestock
Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation
Recycling
Restaurant
Satellite

Software

Trucks and Trailers
Utility

Video

Waste Removal



Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 0%
HLT/Large Cap 0%
Near Investment Grade 0%
Middle Market 0%
Lower Middle Market 10%
Start-ups/Venture 70%
Municipal/Government 0%
Other 20%

Our Company is a(n):
Asset-Based and Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:
No minimums! We lease to start up companies. If company has been in business over 2 years we
require CPA year end statements. We do NOT REQUIRE Pgs or additional collateral.

Soft Asset Policy:
No training, installation or shipping...but have considered software on a case by case basis.

Industries Most Interested in Funding/Purchasing:
Most.

Industries Will Not Fund/Purchase From:
Vending, dry cleaning,restaurant and health/fitness, transportation of any type, oil & gas, and collateral
that is physically too large to deinstall in a timely manner. We also do not lease specialized equipment.



Lessor and/or Broker Requirements:

We do not require broker agreements as we do our own due diligence and use our own paper.

ELFA Business Councils

Independent Middle Market

Start of Fiscal Year

January

About News

About Home News Home
Industry Overview Industry News
Governance Add Your News item
Staff Contact Info Press Room

You

Tube

Directories

Directories Home
Member Directory

Software Listing

Events &
Training

Events & Training
ELFA Events Mobile
App

Membership

Membership Home
FAQ

Value of Membership
Membership Types


https://www.elfaonline.org/about
https://www.elfaonline.org/about/about-home
https://www.elfaonline.org/about/industry-overview
https://www.elfaonline.org/about/governance
https://www.elfaonline.org/about/staff-contact-info
https://www.elfaonline.org/news
https://www.elfaonline.org/news/news-home
https://www.elfaonline.org/news/industry-news
https://www.elfaonline.org/news/add-your-news-item
https://www.elfaonline.org/news/press-room
https://www.elfaonline.org/directories
https://www.elfaonline.org/directories/directories-home
https://www.elfaonline.org/directories/member-directory
https://www.elfaonline.org/directories/software
https://www.elfaonline.org/events
https://www.elfaonline.org/events/events-training-home
https://www.elfaonline.org/events/eventsapp
https://www.elfaonline.org/membership
https://www.elfaonline.org/membership/membership-home
https://www.elfaonline.org/membership/faq
https://www.elfaonline.org/membership/value-of-membership
https://www.elfaonline.org/membership/membership-types
http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
http://www.leasefoundation.org/
http://www.equipmentfinanceadvantage.org/

LEASEYJTEAM

www. leaseteam.com
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BRIDGE FUNDING GROUP, INC. Last Update:


https://www.elfaonline.org/
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https://googleads.g.doubleclick.net/pcs/click?xai=AKAOjss0rzgqYFEXbbapcTIBvVazSZ0yB0_h2Nwtqwncfcugp33vFvWZdYBrrZjdVXzT7hmIP5yH6UxUtwWtNYqtoP1rvr-cvAiLq7AzmgKXSzJviVLeCfPj7D1D1Q5m6Zv3T_0tEKceg6ODf3XCh-r-pyFuZjstzBZfrKwNYouL76h8jbgMpuvFu2gL70YcCy-xcmd0vA1fg9IDsezjF1GMCx4Cb5JbklAZuDgEFfzjcsuXtX2iL2duvtOW&sig=Cg0ArKJSzIU5kgchsOhj&adurl=https://www.leaseteam.com/
https://apps.elfaonline.org/Events/2018/FundingExhib/index.cfm
https://apps.elfaonline.org/Events/2018/FundingExhib/scheduler/index.cfm?fa=show_exhibitorlist#371280
http://www.elfaonline.org/
http://www.elfaonline.org/membership
https://www.elfaonline.org/about
https://www.elfaonline.org/industry-topics
https://www.elfaonline.org/news
https://www.elfaonline.org/directories
https://www.elfaonline.org/events
https://www.elfaonline.org/membership
https://www.elfaonline.org/advocacy
https://www.elfaonline.org/data
https://www.elfaonline.org/interactive-tools
https://www.elfaonline.org/cvweb_elfa/cgi-bin/memberdll.dll/Info?WRP=mainloginwelcome.htm&WLN=LeftNav_AcctTools.htm
https://www.elfaonline.org/Mxg/AuthService/SignOut

215 Schilling Circle 02/09/2018
Suite 100

Hunt Valley, MD 21031

http:/www.bankunited.com

James Pontier (Primary Contact)
(443) 589-2165 (Phone)

(410) 733-3840 (Mobile)

B3 jpontier@bankunited.com

Kevin Wyatt (Alternate Contact)
(480) 339-5591 (Phone)

(480) 225-3746 (Mobile)

B3 kwyatt@bankunited.com

Bridge Funding Group, Inc. is a: Buyer

Type of Company:
Bank

The company's core business focus:

Headquartered in Hunt Valley, Maryland, Bridge Funding Group, Inc. (BFG) was formed in
early 2016 when BankUnited, N.A. merged two of its subsidiaries, Bridge Capital Leasing and
United Capital Business Lending. Whether it's Transportation, Rail, Aviation, Construction,
Manufacturing, Maritime Assets or another equipment category, Bridge Funding Group offers
a full suite of equipment financing solutions designed to meet the growing needs of
businesses in various industries across the country.

Type of FundingSource/Buyer

Lender
Investor


http://www.bankunited.com/
tel:(443) 589-2165
tel:(410) 733-3840
tel:(480) 339-5591
tel:(480) 225-3746
mailto:jpontier@bankunited.com
mailto:kwyatt@bankunited.com

Source of Funds

Internal Funds

Annual Volume Funded
250-500 Million

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $60,000,000.00
Average $5,000,000.00
Lowest $1,000,000.00

Lease Structures

Conditional Sale/Money-Over-Money
Debt

Operating Lease

Sale/Leaseback

TRAC

Lease Terms

Longest 180
Average 60
Shortest 36

Funding/Buyer Programs



The company provides these types of financing:
Buy Paper from Brokers

Buy Paper from Leasing Comp
Discount-Nonrecourse

Fund Leases Individually

Our company DOES originate paper.
We DO syndicate or sell paper. Details: We sell to manage exposure and accommodate larger
transactions.

Syndications / Portfolios:

Equipment Types

Prefer Will Will Not Not Specified
Agricultural °
Aircraft d
Automobile °
Broadcast °
Buses °
Cable °
Communications °
Computer °
Construction ° °
Electronic °
Emergency Vehicles °
Energy °

Furniture/Fixtures °



Gaming

Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation
Recycling
Restaurant

Satellite



Software °

Trucks and Trailers ° °

Utility °

Video °

Waste Removal °
Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 20%
HLT/Large Cap 0%
Near Investment Grade 25%
Middle Market 40%
Lower Middle Market 15%
Start-ups/Venture 0%
Municipal/Government 0%
Other 0%

Our Company is a(n):
Asset-Based and Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:
Lower Middle Market and above with demonstrated positive cash flow and leverage within industry
norms



Soft Asset Policy:
Yes, with credit support.

Industries Most Interested in Funding/Purchasing:
Transportation, Manufacturing, Construction, Marine, Air, IT, and Rail

Industries Will Not Fund/Purchase From:

Lessor and/or Broker Requirements:

ELFA Business Councils

Financial Institution

Start of Fiscal Year

January

y ou


http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
http://www.leasefoundation.org/
http://www.equipmentfinanceadvantage.org/

LEASEYJTEAM

www. leaseteam.com
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CG COMMERCIAL FINANCE Last Update:


https://www.elfaonline.org/
https://www.elfaonline.org/events
https://www.elfaonline.org/events/2018
https://googleads.g.doubleclick.net/pcs/click?xai=AKAOjsuEElBjTbKavy-9ciKI9vedec_EQLcB8NPUUm-rX_2KKlLn0v4SHn7_XQUayfh6A8smWkDLF4bVLduUUq_-rZEmvlhoumZlf8QDZuZiYtXBujCKKN4xmupdkjiTc2uLhU_YNjtTYsDMP4W8-uZbrZWxmR3JjUFJxXrKvExVFyqXlZ-wGQOSug1WD-pFkK6WbNzj84aFmEYTIO12kETpaDmWyk44wtp_mKajXlARJCrqb_T0h38QLce6&sig=Cg0ArKJSzANP6xICHevd&adurl=https://www.leaseteam.com/&nm=1
https://apps.elfaonline.org/Events/2018/FundingExhib/index.cfm
https://apps.elfaonline.org/Events/2018/FundingExhib/scheduler/index.cfm?fa=show_exhibitorlist#343515
http://www.elfaonline.org/
http://www.elfaonline.org/membership
https://www.elfaonline.org/about
https://www.elfaonline.org/industry-topics
https://www.elfaonline.org/news
https://www.elfaonline.org/directories
https://www.elfaonline.org/events
https://www.elfaonline.org/membership
https://www.elfaonline.org/advocacy
https://www.elfaonline.org/data
https://www.elfaonline.org/interactive-tools
https://www.elfaonline.org/cvweb_elfa/cgi-bin/memberdll.dll/Info?WRP=mainloginwelcome.htm&WLN=LeftNav_AcctTools.htm
https://www.elfaonline.org/Mxg/AuthService/SignOut

2211 Michelson Drive
Suite 1110
Irvine, CA 92612

Micah Thompson (Primary Contact)
(917) 940-0239 (Phone)

(917) 940-0239 (Mobile)

B3 micah.thompson@cgcommercial.com

Michael Gay (Alternate Contact)
(800) 303-4006 (Phone)

(949) 720-9611 (Fax)

(415) 518-1312 (Mobile)

B3 michael.gay@cgcommercial.com

CG Commercial Finance is a: Buyer, Seller

Type of Company:

Independent

The company's core business focus:

Type of FundingSource/Buyer

Lender
Investor
Agent
Packager

Source of Funds

Internal Funds

Annual Volume Funded

04/03/2018


tel:(917) 940-0239
tel:(917) 940-0239
tel:(800) 303-4006
tel:(415) 518-1312
mailto:micah.thompson@cgcommercial.com
mailto:michael.gay@cgcommercial.com

100-250 Million

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest
Average

Lowest

Lease Structures

Lease Terms
Longest
Average

Shortest

Funding/Buyer Programs

$100,000,000.00
$8,000,000.00

$500,000.00

84

48

24

The company provides these types of financing:

Our company DOES originate paper.

We DO syndicate or sell paper.

Syndications / Portfolios:

Equipment Types

Prefer Will

Will Not

Not Specified



Agricultural
Aircraft
Automobile
Broadcast

Buses

Cable
Communications
Computer
Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming

Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock
Machine Tool
Mailroom

Marine

Materials Handling



Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation
Recycling
Restaurant
Satellite

Software

Trucks and Trailers
Utility

Video

Waste Removal

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 0%

HLT/Large Cap 50%



Near Investment Grade 0%

Middle Market 30%
Lower Middle Market 20%
Start-ups/Venture 0%
Municipal/Government 0%
Other 0%

Our Company is a(n):
Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:
Soft Asset Policy:
Yes.

Industries Most Interested in Funding/Purchasing:

Industries Will Not Fund/Purchase From:

Lessor and/or Broker Requirements:

ELFA Business Councils

Financial Institution
Independent Middle Market
Small Ticket

Captive and Vendor Finance



Start of Fiscal Year

¥ f

About

About Home
Industry Overview
Governance

Staff Contact Info
Principles of Fair
Business Practices
Awards

Directions & Hotels
Advertise

ELFA Logos
Antitrust Guidelines

News

News Home
Industry News

Add Your News item
Press Room

Media Coverage
Magazine
Newsletters

Publications (store)

Directories

Directories Home
Member Directory
Software Listing
FundingSource
Database

Legal Buyers Guide
Manufacturer &
Vendor Resource
Center

ELFA Staff

You

Events &
Training

Events & Training
ELFA Events Mobile

App
Calendar
ELFA Academy

Principles of Leasing

& Finance Workshops

Exhibitor
Opportunities
Sponsor

Continuing Education
Credits

Membership

Membership Home
FAQ

Value of Membership
Membership Types
Request Application

Community Banks


https://www.elfaonline.org/about
https://www.elfaonline.org/about/about-home
https://www.elfaonline.org/about/industry-overview
https://www.elfaonline.org/about/governance
https://www.elfaonline.org/about/staff-contact-info
https://www.elfaonline.org/about/principles-of-fair-business-practices
https://www.elfaonline.org/about/awards
https://www.elfaonline.org/about/directions-hotels
https://www.elfaonline.org/about/advertise
https://www.elfaonline.org/about/elfa-logos
https://www.elfaonline.org/about/antitrust-guidelines
https://www.elfaonline.org/news
https://www.elfaonline.org/news/news-home
https://www.elfaonline.org/news/industry-news
https://www.elfaonline.org/news/add-your-news-item
https://www.elfaonline.org/news/press-room
https://www.elfaonline.org/news/media-coverage
https://www.elfaonline.org/news/magazine
https://www.elfaonline.org/news/newsletters
https://www.elfaonline.org/news/publications-(store)
https://www.elfaonline.org/directories
https://www.elfaonline.org/directories/directories-home
https://www.elfaonline.org/directories/member-directory
https://www.elfaonline.org/directories/software
https://www.elfaonline.org/directories/fundingsource-database
https://www.elfaonline.org/directories/legal-buyers-guide
https://www.elfaonline.org/directories/manufacturer-vendor-resource-center
https://www.elfaonline.org/directories/elfa-staff
https://www.elfaonline.org/events
https://www.elfaonline.org/events/events-training-home
https://www.elfaonline.org/events/eventsapp
https://www.elfaonline.org/events/calendar
https://www.elfaonline.org/events/eLearning
https://www.elfaonline.org/events/principles-of-leasing-finance-workshops
https://www.elfaonline.org/events/exhibitor-opportunities
https://www.elfaonline.org/events/sponsor
https://www.elfaonline.org/events/continuing-education-credits
https://www.elfaonline.org/membership
https://www.elfaonline.org/membership/membership-home
https://www.elfaonline.org/membership/faq
https://www.elfaonline.org/membership/value-of-membership
https://www.elfaonline.org/membership/membership-types
https://www.elfaonline.org/membership/request-application
https://www.elfaonline.org/membership/community-banks
http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
http://www.leasefoundation.org/
http://www.equipmentfinanceadvantage.org/

LEASEYJTEAM
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CHANNEL PARTNERS CAPITAL Last Update:
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http://www.elfaonline.org/membership
https://www.elfaonline.org/about
https://www.elfaonline.org/industry-topics
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https://www.elfaonline.org/events
https://www.elfaonline.org/membership
https://www.elfaonline.org/advocacy
https://www.elfaonline.org/data
https://www.elfaonline.org/interactive-tools
https://www.elfaonline.org/cvweb_elfa/cgi-bin/memberdll.dll/Info?WRP=mainloginwelcome.htm&WLN=LeftNav_AcctTools.htm
https://www.elfaonline.org/Mxg/AuthService/SignOut

11100 Wayzata Blvd 03/29/2018
Ste. 305

Minnetonka, MN 55305

http:/www.channelpartnerscapital.com

Brad Peterson (Primary Contact)
(763) 746-7762 (Phone)

(763) 592-8297 (Fax)

none given (Mobile)

B3 brad@channelpartnerslic.com

Eli Sethre (Alternate Contact)

(763) 746-7760 (Phone)

none given (Mobile)

B3 eli.sethre@channelpartnerslic.com

Channel Partners Capital is a: Buyer, Seller

Type of Company:

Independent

The company's core business focus:

Channel Partners Capital, founded in 2009 is a leading provider of small business working
capital loans that range in size from $10,000 to $250,000. Located in Minnetonka, MN we
service small business borrowers with revenues ranging from $200,000 to $10,000,000. As a
funding source, we partner exclusively with equipment financing companies, leveraging our
market experience to offer an unmatched level of care and insight for both your business and
customers. With innovative products, unique partner programs and custom tools designed to
support your growth; Channel Partners Capital makes it easy for you to meet all of your

customers financing needs.

Type of FundingSource/Buyer


http://www.channelpartnerscapital.com/
tel:(763) 746-7762
tel:(763) 746-7760
mailto:brad@channelpartnersllc.com
mailto:eli.sethre@channelpartnersllc.com

Lender

Source of Funds

Internal Funds

Annual Volume Funded
50-100 Million

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $250,000.00
Average $50,000.00
Lowest $5,000.00

Lease Structures

No Information Provided

Lease Terms

Longest 24
Average 11
Shortest 5

Funding/Buyer Programs



The company provides these types of financing:
Other

Our company DOES originate paper.

We DO syndicate or sell paper. Details: Channel Partners Capital originates its loans
exclusively through relationships with equipment finance companies. We will sell transactions
that do not meet our credit standards or exceed our exposure guidelines.

Syndications / Portfolios:

Equipment Types

Prefer Will Will Not Not Specified
Agricultural °
Aircraft °
Automobile °
Broadcast °
Buses °
Cable °
Communications °
Computer °
Construction °
Electronic °
Emergency Vehicles °
Energy °
Furniture/Fixtures °
Gaming °

Graphic Arts °



Industrial
Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation
Recycling
Restaurant
Satellite

Software

Trucks and Trailers



Utility °

Video °
Waste Removal °
Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 0%
HLT/Large Cap 0%
Near Investment Grade 0%
Middle Market 0%
Lower Middle Market 0%
Start-ups/Venture 0%
Municipal/Government 0%
Other 0%

Our Company is a(n):
Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:
TIB - 1 year, Annual Revenues - $200,000

Soft Asset Policy:
We fund all types of project soft costs for customers of equipment finance companies.

Industries Most Interested in Funding/Purchasing:
Top industries include: Construction Transportation/Logistics Specialty Contractors Manufacturing



Medical Dental Franchises Auto Repair Restaurants Service Related

Industries Will Not Fund/Purchase From:

Gambling, Municipal, Adult Entertainment

Lessor and/or Broker Requirements:
Equipment Finance Companies

ELFA Business Councils

Small Ticket

Start of Fiscal Year

January

You °
y Tube I n

About News Directories Membership


https://www.elfaonline.org/about
https://www.elfaonline.org/news
https://www.elfaonline.org/directories
https://www.elfaonline.org/membership
http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
http://www.leasefoundation.org/
http://www.equipmentfinanceadvantage.org/

LEASEYJTEAM

www. leaseteam.com
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ECS FINANCIAL SERVICES, INC. Last Update:


https://www.elfaonline.org/
https://www.elfaonline.org/events
https://www.elfaonline.org/events/2018
https://googleads.g.doubleclick.net/pcs/click?xai=AKAOjsssnrvv7WaQEimRkUfwUwpjgUN7De1rbIRntNkk9vA_K-qB1gYCXZqlvWGipcs8-J73sSImhRHVVkybme1_mR5vkzi2glEPY-zbUj_4RI0bn5NXWWylWQ2fJxyTonFoWxlUhe5TQOXoKK-MvV7QEVkRByGIMlOR5uvkX4pTbPS41IrL4JJ_6cxn016ez2uwLqAoRopvCO5Jc3V9TmwBNFx-vxTsPf0J4904l2mMg5Fj65seKnNJELNr&sig=Cg0ArKJSzGpuo2DAGUuk&adurl=https://www.leaseteam.com/
https://apps.elfaonline.org/Events/2018/FundingExhib/index.cfm
https://apps.elfaonline.org/Events/2018/FundingExhib/scheduler/index.cfm?fa=show_exhibitorlist#101151
http://www.elfaonline.org/
http://www.elfaonline.org/membership
https://www.elfaonline.org/about
https://www.elfaonline.org/industry-topics
https://www.elfaonline.org/news
https://www.elfaonline.org/directories
https://www.elfaonline.org/events
https://www.elfaonline.org/membership
https://www.elfaonline.org/advocacy
https://www.elfaonline.org/data
https://www.elfaonline.org/interactive-tools
https://www.elfaonline.org/cvweb_elfa/cgi-bin/memberdll.dll/Info?WRP=mainloginwelcome.htm&WLN=LeftNav_AcctTools.htm
https://www.elfaonline.org/Mxg/AuthService/SignOut

3400 Dundee Road
Suite 180
Northbrook, IL 60062

Shari Lipski, CLFP (Primary Contact)
(847) 897-1711 (Phone)

(847) 682-0515 (Mobile)

B3 slipski@ecsfinancial.com

Shari Lipski, CLFP (Alternate Contact)
(847) 897-1711 (Phone)

(847) 682-0515 (Mobile)

B3 slipski@ecsfinancial.com

ECS Financial Services, Inc. is a:

Type of Company:
PS

The company's core business focus:

Type of FundingSource/Buyer

Source of Funds

Annual Volume Funded

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest

$0.00

03/01/2018


tel:(847) 897-1711
tel:(847) 682-0515
tel:(847) 897-1711
tel:(847) 682-0515
mailto:slipski@ecsfinancial.com
mailto:slipski@ecsfinancial.com

Average

Lowest

Lease Structures

No Information Provided

Lease Terms
Longest
Average

Shortest

Funding/Buyer Programs

The company provides these types of financing:
No Information Provided

Our company DOES NOT originate paper.

We DO NOT syndicate or sell paper.

Syndications / Portfolios:
Equipment Types
Prefer Will
Agricultural
Aircraft

Automobile

Broadcast

$0.00

$0.00

Will Not

Not Specified



Buses

Cable
Communications
Computer
Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming

Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings

Office



Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation
Recycling
Restaurant
Satellite

Software

Trucks and Trailers
Utility

Video

Waste Removal

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade %
HLT/Large Cap %
Near Investment Grade %
Middle Market %
Lower Middle Market %

Start-ups/Venture %



Municipal/Government %

Other %

Our Company is a(n):
Neither Asset-Based nor Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:

Soft Asset Policy:

Industries Most Interested in Funding/Purchasing:

Industries Will Not Fund/Purchase From:

Lessor and/or Broker Requirements:

ELFA Business Councils

No Information Provided

Start of Fiscal Year
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FARM CREDIT LEASING SERVICES CORPORATION Last Update:


https://www.elfaonline.org/
https://www.elfaonline.org/events
https://www.elfaonline.org/events/2018
https://googleads.g.doubleclick.net/pcs/click?xai=AKAOjsvNEwqRQoV0bYlGGuWMKAB3lQZJfFQ3-lBZh5jNWhUCtqnBF0JJLHEstEBt5d8mpxjQNBBfIgn9gCrg9YKkVzDxaFDggy8GXQFXtRDzdao32LbLzHsv0x7f3vuSJmZfTCIA87pKIH39FuTAVm1pvQ4LqhYKweqkXUzqxrXEylVG6zUK9g9bH3tFQPPHYAg8M7Mi6Hq6G6UbhZPRK12YhZ-CCF39uBsotpPvgEkRKvEFvvBKJ6piaykF&sig=Cg0ArKJSzGkcVL98AcT7&adurl=https://www.leaseteam.com/
https://apps.elfaonline.org/Events/2018/FundingExhib/index.cfm
https://apps.elfaonline.org/Events/2018/FundingExhib/scheduler/index.cfm?fa=show_exhibitorlist#3461
http://www.elfaonline.org/
http://www.elfaonline.org/membership
https://www.elfaonline.org/about
https://www.elfaonline.org/industry-topics
https://www.elfaonline.org/news
https://www.elfaonline.org/directories
https://www.elfaonline.org/events
https://www.elfaonline.org/membership
https://www.elfaonline.org/advocacy
https://www.elfaonline.org/data
https://www.elfaonline.org/interactive-tools
https://www.elfaonline.org/cvweb_elfa/cgi-bin/memberdll.dll/Info?WRP=mainloginwelcome.htm&WLN=LeftNav_AcctTools.htm
https://www.elfaonline.org/Mxg/AuthService/SignOut

600 Highway 169 South 01/19/2018
Suite 300

Minneapolis, MN 55426

http:/www.cobank.com

Tracey Wehrs (Primary Contact)
(952) 417-7875 (Phone)

(303) 224-2663 (Fax)

(612) 202-9445 (Mobile)

B3 twehrs@cobank.com

Sean Svoboda (Alternate Contact)
(952) 417-7819 (Phone)

(303) 224-2626 (Fax)

none given (Mobile)

B3 ssvoboda@cobank.com

Farm Credit Leasing Services Corporation is a: Buyer, Seller

Type of Company:
Bank

The company's core business focus:

Type of FundingSource/Buyer

Investor
Agent
Packager

Source of Funds
Both Internal and Other Funds


http://www.cobank.com/
tel:(952) 417-7875
tel:(612) 202-9445
tel:(952) 417-7819
mailto:twehrs@cobank.com
mailto:ssvoboda@cobank.com

Annual Volume Funded
1.7 Billion - 1.8 Billion

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $15,000,000.00
Average $4,000,000.00
Lowest $1,000,000.00

Lease Structures

Conditional Sale/Money-Over-Money
Operating Lease

Sale/Leaseback

TRAC

Vendor Finance

Lease Terms

Longest 120 month
Average 60 months
Shortest 36 months

Funding/Buyer Programs

The company provides these types of financing:
Buy Paper from Brokers
Buy Paper: Our Documents Only



Buy Paper from Leasing Comp
Discount-Nonrecourse

Fund Leases Individually
Purchase Portfolios

Our company DOES NOT originate paper.
We DO syndicate or sell paper. Details: Solar, Facilities and Equipment

Syndications / Portfolios:

Equipment Types

Prefer Will Will Not
Agricultural °
Aircraft °
Automobile °
Broadcast
Buses °
Cable
Communications °
Computer
Construction °
Electronic °
Emergency Vehicles °
Energy °
Furniture/Fixtures °
Gaming °

Graphic Arts °

Not Specified



Industrial
Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation
Recycling
Restaurant
Satellite

Software

Trucks and Trailers



Utility °
Video

Waste Removal

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 20%
HLT/Large Cap 0%
Near Investment Grade 20%
Middle Market 40%
Lower Middle Market 20%
Start-ups/Venture 0%
Municipal/Government 0%
Other 0%

Our Company is a(n):
Neither Asset-Based nor Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:
Varies

Soft Asset Policy:
Yes

Industries Most Interested in Funding/Purchasing:
Agricultural Utilities



Industries Will Not Fund/Purchase From:

Medical Restaurant

Lessor and/or Broker Requirements:
Varies

ELFA Business Councils

Financial Institution

Start of Fiscal Year

January
About News
About Home News Home

Directories

Directories Home

You

Events &
Training

Membership

Membership Home


https://www.elfaonline.org/about
https://www.elfaonline.org/about/about-home
https://www.elfaonline.org/news
https://www.elfaonline.org/news/news-home
https://www.elfaonline.org/directories
https://www.elfaonline.org/directories/directories-home
https://www.elfaonline.org/events
https://www.elfaonline.org/membership
https://www.elfaonline.org/membership/membership-home
http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
http://www.leasefoundation.org/
http://www.equipmentfinanceadvantage.org/

LEASEYJTEAM

www. leaseteam.com
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EQUIPMENT LEASING GROUP OF AMERICA, LLC Last Update:


https://www.elfaonline.org/
https://www.elfaonline.org/events
https://www.elfaonline.org/events/2018
https://googleads.g.doubleclick.net/pcs/click?xai=AKAOjsu6-l-MrRKnadQSUcH8cNrlBBsUru2e-NlW-8NWFf7n2BVWfXwXpG0Cx4pP2hAQYAeQwl5J9qgduZapuEB9FFFR1RMnhtWdbhMl1OcNzeughXR0Y94jUM-slwAtY-1_BHD-b7JloI79xGi2lXxDJTdv_NnxbWRmBdSQuEhpG4-s2ToxDzNPbf7ftCuszO1EVFfl8iaOpFPlWApECAYk3szZQfY2WD-W1xHJ6-J3CaYjCM-IN9O7khln&sig=Cg0ArKJSzBEiUG8YO2h9&adurl=https://www.leaseteam.com/
https://apps.elfaonline.org/Events/2018/FundingExhib/index.cfm
https://apps.elfaonline.org/Events/2018/FundingExhib/scheduler/index.cfm?fa=show_exhibitorlist#370716
http://www.elfaonline.org/
http://www.elfaonline.org/membership
https://www.elfaonline.org/about
https://www.elfaonline.org/industry-topics
https://www.elfaonline.org/news
https://www.elfaonline.org/directories
https://www.elfaonline.org/events
https://www.elfaonline.org/membership
https://www.elfaonline.org/advocacy
https://www.elfaonline.org/data
https://www.elfaonline.org/interactive-tools
https://www.elfaonline.org/cvweb_elfa/cgi-bin/memberdll.dll/Info?WRP=mainloginwelcome.htm&WLN=LeftNav_AcctTools.htm
https://www.elfaonline.org/Mxg/AuthService/SignOut

211 Waukegan Road 03/21/2018
Suite 100

Northfield, IL 60093

http:/www.elgallc.com

Brent Trebels (Primary Contact)
(847) 784-0011 (Phone)

(847) 784-0066 (Fax)

(847) 710-6600 (Mobile)

B3 brenttrebels@elgallc.com

Brian Trebels (Alternate Contact)
(847) 784-0011 (Phone)

(847) 784-0066 (Fax)

(224) 628-5352 (Mobile)

B3 briantrebels@elgallc.com

Equipment Leasing Group of America, LLC is a: Buyer, Seller

Type of Company:

Independent

The company's core business focus:

We are a general Middle Market Lessor. We fund both credit based and asset-based
transactions. We are capable of handling credits ranging from Investment Grade to recent BK
and some start-ups - because we cover a wide range each transaction is custom to credit,
collateral and/or size. The niches where we would be a good fit are our Hard Asset tougher
credit program where we don'’t underwrite credit, but underwrite the value of the assets. To
that end, we have and can help companies in distressed situations and wrap their arms around
more complicated transactions. These transactions we are loaning up to 70% of FLV and the
stream rates are around 9-12%. Also, Middle Market companies north of $25MM in sales,
good cash flow but light on net worth for deals $250k and above. We can fund “A” credits for
just about any type of collateral anywhere in the country. These deals range from $100k to


http://www.elgallc.com/
tel:(847) 784-0011
tel:(847) 710-6600
tel:(847) 784-0011
tel:(224) 628-5352
mailto:brenttrebels@elgallc.com
mailto:briantrebels@elgallc.com

$10MM. We also fund software only transactions for excellent credits. These are the niches
where we feel we might be different than others.

Type of FundingSource/Buyer

Lender
Packager

Source of Funds
Both Internal and Other Funds

Annual Volume Funded
20-50 Million

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $25,000,000.00
Average $1,500,000.00
Lowest $100,000.00

Lease Structures

Debt

Leveraged Lease
Tax-Exempt Municipal Lease
Operating Lease

Real Estate

Sale/Leaseback

Startups

Vendor Finance



Lease Terms

Longest 84 months
Average 36 months
Shortest 24 months

Funding/Buyer Programs

The company provides these types of financing:
Fund Leases Individually

Our company DOES originate paper.
We DO syndicate or sell paper. Details: ELGA originates it own paper but also syndicates
paper to other lessors and lenders.

Syndications / Portfolios:

Portfolios up to $3MM with no lease larger than $500K.

Equipment Types

Prefer Will Will Not Not Specified
Agricultural °
Aircraft °
Automobile °
Broadcast °
Buses °
Cable °

Communications °



Computer °

Construction °
Electronic

Emergency Vehicles °
Energy

Furniture/Fixtures

Gaming

Graphic Arts

Industrial °
Intermodal

Laundry/Drycleaning

Livestock

Machine Tool °
Mailroom

Marine

Materials Handling °
Medical °
Mining

Modular Buildings

Office

Other

Point of Sale/Banking

Printing



Project Finance °

Rail °
Recreation °
Recycling °
Restaurant °
Satellite

Software °

Trucks and Trailers °

Utility °

Video °
Waste Removal °

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 15%
HLT/Large Cap 0%

Near Investment Grade 10%
Middle Market 15%
Lower Middle Market 20%
Start-ups/Venture 10%
Municipal/Government 20%

Other 10%



Our Company is a(n):
Asset-Based and Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:

We will look at most transactions as we do not have minimum credit criteria because we offer
customized solutions for various credit types, collateral types, and size of transactions. We have a few
different programs and these are their criteria: - Middle Market - All types of credits with rates
applicable to credit type. - Hard Asset Program - Most of our credit decision is based on the auction
value of the asset. Typically advance up to 70% of forced liquidation value - Software Only Program -
We are looking for excellent credit - primarily public companies with sales of $500MM plus.

Soft Asset Policy:
Yes up to 100% if credit-worthy. We will do soft costs of up to 20% on most credits.

Industries Most Interested in Funding/Purchasing:
Healthcare, Industrial, technology, manufacturing, medical, and construction including cranes.

Industries Will Not Fund/Purchase From:

livestock, satellite, oil and gas, but open to most types of collateral.

Lessor and/or Broker Requirements:
Minimum 2 years experience in the leasing industry.

ELFA Business Councils

Independent Middle Market

Start of Fiscal Year

January



LEASEYJTEAM
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FIRST AMERICAN EQUIPMENT FINANCE, AN RBC / CITY NATIONAL COMPANY Last Update:


https://www.elfaonline.org/
https://www.elfaonline.org/events
https://www.elfaonline.org/events/2018
https://googleads.g.doubleclick.net/pcs/click?xai=AKAOjssmQVsSsUWNO1KJLIHRMd4SIfthxIq99bViFjzc2Zzx1Nk2Gsa38d5ql3DSFRIhX8y8JUhCLlRu5HAs3gqZK-uiAAXCe0mp0uH-Q7ODuMLztlWLa4wKsT9Nx4hsUijGntFJRHixrWy1AhOpg3bQbFtPX14sHOu4DnOuhR7VPEaZSR36YTxWloDAHkma2Xlz7KD1vQGryl0MekR2LQRijzRfvng6QiTdjDQL8NxjXBzEmkcArV7tS4Qa&sig=Cg0ArKJSzCJjHtLlEv_Y&adurl=https://www.leaseteam.com/
https://apps.elfaonline.org/Events/2018/FundingExhib/index.cfm
https://apps.elfaonline.org/Events/2018/FundingExhib/scheduler/index.cfm?fa=show_exhibitorlist#318158
http://www.elfaonline.org/
http://www.elfaonline.org/membership
https://www.elfaonline.org/about
https://www.elfaonline.org/industry-topics
https://www.elfaonline.org/news
https://www.elfaonline.org/directories
https://www.elfaonline.org/events
https://www.elfaonline.org/membership
https://www.elfaonline.org/advocacy
https://www.elfaonline.org/data
https://www.elfaonline.org/interactive-tools
https://www.elfaonline.org/cvweb_elfa/cgi-bin/memberdll.dll/Info?WRP=mainloginwelcome.htm&WLN=LeftNav_AcctTools.htm
https://www.elfaonline.org/Mxg/AuthService/SignOut

255 Woodcliff Drive 01/25/2018
Fairport, NY 14450
www.faef.com

Janice Schawillie (Primary Contact)
(585) 643-3215 (Phone)

(585) 746-0766 (Mobile)

B janice.schawillie@faef.com

Michael Clune (Alternate Contact)
(585) 643-3371 (Phone)

none given (Mobile)

B3 michael.clune@faef.com

First American Equipment Finance, an RBC / City National Company is a: Buyer, Seller

Type of Company:
Bank

The company's core business focus:

First American serves the largest and most sophisticated commercial borrowers in the United
States. First American specializes in leasing and financing complex office equipment and
technology projects, often combining products and services from multiple vendors and service
providers in a single equipment lease. First American serves customers in all 50 states and in
Canada. First American is a wholly-owned subsidiary of City National Bank in Los

Angeles and Royal Bank of Canada (NYSE: RY). Please see http:/www.faef.com for additional
information.

Type of FundingSource/Buyer

Lender
Investor
Packager


http://www.faef.com/
tel:(585) 643-3215
tel:(585) 746-0766
tel:(585) 643-3371
mailto:janice.schawillie@faef.com
mailto:michael.clune@faef.com

Source of Funds
Both Internal and Other Funds

Annual Volume Funded
600-700 Million

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $10,000,000.00
Average $2,500,000.00
Lowest $500,000.00

Lease Structures

Conditional Sale/Money-Over-Money
Debt

Equity

Leveraged Lease

Operating Lease

Sale/Leaseback

TRAC

Vendor Finance

Lease Terms
Longest 7

Average 5



Shortest 3

Funding/Buyer Programs

The company provides these types of financing:
Buy Paper from Leasing Comp
Discount-Nonrecourse

Discount-Recourse

Debt Side of a Leveraged Lease
Equity/Purchase of Tax-Orient

Fund Leases as a Group

Fund Leases Individually

Purchase Portfolios

Warehouse Lines

Our company DOES originate paper.
We DO syndicate or sell paper. Details: Upper Middle Market, Investment Grade, Not-for-
Profit

Syndications / Portfolios:

Upper Middle Market, Large Corporate. True Lease/FMV, CSA, Equipment Loans.

Equipment Types

Prefer Will Will Not Not Specified
Agricultural °
Aircraft °
Automobile °
Broadcast 1
Buses °

Cable °



Communications
Computer
Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming

Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking



Printing °

Project Finance

Rail °
Recreation °
Recycling °
Restaurant °
Satellite °
Software °
Trucks and Trailers °
Utility °
Video ]
Waste Removal °
Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 25%
HLT/Large Cap 0%
Near Investment Grade 50%
Middle Market 25%
Lower Middle Market 0%
Start-ups/Venture 0%
Municipal/Government 0%

Other 0%



Our Company is a(n):
Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:
*3 years audited financial statements *Minimum equity of $20 million

Soft Asset Policy:
Soft assets are acceptable

Industries Most Interested in Funding/Purchasing:
Healthcare, Education (Colleges & Universities), Technology, Entertainment

Industries Will Not Fund/Purchase From:

Lessor and/or Broker Requirements:
Not taking broker deals at this time.

ELFA Business Councils

Financial Institution

Start of Fiscal Year

November


http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
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FIRST BANK OF HIGHLAND PARK Last Update:


https://www.elfaonline.org/
https://www.elfaonline.org/events
https://www.elfaonline.org/events/2018
https://googleads.g.doubleclick.net/pcs/click?xai=AKAOjsu-COmbYpH45syXY5pQ2_3FgohJFvJrr8FwrBrNf-YwSO-1KQbFJFuA9WCNefnOOSFr2gmtWOmVaiIXQDrAfS9y87WL0bkdTEXcDQNE5P0dFGQ1HaLSo_-BgxLQbuZr8G2kvuMALuk1Hdc2UgbCrnlKnoO5KQQRHhCnUfFg4KrvJePG9g2SVzPWd8O7i1pvCK73F3bSnfKoo30hCY8_B9B1h9xchWFxGm-v1npDYVeCVIsG3rvlDPPp&sig=Cg0ArKJSzMfTD53W-RP7&adurl=https://www.leaseteam.com/
https://apps.elfaonline.org/Events/2018/FundingExhib/index.cfm
https://apps.elfaonline.org/Events/2018/FundingExhib/scheduler/index.cfm?fa=show_exhibitorlist#324242
http://www.elfaonline.org/
http://www.elfaonline.org/membership
https://www.elfaonline.org/about
https://www.elfaonline.org/industry-topics
https://www.elfaonline.org/news
https://www.elfaonline.org/directories
https://www.elfaonline.org/events
https://www.elfaonline.org/membership
https://www.elfaonline.org/advocacy
https://www.elfaonline.org/data
https://www.elfaonline.org/interactive-tools
https://www.elfaonline.org/cvweb_elfa/cgi-bin/memberdll.dll/Info?WRP=mainloginwelcome.htm&WLN=LeftNav_AcctTools.htm
https://www.elfaonline.org/Mxg/AuthService/SignOut

633 Skokie Blvd
Northbrook, IL 60062
www.firstbankhp.com

Patricia Widmar (Primary Contact)
(847) 562-1095 (Phone)

(847) 272-8298 (Fax)

none given (Mobile)

B3 pwidmar@firstbankhp.com

Martha McGuire (Alternate Contact)
(847) 897-7570 (Phone)

(847) 272-8298 (Fax)

(312) 848-1128 (Mobile)

B3 mmcguire@firstbankhp.com

First Bank of Highland Park is a: Buyer

Type of Company:
Bank

The company's core business focus:

Type of FundingSource/Buyer

Lender

Source of Funds

Internal Funds

Annual Volume Funded
100-250 Million

02/20/2018


http://www.firstbankhp.com/
tel:(847) 562-1095
tel:(847) 897-7570
tel:(312) 848-1128
mailto:pwidmar@firstbankhp.com
mailto:mmcguire@firstbankhp.com

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $30,000,000.00
Average $250,000.00
Lowest $25,000.00

Lease Structures

Debt

Lease Terms

Longest 84
Average 36
Shortest 12

Funding/Buyer Programs

The company provides these types of financing:
Buy Paper from Leasing Comp

Our company DOES NOT originate paper.
We DO NOT syndicate or sell paper.

Syndications / Portfolios:

Credits with a minimum net worth of $75 million, profitable, and cash flowing.

Equipment Types



Prefer
Agricultural
Aircraft
Automobile
Broadcast
Buses
Cable
Communications °
Computer °
Construction °
Electronic °
Emergency Vehicles
Energy
Furniture/Fixtures °
Gaming
Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock
Machine Tool
Mailroom

Marine

Will Will Not Not Specified



Materials Handling ° °

Medical ° °
Mining °
Modular Buildings °
Office °
Other °
Point of Sale/Banking ° °
Printing ° °

Project Finance

Rail ° °
Recreation °
Recycling °
Restaurant

Satellite °
Software °
Trucks and Trailers °
Utility °
Video °
Waste Removal °

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 49%



HLT/Large Cap 0%

Near Investment Grade 46%
Middle Market 5%
Lower Middle Market 0%
Start-ups/Venture 0%
Municipal/Government 0%
Other 0%

Our Company is a(n):

Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:

Must be in business for minimum of 5 years with audited financial statements and profitable for the
last 3 years. Must also cash flow. Minimum net worth for manufacturing type company is $75MM; for
institutional type credits, can be less than $75MM.

Soft Asset Policy:
Yes, we finance software and soft costs.

Industries Most Interested in Funding/Purchasing:
Medical and public companies.

Industries Will Not Fund/Purchase From:

Retail, restaurant, trucking, gaming

Lessor and/or Broker Requirements:
Audited financial statements; credit and trade references; been in business for at least 5 years. We do
not have broker relationships.



ELFA Business Councils

Financial Institution

Independent Middle Market

Start of Fiscal Year

About

About Home
Industry Overview
Governance

Staff Contact Info
Principles of Fair
Business Practices
Awards

Directions & Hotels

Advertise

News

News Home
Industry News

Add Your News item
Press Room

Media Coverage
Magazine
Newsletters

Publications (store)

You
Tube

Directories

Directories Home
Member Directory
Software Listing
FundingSource
Database

Legal Buyers Guide
Manufacturer &
Vendor Resource

Center

Events &
Training

Events & Training
ELFA Events Mobile

App
Calendar
ELFA Academy

Principles of Leasing

& Finance Workshops

Membership

Membership Home
FAQ

Value of Membership
Membership Types
Request Application

Community Banks


https://www.elfaonline.org/about
https://www.elfaonline.org/about/about-home
https://www.elfaonline.org/about/industry-overview
https://www.elfaonline.org/about/governance
https://www.elfaonline.org/about/staff-contact-info
https://www.elfaonline.org/about/principles-of-fair-business-practices
https://www.elfaonline.org/about/awards
https://www.elfaonline.org/about/directions-hotels
https://www.elfaonline.org/about/advertise
https://www.elfaonline.org/news
https://www.elfaonline.org/news/news-home
https://www.elfaonline.org/news/industry-news
https://www.elfaonline.org/news/add-your-news-item
https://www.elfaonline.org/news/press-room
https://www.elfaonline.org/news/media-coverage
https://www.elfaonline.org/news/magazine
https://www.elfaonline.org/news/newsletters
https://www.elfaonline.org/news/publications-(store)
https://www.elfaonline.org/directories
https://www.elfaonline.org/directories/directories-home
https://www.elfaonline.org/directories/member-directory
https://www.elfaonline.org/directories/software
https://www.elfaonline.org/directories/fundingsource-database
https://www.elfaonline.org/directories/legal-buyers-guide
https://www.elfaonline.org/directories/manufacturer-vendor-resource-center
https://www.elfaonline.org/events
https://www.elfaonline.org/events/events-training-home
https://www.elfaonline.org/events/eventsapp
https://www.elfaonline.org/events/calendar
https://www.elfaonline.org/events/eLearning
https://www.elfaonline.org/events/principles-of-leasing-finance-workshops
https://www.elfaonline.org/membership
https://www.elfaonline.org/membership/membership-home
https://www.elfaonline.org/membership/faq
https://www.elfaonline.org/membership/value-of-membership
https://www.elfaonline.org/membership/membership-types
https://www.elfaonline.org/membership/request-application
https://www.elfaonline.org/membership/community-banks
http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
http://www.leasefoundation.org/
http://www.equipmentfinanceadvantage.org/

LEASEYJTEAM

www. leaseteam.com
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FIRST EAGLE BANK Last Update:


https://www.elfaonline.org/
https://www.elfaonline.org/events
https://www.elfaonline.org/events/2018
https://googleads.g.doubleclick.net/pcs/click?xai=AKAOjsuA7ln_S4z2-AhGxLlZKVMu5TWeQGPa6I0ROh7ImCCpOqtm2WpuYQ4R1Vn5NONHL7O4mHMBjttnF7x_Flr-ZkPNwmz5cSPzgxVXk00BEQfb631PG_NbNorCxO4hn7OmAE3bWET7iuu_AfHLmSirP--lFLEKJcv9RhvazczGiMIPiyiyVSUT0eO0IX5YAzlBLDr-dqJ8rUEokHLTo5rGU8XQelFcPe-i2BtIgU4aLqafJZN1BDJdtteB&sig=Cg0ArKJSzFwmAzA3igQe&adurl=https://www.leaseteam.com/
https://apps.elfaonline.org/Events/2018/FundingExhib/index.cfm
https://apps.elfaonline.org/Events/2018/FundingExhib/scheduler/index.cfm?fa=show_exhibitorlist#353642
http://www.elfaonline.org/
http://www.elfaonline.org/membership
https://www.elfaonline.org/about
https://www.elfaonline.org/industry-topics
https://www.elfaonline.org/news
https://www.elfaonline.org/directories
https://www.elfaonline.org/events
https://www.elfaonline.org/membership
https://www.elfaonline.org/advocacy
https://www.elfaonline.org/data
https://www.elfaonline.org/interactive-tools
https://www.elfaonline.org/cvweb_elfa/cgi-bin/memberdll.dll/Info?WRP=mainloginwelcome.htm&WLN=LeftNav_AcctTools.htm
https://www.elfaonline.org/Mxg/AuthService/SignOut

1201 W. Madison 03/19/2018
Chicago, IL 60607-1907
www.febank.com

Richard Burns (Primary Contact)
(312) 850-1405 (Phone)

(312) 850-1416 (Fax)

none given (Mobile)

B3 rburns@febank.com

Andy Salk (Alternate Contact)
(312) 850-9230 (Phone)
(312) 850-1416 (Fax)

(312) 515-8583 (Mobile)

B3 asalk@febank.com

First Eagle Bank is a: Buyer

Type of Company:
Bank

The company's core business focus:

First Eagle Bank is an independent, Chicago-based community bank. We are a family owned
and privately held bank with total assets of $500 million. Very experienced staff with over 50
collective years in the equipment lease and finance industry. Our focus is on investment grade
or similar credits, larger national or regional companies, public or private; upper middle
market, institutional credits including hospitals, health care, colleges, schools, municipalities
and non-profits. We are not limited geographically and conduct our business on a national
basis. We accept a wide variety of equipment for lease including computer, office,
telecommunications, copiers, medical, materials handling, construction, manufacturing,
industrial and many other types of equipment. Our focus is on credit. We do not do start-ups
or credits with significant stories or issues. Our rates are very competitive and are as good as
many national or larger regional banks. We offer a high level of service which functions in an


http://www.febank.com/
tel:(312) 850-1405
tel:(312) 850-9230
tel:(312) 515-8583
mailto:rburns@febank.com
mailto:asalk@febank.com

environment without the administrative and bureaucratic hassles of many larger banks. You
will always work directly with one person from our staff, from pricing to approval, from
documentation to funding and loan close. Fast loan approval turnaround with NO CREDIT
COMMITTEE requirements for any dollar amount up to $10 million. At First Eagle Bank, we
provide the commitment to prompt attention and high quality service which only a community
bank can truly offer!

Type of FundingSource/Buyer

Lender

Source of Funds

Internal Funds

Annual Volume Funded
20-50 Million

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $10,000,000.00
Average $250,000.00
Lowest $50,000.00

Lease Structures

Conditional Sale/Money-Over-Money
Debt

Leveraged Lease

Tax-Exempt Municipal Lease



Operating Lease
Sale/Leaseback

Lease Terms

Longest 84
Average 36
Shortest 12

Funding/Buyer Programs

The company provides these types of financing:
Buy Paper from Leasing Comp
Discount-Nonrecourse

Debt Side of a Leveraged Lease

Fund Leases as a Group

Fund Leases Individually

Tax-Exempt Municipal Leasing

Our company DOES NOT originate paper.
We DO NOT syndicate or sell paper.

Syndications / Portfolios:

Equipment Types

Prefer Will
Agricultural °
Aircraft
Automobile

Broadcast °

Will Not

Not Specified



Buses

Cable
Communications
Computer
Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming

Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings

Office



Other
Point of Sale/Banking °
Printing °

Project Finance

Rail

Recreation °
Recycling °
Restaurant

Satellite °
Software °
Trucks and Trailers °
Utility °
Video °
Waste Removal °

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 30%
HLT/Large Cap 0%
Near Investment Grade 20%
Middle Market 20%
Lower Middle Market 0%

Start-ups/Venture 0%



Municipal/Government 15%

Other 15%

Our Company is a(n):
Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:
In business at least 10 years.

Soft Asset Policy:
Yes.

Industries Most Interested in Funding/Purchasing:
Most industries as long as the credit makes sense.

Industries Will Not Fund/Purchase From:

Lessor and/or Broker Requirements:

Three years financial statements. Bank and funding source references. Background on main principal(s)
of the company.

ELFA Business Councils

Financial Institution

Start of Fiscal Year



LEASEYJTEAM

www. leaseteam.com
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HANMI BANK Last Update:


https://www.elfaonline.org/
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https://googleads.g.doubleclick.net/pcs/click?xai=AKAOjstutSbG7AaIKAtFc5C5uSUfZeNRpw7D9ypkAlW3ynBZmRr4qaxl6eLm47to220h-JJPcQ2bYgZdL6kw0NzN6Hzd292wWWNK0lPjzlFktACVYMEOYs82oSLJfcYKiE1IXfwx4D8Oy6sTMhyg4dAqBocRYDbyoLK7yanjT8vSFcjAmMI-SxqY9VRJU7lNgye5UNAZpC9VAPudvVrhHNFwd5jgXXe8W96lVATYG6pa2IdCf9P7j1FR5xSk&sig=Cg0ArKJSzMUwfd-HAXsO&adurl=https://www.leaseteam.com/
https://apps.elfaonline.org/Events/2018/FundingExhib/index.cfm
https://apps.elfaonline.org/Events/2018/FundingExhib/scheduler/index.cfm?fa=show_exhibitorlist#371801
http://www.elfaonline.org/
http://www.elfaonline.org/membership
https://www.elfaonline.org/about
https://www.elfaonline.org/industry-topics
https://www.elfaonline.org/news
https://www.elfaonline.org/directories
https://www.elfaonline.org/events
https://www.elfaonline.org/membership
https://www.elfaonline.org/advocacy
https://www.elfaonline.org/data
https://www.elfaonline.org/interactive-tools
https://www.elfaonline.org/cvweb_elfa/cgi-bin/memberdll.dll/Info?WRP=mainloginwelcome.htm&WLN=LeftNav_AcctTools.htm
https://www.elfaonline.org/Mxg/AuthService/SignOut

1920 Main Street 02/27/2018
Suite 1140

Irvine, CA 92614

equipment.hanmi.com

Kevin Kepp (Primary Contact)
(949) 949-1753 (Phone)
(949) 777-6364 (Fax)

none given (Mobile)

B3 kevin.kepp@hanmi.com

David Normandin, CLFP (Alternate Contact)
9498258939 (Phone)

(949) 291-8587 (Mobile)

B3 david.normandin@hanmi.com

Hanmi Bank is a: Buyer

Type of Company:
Bank

The company's core business focus:

Hanmi Bank Equipment Finance Group is a small to mid ticket funding source with a wide
appetite for equipment and industries. Hanmi is focused on creating partnerships with
originators to support or provide vendor programs, UNL programs, portfolio acquisitions and
single transaction funding.

Type of FundingSource/Buyer

Lender
Investor

Source of Funds


https://apps.elfaonline.org/Events/2018/FundingExhib/datasheet/equipment.hanmi.com
tel:(949) 949-1753
tel:9498258939
tel:(949) 291-8587
mailto:kevin.kepp@hanmi.com
mailto:david.normandin@hanmi.com

Internal Funds

Annual Volume Funded
100-250 Million

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $3,500,000.00
Average $100,000.00
Lowest $20,000.00

Lease Structures

Conditional Sale/Money-Over-Money

Lease Terms

Longest 84
Average 42
Shortest 12

Funding/Buyer Programs

The company provides these types of financing:
Buy Paper from Brokers

Buy Paper from Leasing Comp
Discount-Nonrecourse

Discount-Recourse



Fund Leases as a Group
Fund Leases Individually
Purchase Portfolios
Progress Payments
Residual Sharing

Our company DOES NOT originate paper.
We DO NOT syndicate or sell paper.

Syndications / Portfolios:

Hanmi Bank Equipment Finance Group is looking for individual and ongoing portfolio
opportunities of small to mid ticket transactions under non-recourse and supported structures

Equipment Types

Prefer Will Will Not Not Specified

Agricultural °

Aircraft °
Automobile °

Broadcast °

Buses ]

Cable °
Communications °

Computer °

Construction °

Electronic °

Emergency Vehicles °

Energy °

Furniture/Fixtures °



Gaming

Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation
Recycling
Restaurant

Satellite



Software °

Trucks and Trailers °
Utility °
Video °
Waste Removal °

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 0%
HLT/Large Cap 5%
Near Investment Grade 10%
Middle Market 45%
Lower Middle Market 40%
Start-ups/Venture 0%
Municipal/Government 0%
Other 0%

Our Company is a(n):
Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:
Our general guidelines for small ticket are: * Time in Business: 3+ Yrs * Personal FICO's: Min. 685 *

Comparable Borrowings: 75%



Soft Asset Policy:
Yes- we fund 100% software and annual renewals as collateral.

Industries Most Interested in Funding/Purchasing:
Medical, Construction, Technology, Industrial

Industries Will Not Fund/Purchase From:
Gaming, Aircraft, Marine, Adult Entertainment

Lessor and/or Broker Requirements:
We partner with industry professionals who demonstrate a focus and expertise in a particular vertical.
We tailor programs to meet their unique needs.

ELFA Business Councils

Small Ticket

Start of Fiscal Year

January


http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
http://www.leasefoundation.org/
http://www.equipmentfinanceadvantage.org/

LEASEYJTEAM

www. leaseteam.com

Welcome, Shirley!

I
I

| I A EQUIPMENT LEASING AND FINANCE ASSOCIATION [
— EQUIPPING BUSINESS FOR SUCCESS

Events

HOME | EVENTS | 2018 | COMPANY DETAILS

2018 Funding Exhibition Company
Datasheet

« Back to Funding Conference Main Page

« Back to Exhibitor List

FUYO GENERAL LEASE (USA) INC. Last Update:


https://www.elfaonline.org/
https://www.elfaonline.org/events
https://www.elfaonline.org/events/2018
https://googleads.g.doubleclick.net/pcs/click?xai=AKAOjsuSN9rnwFZBa8D4daHwzNXVWMAhLGwCf-KKaQarySpGuFxkzDjk_WbSLXxZdFY522idaD3h-OviHUi6ck_7z_4zfm_BkubZV4AkRJEu0LjuEGQsq0G4mZ5lV0O9RRIMl4a9hHZq3H193IuR2vKDPjeDQQdMzMH3z5uOPqKC0mpwUFSUVVq0IKleu79Z381IlQUFgeCRxbb4_XTpwPMXTO_l8y6quzNPfO3-5JRwzdfWMhYY5C_kbj1L&sig=Cg0ArKJSzFMyHLEpZZDn&adurl=https://www.leaseteam.com/&nm=2
https://apps.elfaonline.org/Events/2018/FundingExhib/index.cfm
https://apps.elfaonline.org/Events/2018/FundingExhib/scheduler/index.cfm?fa=show_exhibitorlist#317020
http://www.elfaonline.org/
http://www.elfaonline.org/membership
https://www.elfaonline.org/about
https://www.elfaonline.org/industry-topics
https://www.elfaonline.org/news
https://www.elfaonline.org/directories
https://www.elfaonline.org/events
https://www.elfaonline.org/membership
https://www.elfaonline.org/advocacy
https://www.elfaonline.org/data
https://www.elfaonline.org/interactive-tools
https://www.elfaonline.org/cvweb_elfa/cgi-bin/memberdll.dll/Info?WRP=mainloginwelcome.htm&WLN=LeftNav_AcctTools.htm
https://www.elfaonline.org/Mxg/AuthService/SignOut

733 Third Avenue 04/02/2018
18th Floor
New York, NY 10017

Satoshi Inoue (Primary Contact)
(212) 867-1008 (Phone)

(212) 867-5153 (Fax)

none given (Mobile)

B3 s-inoue@fgl-usa.com

Kazuhiro Kawanoue (Alternate Contact)
(212) 867-5153 (Fax)

none given (Mobile)

B3 k-kawanoue@fgl-usa.com

Fuyo General Lease (USA) Inc. is a: Buyer

Type of Company:

Independent

The company's core business focus:

Type of FundingSource/Buyer

Lender
Investor

Source of Funds
Both Internal and Other Funds

Annual Volume Funded
50-100 Million


tel:(212) 867-1008
mailto:s-inoue@fgl-usa.com
mailto:k-kawanoue@fgl-usa.com

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $50,000,000.00
Average $500,000.00
Lowest $50,000.00

Lease Structures

Debt

Lease Terms

Longest 84
Average 48
Shortest 12

Funding/Buyer Programs

The company provides these types of financing:
Buy Paper from Brokers

Buy Paper from Leasing Comp

Buy Paper:S. I. D. Sub to Appr
Discount-Nonrecourse

Discount-Recourse

Debt Side of a Leveraged Lease

Fund Leases Individually

Other

Purchase Portfolios



Our company DOES originate paper.

We DO syndicate or sell paper. Details: Our policy is held-to-maturity; however, we

sometimes optimize our portfolio.

Syndications / Portfolios:

Flexible with the type of structure and equipment.

Equipment Types

Agricultural
Aircraft
Automobile
Broadcast

Buses

Cable
Communications
Computer
Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming

Graphic Arts

Industrial

Prefer

Will Will Not Not Specified



Intermodal

Laundry/Drycleaning

Livestock

Machine Tool °
Mailroom °
Marine

Materials Handling °
Medical °
Mining

Modular Buildings

Office

Other

Point of Sale/Banking

Printing °
Project Finance

Rail

Recreation

Recycling

Restaurant

Satellite

Software °
Trucks and Trailers

Utility



Video °

Waste Removal

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 0%
HLT/Large Cap 0%
Near Investment Grade 0%
Middle Market 0%
Lower Middle Market 0%
Start-ups/Venture 0%
Municipal/Government 0%
Other 0%

Our Company is a(n):

Neither Asset-Based nor Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:

Soft Asset Policy:

Industries Most Interested in Funding/Purchasing:

Industries Will Not Fund/Purchase From:



Lessor and/or Broker Requirements:

ELFA Business Councils

Independent Middle Market
Small Ticket

Start of Fiscal Year

Tube I I'I

About News Directories Events & Membership

About Home News Home Directories Home Tralnlng Membership Home
Industry Overview Industry News Member Directory Events & Training FAQ

Governance Add Your News item  Software Listing Value of Membership


https://www.elfaonline.org/about
https://www.elfaonline.org/about/about-home
https://www.elfaonline.org/about/industry-overview
https://www.elfaonline.org/about/governance
https://www.elfaonline.org/news
https://www.elfaonline.org/news/news-home
https://www.elfaonline.org/news/industry-news
https://www.elfaonline.org/news/add-your-news-item
https://www.elfaonline.org/directories
https://www.elfaonline.org/directories/directories-home
https://www.elfaonline.org/directories/member-directory
https://www.elfaonline.org/directories/software
https://www.elfaonline.org/events
https://www.elfaonline.org/events/events-training-home
https://www.elfaonline.org/membership
https://www.elfaonline.org/membership/membership-home
https://www.elfaonline.org/membership/faq
https://www.elfaonline.org/membership/value-of-membership
http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
http://www.leasefoundation.org/
http://www.equipmentfinanceadvantage.org/
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HUNTINGTON EQUIPMENT FINANCE Last Update:


https://www.elfaonline.org/
https://www.elfaonline.org/events
https://www.elfaonline.org/events/2018
https://googleads.g.doubleclick.net/pcs/click?xai=AKAOjsvyHS3KwRtxuyqQpTe5tipinnawELFkKQQ7PV0-GGmzeiXA9hfAMOhLFij0RV8gdraySEkC80YI9wMMphbE-k1SF95aH8K5YHFQxb-qrC6uvkVV3xPJHTTmINbkJzYmC3WqraxcEY-pL8uRU-fY3_Jn6caNSZPvpkfMtpl0F1gAfNGDCg-XHaVW3F7R77ZDS67uIhRz85McyO-b3RHlSlF2N5lipeEZQgu8ME5lmBw9kf0Xhvp1Gpui&sai=AMfl-YTuHt6nKRVBcRp8Af3KKfNKk1SiA28bwSYap92EehfQIfDXoe7TLVvR-K4nAgmCZxTpzhqGqP5ykycsYAC1INcv8panI27LYzRC-vEeblsdPi4WUneubZpAzPk_&sig=Cg0ArKJSzExZUfwZZoro&adurl=https://www.leaseteam.com/
https://apps.elfaonline.org/Events/2018/FundingExhib/index.cfm
https://apps.elfaonline.org/Events/2018/FundingExhib/scheduler/index.cfm?fa=show_exhibitorlist#347267
http://www.elfaonline.org/
http://www.elfaonline.org/membership
https://www.elfaonline.org/about
https://www.elfaonline.org/industry-topics
https://www.elfaonline.org/news
https://www.elfaonline.org/directories
https://www.elfaonline.org/events
https://www.elfaonline.org/membership
https://www.elfaonline.org/advocacy
https://www.elfaonline.org/data
https://www.elfaonline.org/interactive-tools
https://www.elfaonline.org/cvweb_elfa/cgi-bin/memberdll.dll/Info?WRP=mainloginwelcome.htm&WLN=LeftNav_AcctTools.htm
https://www.elfaonline.org/Mxg/AuthService/SignOut

200 Public Square 03/01/2018
CMé62

Cleveland, OH 44114

http:/www.huntington.com

Michael DiCecco (Primary Contact)
(216) 515-6920 (Phone)

(440) 668-2408 (Mobile)

B3 mike.dicecco@huntington.com

Jeffry Elliott, CLFP (Alternate Contact)
(216) 515-6763 (Phone)

(877) 477-1226 (Fax)

(216) 409-3072 (Mobile)

B3 jeffry.elliott@huntington.com

Huntington Equipment Finance is a: Buyer, Seller

Type of Company:
Bank

The company's core business focus:

Type of FundingSource/Buyer

Lender
Investor

Source of Funds

Internal Funds

Annual Volume Funded
3.2 Billion - 3.3 Billion


http://www.huntington.com/
tel:(216) 515-6920
tel:(440) 668-2408
tel:(216) 515-6763
tel:(216) 409-3072
mailto:mike.dicecco@huntington.com
mailto:jeffry.elliott@huntington.com

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $75,000,000.00
Average $5,000,000.00
Lowest $2,000,000.00

Lease Structures

Conditional Sale/Money-Over-Money
Debt

Tax-Exempt Municipal Lease
Operating Lease

Sale/Leaseback

TRAC

Lease Terms

Longest 180
Average 60
Shortest 36

Funding/Buyer Programs

The company provides these types of financing:
Discount-Nonrecourse

Fund Leases as a Group

Fund Leases Individually

Tax-Exempt Municipal Leasing

Purchase Portfolios



Our company DOES originate paper.
We DO syndicate or sell paper.

Syndications / Portfolios:

Equipment Types

Prefer
Agricultural °
Aircraft °
Automobile
Broadcast
Buses
Cable
Communications
Computer
Construction
Electronic
Emergency Vehicles
Energy °
Furniture/Fixtures
Gaming
Graphic Arts
Industrial °

Intermodal

Will

Will Not

Not Specified



Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation
Recycling
Restaurant
Satellite

Software

Trucks and Trailers
Utility

Video



Waste Removal °

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 20%
HLT/Large Cap 0%
Near Investment Grade 40%
Middle Market 10%
Lower Middle Market 0%
Start-ups/Venture 0%
Municipal/Government 30%
Other 0%

Our Company is a(n):
Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:

Soft Asset Policy:
yes.

Industries Most Interested in Funding/Purchasing:

Industries Will Not Fund/Purchase From:



Lessor and/or Broker Requirements:

ELFA Business Councils

Financial Institution

Start of Fiscal Year

January

About

About Home
Industry Overview
Governance
Staff Contact Info

News

News Home
Industry News

Add Your News item
Press Room

Media Coverage

Tube

Directories

Directories Home
Member Directory
Software Listing
FundingSource

Database

You

Events &
Training

Events & Training
ELFA Events Mobile

App
Calendar

Membership

Membership Home
FAQ

Value of Membership
Membership Types
Request Application


https://www.elfaonline.org/about
https://www.elfaonline.org/about/about-home
https://www.elfaonline.org/about/industry-overview
https://www.elfaonline.org/about/governance
https://www.elfaonline.org/about/staff-contact-info
https://www.elfaonline.org/news
https://www.elfaonline.org/news/news-home
https://www.elfaonline.org/news/industry-news
https://www.elfaonline.org/news/add-your-news-item
https://www.elfaonline.org/news/press-room
https://www.elfaonline.org/news/media-coverage
https://www.elfaonline.org/directories
https://www.elfaonline.org/directories/directories-home
https://www.elfaonline.org/directories/member-directory
https://www.elfaonline.org/directories/software
https://www.elfaonline.org/directories/fundingsource-database
https://www.elfaonline.org/events
https://www.elfaonline.org/events/events-training-home
https://www.elfaonline.org/events/eventsapp
https://www.elfaonline.org/events/calendar
https://www.elfaonline.org/membership
https://www.elfaonline.org/membership/membership-home
https://www.elfaonline.org/membership/faq
https://www.elfaonline.org/membership/value-of-membership
https://www.elfaonline.org/membership/membership-types
https://www.elfaonline.org/membership/request-application
http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
http://www.leasefoundation.org/
http://www.equipmentfinanceadvantage.org/

Principles of Fair
Business Practices
Awards

Directions & Hotels
Advertise

ELFA Logos
Antitrust Guidelines

Advocacy

Advocacy Home
Federal Issues

State Issues
Grassroots Network
LeasePAC
Newsletters

Federal Advocacy

Mockup

Magazine
Newsletters

Publications (store)

Industry Topics

Data, Benchmarking
& Forecasting

Lease Accounting
Funding & Alternative
Finance

Risk Management
Electronic
Documents
Equipment
Management
Human Capital
Operations &
Technology

Vertical Markets
Legal Resources
Emerging Talent

Tax Reform

Privacy Policy | Legal Notice

© 2018 Equipment Leasing and Finance Association. All rights reserved.

Legal Buyers Guide
Manufacturer &
Vendor Resource
Center

ELFA Staff

Data

Data Home
Industry Topics
Information Central
MLFI-25: Monthly
Leasing and Finance
Index

SEFA: Survey of
Equipment Finance
Activity

Market Trends

Risk Management

Foundation Research

ELFA Academy
Principles of Leasing
& Finance Workshops
Exhibitor
Opportunities
Sponsor

Continuing Education
Credits

Conference Resource
Center

Event Photos

Interactive
Tools

Interactive Tools
Home

Career Center
Email Discussions
Equipment Finance
Advantage

Guest Lecture
Program

State Tax Manual
State Law
Compendium
Social Media

Community Banks

1625 Eye Street NW, Suite 850, Washington, DC 20006 | Phone: 202.238.3400 | Fax: 202.238.3401

Web Design and Development by Matrix Group International, Inc. ®


https://www.elfaonline.org/about/principles-of-fair-business-practices
https://www.elfaonline.org/about/awards
https://www.elfaonline.org/about/directions-hotels
https://www.elfaonline.org/about/advertise
https://www.elfaonline.org/about/elfa-logos
https://www.elfaonline.org/about/antitrust-guidelines
https://www.elfaonline.org/news/magazine
https://www.elfaonline.org/news/newsletters
https://www.elfaonline.org/news/publications-(store)
https://www.elfaonline.org/directories/legal-buyers-guide
https://www.elfaonline.org/directories/manufacturer-vendor-resource-center
https://www.elfaonline.org/directories/elfa-staff
https://www.elfaonline.org/events/eLearning
https://www.elfaonline.org/events/principles-of-leasing-finance-workshops
https://www.elfaonline.org/events/exhibitor-opportunities
https://www.elfaonline.org/events/sponsor
https://www.elfaonline.org/events/continuing-education-credits
https://www.elfaonline.org/events/conference-resource-center
https://www.elfaonline.org/events/event-photos
https://www.elfaonline.org/membership/community-banks
https://www.elfaonline.org/advocacy
https://www.elfaonline.org/advocacy/advocacy-home
https://www.elfaonline.org/advocacy/federal-issues
https://www.elfaonline.org/advocacy/state-issues
https://www.elfaonline.org/advocacy/grassroots-network
https://www.elfaonline.org/advocacy/leasepac
https://www.elfaonline.org/advocacy/newsletters
https://www.elfaonline.org/advocacy/federal-advocacy-mockup
https://www.elfaonline.org/industry-topics
https://www.elfaonline.org/industry-topics/industry-data-forecasting
https://www.elfaonline.org/industry-topics/lease-accounting
https://www.elfaonline.org/industry-topics/funding-alternative-finance
https://www.elfaonline.org/industry-topics/risk-management
https://www.elfaonline.org/industry-topics/electronic-documents
https://www.elfaonline.org/industry-topics/equipment-management
https://www.elfaonline.org/industry-topics/human-capital
https://www.elfaonline.org/industry-topics/operations-technology
https://www.elfaonline.org/industry-topics/vertical-markets
https://www.elfaonline.org/industry-topics/legal-resources
https://www.elfaonline.org/industry-topics/emerging-talent
https://www.elfaonline.org/industry-topics/tax-reform
https://www.elfaonline.org/data
https://www.elfaonline.org/data/data-home
https://www.elfaonline.org/data/industry-topics
https://www.elfaonline.org/data/information-central
https://www.elfaonline.org/data/mlfi-25-monthly-leasing-and-finance-index
https://www.elfaonline.org/data/sefa-survey-of-equipment-finance-activity
https://www.elfaonline.org/data/market-trends
https://www.elfaonline.org/data/risk-management
https://www.elfaonline.org/data/foundation-research
https://www.elfaonline.org/interactive-tools
https://www.elfaonline.org/interactive-tools/interactive-tools-home
https://www.elfaonline.org/interactive-tools/career-center
https://www.elfaonline.org/interactive-tools/email-discussions
https://www.elfaonline.org/interactive-tools/equipment-finance-advantage
https://www.elfaonline.org/interactive-tools/guest-lecture-program
http://apps.elfaonline.org/interactive-tools/state-tax-manual/
http://apps.elfaonline.org/Issues/Legal/statelawIssues/
https://www.elfaonline.org/interactive-tools/social-media
http://www.elfaonline.org/privacy-policy
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http://matrixgroup.net/
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INDIGO COMMERCIAL FINANCE, LLC Last Update:


https://www.elfaonline.org/
https://www.elfaonline.org/events
https://www.elfaonline.org/events/2018
https://googleads.g.doubleclick.net/pcs/click?xai=AKAOjsv9Bp_vlYqj0mSriyqFEb_v8h-Kb23GUkFmO90hhwzotwGAa4QxWjUrWXl17xM8LBBCHKNRrmRx81OC9BZQncV9aDggNR1PNeYyHfhVbVPnwtOVQ-4A1MqQoLadk5VlKWrTW8g9wnWpmpzvPd1RxY629zsb8u_2oRvHHMDtlb-eqpi68KYpCBm9u1AAvZWxBYMJnr3yflD4nhlfKVuID-kHGJMyjAg6TNAb1672ty9nAdyE7pNVrD7I&sig=Cg0ArKJSzI_7SJ0EM3yQ&adurl=https://www.leaseteam.com/
https://apps.elfaonline.org/Events/2018/FundingExhib/index.cfm
https://apps.elfaonline.org/Events/2018/FundingExhib/scheduler/index.cfm?fa=show_exhibitorlist#368309
http://www.elfaonline.org/
http://www.elfaonline.org/membership
https://www.elfaonline.org/about
https://www.elfaonline.org/industry-topics
https://www.elfaonline.org/news
https://www.elfaonline.org/directories
https://www.elfaonline.org/events
https://www.elfaonline.org/membership
https://www.elfaonline.org/advocacy
https://www.elfaonline.org/data
https://www.elfaonline.org/interactive-tools
https://www.elfaonline.org/cvweb_elfa/cgi-bin/memberdll.dll/Info?WRP=mainloginwelcome.htm&WLN=LeftNav_AcctTools.htm
https://www.elfaonline.org/Mxg/AuthService/SignOut

5838 E Naples Plaza 04/04/2018
Long Beach, CA 90803
www.indigocf.com

Aaron Foglesong (Primary Contact)
(310) 961-4150 (Phone)

(310) 492-4058 (Fax)

none given (Mobile)

B3 afoglesong@indigocf.com

Matthew Dobson (Alternate Contact)
(310) 961-4150 (Phone)

(310) 728-9143 (Mobile)

B3 mdobson@indigocf.com

Indigo Commercial Finance, LLC is a: Buyer

Type of Company:

Independent

The company's core business focus:

Indigo Commercial Finance, LLC is a commercial lender focused on middle market B and C
credits for transactions $500 thousand and $10 million. The Indigo group of companies are a
private debt capital platform that provides flexibility in structuring and funding transactions
with intermediaries and their clients.

Type of FundingSource/Buyer

Lender

Source of Funds

Internal Funds


http://www.indigocf.com/
tel:(310) 961-4150
tel:(310) 961-4150
tel:(310) 728-9143
mailto:afoglesong@indigocf.com
mailto:mdobson@indigocf.com

Annual Volume Funded
0-20 Million

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $7,500,000.00
Average $2,500,000.00
Lowest $500,000.00

Lease Structures

Conditional Sale/Money-Over-Money
Debt

Leveraged Lease

Operating Lease

Real Estate

Sale/Leaseback

Startups

TRAC

Vendor Finance

Lease Terms

Longest 60
Average 36
Shortest 12

Funding/Buyer Programs



The company provides these types of financing:
Buy Paper from Brokers

Buy Paper: Our Documents Only
Buy Paper from Leasing Comp
Buy Paper:S. I. D. Sub to Appr
Discount-Nonrecourse
Discount-Recourse

Debt Side of a Leveraged Lease
Equity/Purchase of Tax-Orient
Fund Leases as a Group

Fund Leases Individually
Inventory Financing/Floor Plan
Tax-Exempt Municipal Leasing
Other

Purchase Portfolios

Progress Payments

Residual Financing

Residual Sharing

Our company DOES originate paper.
We DO NOT syndicate or sell paper.

Syndications / Portfolios:

Equipment Types

Prefer Will
Agricultural °
Aircraft i
Automobile °
Broadcast °

Buses °

Will Not

Not Specified



Cable
Communications
Computer
Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming

Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other



Point of Sale/Banking

Printing °
Project Finance °
Rail °
Recreation °
Recycling °
Restaurant °
Satellite °
Software °
Trucks and Trailers °
Utility °
Video °
Waste Removal °
Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 0%
HLT/Large Cap 0%
Near Investment Grade 0%
Middle Market 50%
Lower Middle Market 50%
Start-ups/Venture 0%

Municipal/Government 0%



Other 0%

Our Company is a(n):

Asset-Based Lender

Special Requirements

The Minimum Credit Criteria of Obligors:

All structured situations are considered, as Indigo's decisioning is typically based on asset coverage
and not specific credit metrics. Although, Indigo will not consider situations where a clearly delineated
exit strategy cannot be determined.

Soft Asset Policy:
Yes, high efficacy intellectual property.

Industries Most Interested in Funding/Purchasing:
Most US domestic, capital-intensive industries.

Industries Will Not Fund/Purchase From:

Lessor and/or Broker Requirements:
Trustworthy relationships, forward-looking repeatable volume evidence and an experienced team in
which we can share an execution capability to the market with our products.

ELFA Business Councils

Financial Institution
Independent Middle Market

Start of Fiscal Year

February
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LEAF COMMERCIAL CAPITAL INC. Last Update:


https://www.elfaonline.org/
https://www.elfaonline.org/events
https://www.elfaonline.org/events/2018
https://googleads.g.doubleclick.net/pcs/click?xai=AKAOjssJBLn2fRoMYXfAD-W7ZHK-xqvQLvKFAypjJbJM4xZfXzJf0jJ6GQZ1iEC-mJYFvzTqG7ClZzjH21YAB85FTYnHcoKe0ubb22rGwOcThcYb37byAXtjWSWGIRappN66-FEOcVAy6YUNyutQtKmUKjgsd0KH-7HbEVXvC0F01U6VKm0fR6l2ZlXhOG-Hk_LJKfaNy7cgnqMP5z_DWVzbboJOQ6FpACkikRFF73Z8tyyvPw0uN-dmxsdu&sig=Cg0ArKJSzGHzsJREOXy2&adurl=https://www.leaseteam.com/
https://apps.elfaonline.org/Events/2018/FundingExhib/index.cfm
https://apps.elfaonline.org/Events/2018/FundingExhib/scheduler/index.cfm?fa=show_exhibitorlist#348603
http://www.elfaonline.org/
http://www.elfaonline.org/membership
https://www.elfaonline.org/about
https://www.elfaonline.org/industry-topics
https://www.elfaonline.org/news
https://www.elfaonline.org/directories
https://www.elfaonline.org/events
https://www.elfaonline.org/membership
https://www.elfaonline.org/advocacy
https://www.elfaonline.org/data
https://www.elfaonline.org/interactive-tools
https://www.elfaonline.org/cvweb_elfa/cgi-bin/memberdll.dll/Info?WRP=mainloginwelcome.htm&WLN=LeftNav_AcctTools.htm
https://www.elfaonline.org/Mxg/AuthService/SignOut

2005 Market Street 03/21/2018
14th Floor

Philadelphia, PA 19103

http:/www.leafnow.com

Mike Tursi (Primary Contact)
(267) 402-5668 (Phone)
none given (Mobile)

B3 mtursi@leafnow.com

Miles Herman (Alternate Contact)
(215) 717-3358 (Phone)

(215) 640-6363 (Fax)

none given (Mobile)

B3 mherman@LEAFnow.com

LEAF Commercial Capital Inc. is a: Buyer, Seller

Type of Company:

Independent

The company's core business focus:

LEAF Commercial Capital, Inc., a subsidiary of People’s United Bank, N.A., (“LEAF”) maintains a
nationwide origination footprint working with manufacturers, distributors, dealers, referral
partners and end users of essential use equipment and software in a variety of industries,
including office products, technology, medical, light industrial, manufacturing and
construction. We're small-ticket, app-only specialists, and we offer portfolio management
solutions for lenders seeking to diversify, rebalance and drive liquidity from their equipment
finance assets. Whether you choose to retain servicing or rely on us for a complete private-
label solution, our capital strength, expertise and highly efficient underwriting process deliver
confidence of execution when you need it most. From individual transactions to large
portfolios, when equipment lenders need to unlock portfolio equity, it's easier with LEAF.


http://www.leafnow.com/
tel:(267) 402-5668
tel:(215) 717-3358
mailto:mtursi@leafnow.com
mailto:mherman@LEAFnow.com

Type of FundingSource/Buyer

Lender

Source of Funds

Internal Funds

Annual Volume Funded
250-500 Million

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $500,000.00
Average $50,000.00
Lowest $10,000.00

Lease Structures

Conditional Sale/Money-Over-Money
Debt

Leveraged Lease

Tax-Exempt Municipal Lease
Operating Lease

Sale/Leaseback

Vendor Finance

Lease Terms

Longest 120



Average

Shortest

Funding/Buyer Programs

The company provides these types of financing:
No Information Provided

48

Our company DOES originate paper.

We DO syndicate or sell paper.

Syndications / Portfolios:

Interested in portfolios $2mm to $200mm and individual transactions for up to $500k

Application-only up to $350k.

Equipment Types

Agricultural
Aircraft
Automobile
Broadcast

Buses

Cable
Communications
Computer
Construction
Electronic

Emergency Vehicles

Prefer

Will Will Not Not Specified



Energy

Furniture/Fixtures °
Gaming

Graphic Arts

Industrial °
Intermodal

Laundry/Drycleaning
Livestock

Machine Tool

Mailroom °
Marine
Materials Handling °
Medical °
Mining

Modular Buildings

Office °
Other

Point of Sale/Banking °
Printing

Project Finance
Rail
Recreation

Recycling



Restaurant °
Satellite

Software ]

Trucks and Trailers ]
Utility °
Video ]

Waste Removal °

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 10%
HLT/Large Cap 10%
Near Investment Grade 20%
Middle Market 25%
Lower Middle Market 30%
Start-ups/Venture 0%
Municipal/Government 5%
Other 0%

Our Company is a(n):
Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:



Time in business of 2 or more years but will consider shorter duration on an exception basis.

Soft Asset Policy:

yes, depending on the nature of the transaction

Industries Most Interested in Funding/Purchasing:
Manufacturing, Industrial, Healthcare, Service Industries, Professionals

Industries Will Not Fund/Purchase From:
Gaming, Marijuana, Loan Brokers, Chiropractors, Dry Cleaning Plants

Lessor and/or Broker Requirements:
Established track record, equipment & industry experience & references.

ELFA Business Councils

Independent Middle Market
Small Ticket
Captive and Vendor Finance

Start of Fiscal Year

January


http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692

Welcome, Shirley!

I
I

| I A EQUIPMENT LEASING AND FINANCE ASSOCIATION [
— EQUIPPING BUSINESS FOR SUCCESS

Events

HOME | EVENTS | 2018 | COMPANY DETAILS

2018 Funding Exhibition Company
Datasheet

« Back to Funding Conference Main Page

« Back to Exhibitor List

MB FINANCIAL BANK Last Update:
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https://www.elfaonline.org/events
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https://googleads.g.doubleclick.net/pcs/click?xai=AKAOjsuKrv3-20gT44ptgGXe0SDIlv4_Tg3avP1_H-46iZsxL2Pg6CLo2RQl_wOChj3hTRhdpxvw1ndKK8wHbD53TLqPc1jKXxmwePCXCOaG6nnJOoQOHGbtqvn4Z62ovYs2WHt25CruSxjGfFTYuJNgnqyewpNKSG03K5-VxZQxljyp10hm2NMaIgPNGagNPdXZz8lh3BTkFgbzw1bYkSN0jvK5S8DQ3jL2YbffGn8VinIhEGhotuFLpcc5&sig=Cg0ArKJSzFxlKA9zJwXn&adurl=https://www.leaseteam.com/
https://apps.elfaonline.org/Events/2018/FundingExhib/index.cfm
https://apps.elfaonline.org/Events/2018/FundingExhib/scheduler/index.cfm?fa=show_exhibitorlist#100537
http://www.elfaonline.org/
http://www.elfaonline.org/membership
https://www.elfaonline.org/about
https://www.elfaonline.org/industry-topics
https://www.elfaonline.org/news
https://www.elfaonline.org/directories
https://www.elfaonline.org/events
https://www.elfaonline.org/membership
https://www.elfaonline.org/advocacy
https://www.elfaonline.org/data
https://www.elfaonline.org/interactive-tools
https://www.elfaonline.org/cvweb_elfa/cgi-bin/memberdll.dll/Info?WRP=mainloginwelcome.htm&WLN=LeftNav_AcctTools.htm
https://www.elfaonline.org/Mxg/AuthService/SignOut

6111 N. River Road 03/16/2018
Rosemont, IL 60018-5158
http:/www.mbfinancial.com

Dennis Roesslein (Primary Contact)
(847) 653-1906 (Phone)

(847) 653-1906 (Fax)

(847) 275-1063 (Mobile)

B3 droesslein@mbfinancial.com

Brian Griffin (Alternate Contact)
(847) 653-1874 (Phone)

(847) 653-0079 (Fax)

(312) 320-8689 (Mobile)

B3 bgrifin@mbfinancial.com

MB Financial Bank is a: Buyer, Equity Provider

Type of Company:
Bank

The company's core business focus:

Our Lease Banking group focuses on working with equipment lessors to finance the
nonrecourse debt portion of their equipment leases. We also provide lessors with bridge lines
of credit.

Type of FundingSource/Buyer

Lender
Investor

Source of Funds


http://www.mbfinancial.com/
tel:(847) 653-1906
tel:(847) 275-1063
tel:(847) 653-1874
tel:(312) 320-8689
mailto:droesslein@mbfinancial.com
mailto:bgriffin@mbfinancial.com

Internal Funds

Annual Volume Funded
1.6 Billion - 1.7 Billion

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $20,000,000.00
Average $800,000.00
Lowest $100,000.00

Lease Structures

Conditional Sale/Money-Over-Money
Debt

Equity

Leveraged Lease

Tax-Exempt Municipal Lease
Operating Lease

Sale/Leaseback

Vendor Finance

Lease Terms

Longest 84
Average 36

Shortest 24



Funding/Buyer Programs

The company provides these types of financing:
Discount-Nonrecourse
Discount-Recourse

Debt Side of a Leveraged Lease
Equity/Purchase of Tax-Orient
Fund Leases as a Group

Fund Leases Individually
Tax-Exempt Municipal Leasing
Purchase Portfolios

Progress Payments

Residual Financing

Residual Sharing

Warehouse Lines

Our company DOES NOT originate paper.
We DO NOT syndicate or sell paper.

Syndications / Portfolios:

Equipment Types

Prefer Will

Agricultural °
Aircraft °
Automobile

Broadcast L
Buses °
Cable °
Communications ° °

Computer ° °

Will Not

Not Specified



Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming

Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance



Rail °

Recreation °
Recycling °
Restaurant °
Satellite °
Software °
Trucks and Trailers ]
Utility °
Video °
Waste Removal °
Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 50%
HLT/Large Cap 0%
Near Investment Grade 30%
Middle Market 10%
Lower Middle Market 0%
Start-ups/Venture 0%
Municipal/Government 10%
Other 0%

Our Company is a(n):



Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:
A publicly-held lessee must be rated single B or higher by Moody's, S&P or Fitch. Non-rated or

privately-held lessees must have a financial and risk profile that would equate to a single B or higher
credit quality.

Soft Asset Policy:

We will finance soft assets that are combined with hard assets in a lease. We will also finance IPA
100% software and maintenance contracts.

Industries Most Interested in Funding/Purchasing:
We are not industry focused.

Industries Will Not Fund/Purchase From:

Lessor and/or Broker Requirements:

We only work with equipment lessors requiring financing of their equipment leases as the owner
lessor. We do not work with brokers.

ELFA Business Councils

Financial Institution

Start of Fiscal Year

January


http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692

LEASEYJTEAM

www. leaseteam.com
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NFS LEASING, INC. Last Update:


https://www.elfaonline.org/
https://www.elfaonline.org/events
https://www.elfaonline.org/events/2018
https://googleads.g.doubleclick.net/pcs/click?xai=AKAOjsttK2buVpys4q84s46nzneQ7qkHDlDR10FBylRhQrp2eQPeOVxUEyPKUlGMbJT8uf0WsDGXXlEk6GrV0hngG41kgba7_tfnd-rX3CmqF49SQHZGFNbljnUocNNE4KdY-XkFvC56DIGl2sJxhCJAsr-wYMzBwRPKRPlIAwRa5ASN8Kxal3LpM1b62X4R066XSqs3DmqE6dO6ljfYG4oQgGHFIko1gWbzJlOJv3he6mb5VjoEQ0S946_y&sig=Cg0ArKJSzNUFqRZ36ItP&adurl=https://www.leaseteam.com/
https://apps.elfaonline.org/Events/2018/FundingExhib/index.cfm
https://apps.elfaonline.org/Events/2018/FundingExhib/scheduler/index.cfm?fa=show_exhibitorlist#395436
http://www.elfaonline.org/
http://www.elfaonline.org/membership
https://www.elfaonline.org/about
https://www.elfaonline.org/industry-topics
https://www.elfaonline.org/news
https://www.elfaonline.org/directories
https://www.elfaonline.org/events
https://www.elfaonline.org/membership
https://www.elfaonline.org/advocacy
https://www.elfaonline.org/data
https://www.elfaonline.org/interactive-tools
https://www.elfaonline.org/cvweb_elfa/cgi-bin/memberdll.dll/Info?WRP=mainloginwelcome.htm&WLN=LeftNav_AcctTools.htm
https://www.elfaonline.org/Mxg/AuthService/SignOut

900 Cummings Center
Suite 226-U

Beverly, MA 01915
NFSleasing.com

Dean Oliver (Primary Contact)
(978) 263-3667 (Phone)

(866) 805-3667 (Fax)
9786600185 (Mobile)

B3 deano@nfsleasing.com

Chuck Worsham (Alternate Contact)
(201) 306-8894 (Phone)

none given (Mobile)

B3 chuckw@nfsleasing.com

NFS Leasing, Inc. is a: Buyer

Type of Company:

Independent

The company's core business focus:

Type of FundingSource/Buyer

Lender

Source of Funds

Internal Funds

Annual Volume Funded
50-100 Million

03/12/2018


https://apps.elfaonline.org/Events/2018/FundingExhib/datasheet/NFSleasing.com
tel:(978) 263-3667
tel:9786600185
tel:(201) 306-8894
mailto:deano@nfsleasing.com
mailto:chuckw@nfsleasing.com

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $10,000,000.00
Average $500,000.00
Lowest $100,000.00

Lease Structures

Conditional Sale/Money-Over-Money
Operating Lease

Sale/Leaseback

Startups

Lease Terms

Longest 84
Average 48
Shortest 12

Funding/Buyer Programs

The company provides these types of financing:
Buy Paper: Our Documents Only

Buy Paper from Leasing Comp

Buy Paper:S. I. D. Sub to Appr
Discount-Nonrecourse

Fund Leases Individually

Purchase Portfolios

Finance Startup Companies



Venture Leasing

Our company DOES originate paper.
We DO NOT syndicate or sell paper.

Syndications / Portfolios:

Equipment Types

Prefer
Agricultural °
Aircraft
Automobile
Broadcast
Buses
Cable
Communications
Computer °
Construction °
Electronic
Emergency Vehicles
Energy °
Furniture/Fixtures
Gaming
Graphic Arts
Industrial °

Intermodal

Will Will Not Not Specified



Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation
Recycling
Restaurant
Satellite

Software

Trucks and Trailers
Utility

Video



Waste Removal °

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 0%
HLT/Large Cap 0%
Near Investment Grade 0%
Middle Market 25%
Lower Middle Market 30%
Start-ups/Venture 35%
Municipal/Government 0%
Other 0%

Our Company is a(n):

Asset-Based Lender

Special Requirements

The Minimum Credit Criteria of Obligors:
NFS provides structured lease financing for credit-challenged companies. We work with companies
who are start-ups, story credit, turnaround, pre-revenue, prior bankruptcy etc.

Soft Asset Policy:
Yes

Industries Most Interested in Funding/Purchasing:
technology equipment, scientific and medical equipment, as well as robotic, agricultural,
transportation and construction equipment.



Industries Will Not Fund/Purchase From:
Cannabis-related Weapons Adult Entertainment

Lessor and/or Broker Requirements:

ELFA Business Councils

Independent Middle Market
Captive and Vendor Finance

Start of Fiscal Year

¥ f in

About News Directories Events & Membership

About Home News Home Directories Home Trammg Membership Home
Industry Overview Industry News Member Directory Events & Training FAQ


https://www.elfaonline.org/about
https://www.elfaonline.org/about/about-home
https://www.elfaonline.org/about/industry-overview
https://www.elfaonline.org/news
https://www.elfaonline.org/news/news-home
https://www.elfaonline.org/news/industry-news
https://www.elfaonline.org/directories
https://www.elfaonline.org/directories/directories-home
https://www.elfaonline.org/directories/member-directory
https://www.elfaonline.org/events
https://www.elfaonline.org/events/events-training-home
https://www.elfaonline.org/membership
https://www.elfaonline.org/membership/membership-home
https://www.elfaonline.org/membership/faq
http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
http://www.leasefoundation.org/
http://www.equipmentfinanceadvantage.org/

LEASEYJTEAM

www. leaseteam.com
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NAVITAS CREDIT CORP. Last Update:


https://www.elfaonline.org/
https://www.elfaonline.org/events
https://www.elfaonline.org/events/2018
https://googleads.g.doubleclick.net/pcs/click?xai=AKAOjstqedZH0gvSTpRo4cUcte4JxIIuX5YhFBVQuw7pnjjNBLkICs425kNQDD_ANTTOtDtVMUfxVyeiERqQkBzyrQQlqXmnvLAtLjDTQihLbHxGQzKdI4_DRErEICwRscWwsBT5IMNU1rn8qBMuIGCrDsk1RkjO3wP1y1-93mF3Ra9tAjwh_p-xFoY0vOT3WamhG9d6EuaX3yuCND8ksdUe9HtOyRdQyWtxcy0xbhSfYrnDXsDkCXssDB8t&sig=Cg0ArKJSzABdStiXrrwk&adurl=https://www.leaseteam.com/
https://apps.elfaonline.org/Events/2018/FundingExhib/index.cfm
https://apps.elfaonline.org/Events/2018/FundingExhib/scheduler/index.cfm?fa=show_exhibitorlist#370890
http://www.elfaonline.org/
http://www.elfaonline.org/membership
https://www.elfaonline.org/about
https://www.elfaonline.org/industry-topics
https://www.elfaonline.org/news
https://www.elfaonline.org/directories
https://www.elfaonline.org/events
https://www.elfaonline.org/membership
https://www.elfaonline.org/advocacy
https://www.elfaonline.org/data
https://www.elfaonline.org/interactive-tools
https://www.elfaonline.org/cvweb_elfa/cgi-bin/memberdll.dll/Info?WRP=mainloginwelcome.htm&WLN=LeftNav_AcctTools.htm
https://www.elfaonline.org/Mxg/AuthService/SignOut

814 Highway A1A N

Suite 205

Ponte Vedra Beach, FL 32082
www.navitascredit.com/

Ronald Elwood (Primary Contact)
(803) 566-8245 (Phone)

none given (Mobile)

B3 relwood@navitascredit.com

Ronald Elwood (Alternate Contact)
(803) 566-8245 (Phone)

none given (Mobile)

B3 relwood@navitascredit.com

Navitas Credit Corp. is a: Buyer

Type of Company:

Independent

The company's core business focus:

We are a nationwide direct lender with a focus on the small and medium sized business
sector. Navitas provides capital in the form of leases, loans and working capital to assist
businesses in acquiring the equipment and financing they need to grow and stay competitive.
We develop our customer relationships through direct marketing to businesses owners as well
as establishing referral programs with equipment dealers, manufacturers, and third party
originators. Navitas was founded in 2008 and is managed by a team of industry professionals
with a long track record of success.

Type of FundingSource/Buyer

Lender

03/22/2018


http://www.navitascredit.com/
tel:(803) 566-8245
tel:(803) 566-8245
mailto:relwood@navitascredit.com
mailto:relwood@navitascredit.com

Source of Funds

Internal Funds

Annual Volume Funded
250-500 Million

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest
Average

Lowest

Lease Structures

Conditional Sale/Money-Over-Money
Sale/Leaseback
Vendor Finance

Lease Terms

Longest 84
Average 48
Shortest 12

Funding/Buyer Programs

$2,000,000.00
$45,000.00

$10,000.00

The company provides these types of financing:

Buy Paper from Brokers



Discount-Nonrecourse
Purchase Portfolios
Progress Payments

Our company DOES originate paper.
We DO syndicate or sell paper. Details: Some syndication of non-bank appetite and
alternative product originations.

Syndications / Portfolios:

We are generalists in nature relative to equipment and industry type. We have the ability to
evaluate requests from a credit perspective (A- to B+ credit appetite), as well as asset-based
lending.

Equipment Types

Prefer Will Will Not Not Specified
Agricultural °
Aircraft °
Automobile °
Broadcast °
Buses ]
Cable °
Communications °
Computer °
Construction °
Electronic °
Emergency Vehicles °
Energy °

Furniture/Fixtures °



Gaming

Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation
Recycling
Restaurant

Satellite



Software °

Trucks and Trailers °

Utility °

Video °

Waste Removal °
Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 10%
HLT/Large Cap 0%
Near Investment Grade 90%
Middle Market 65%
Lower Middle Market 35%
Start-ups/Venture 5%
Municipal/Government 3%
Other 0%

Our Company is a(n):
Asset-Based and Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:
Generally 2+ years time in business, satisfactory personal and commercial borrowing history.
Profitable operations with positive cash flow and sufficient coverage for new financing amount.



Soft Asset Policy:
Yes, we have the ability to evaluate soft assets as collateral, to include FF&E projects, LED lighting, etc.

Industries Most Interested in Funding/Purchasing:
With the exception of a small set of restricted industries, we diversify our portfolio by industry type.

Industries Will Not Fund/Purchase From:

Long-haul transportation, Agriculture, Mining, Gaming, Cannabis

Lessor and/or Broker Requirements:

Generally 4 years in business operating as an equipment finance broker/lessor with verifiable
satisfactory relationships with other industry funding sources for at least two years. Ability to
consistently originate transactions that match our credit and collateral appetite.

ELFA Business Councils

Small Ticket

Start of Fiscal Year

January


http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692

LEASEYJTEAM

www. leaseteam.com
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RED BRIDGE CAPITAL Last Update:


https://www.elfaonline.org/
https://www.elfaonline.org/events
https://www.elfaonline.org/events/2018
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https://apps.elfaonline.org/Events/2018/FundingExhib/index.cfm
https://apps.elfaonline.org/Events/2018/FundingExhib/scheduler/index.cfm?fa=show_exhibitorlist#396163
http://www.elfaonline.org/
http://www.elfaonline.org/membership
https://www.elfaonline.org/about
https://www.elfaonline.org/industry-topics
https://www.elfaonline.org/news
https://www.elfaonline.org/directories
https://www.elfaonline.org/events
https://www.elfaonline.org/membership
https://www.elfaonline.org/advocacy
https://www.elfaonline.org/data
https://www.elfaonline.org/interactive-tools
https://www.elfaonline.org/cvweb_elfa/cgi-bin/memberdll.dll/Info?WRP=mainloginwelcome.htm&WLN=LeftNav_AcctTools.htm
https://www.elfaonline.org/Mxg/AuthService/SignOut

6440 S Wasatch Blvd
Suite 200

Salt Lake City, UT 84121
www.redbridgecap.com/le

Josh McReavy (Primary Contact)
(801) 232-5173 (Phone)

none given (Mobile)

B3 josh@cherokeeandwalker.com

Spencer Hess (Alternate Contact)
8012325173 (Phone)

none given (Mobile)

B3 spencer@cherokeeandwalker.com

Red Bridge Capital is a: Buyer

Type of Company:

Independent

The company's core business focus:

Are you constantly seeking capital to fund leases? Our structures are designed to facilitate
incremental growth. We want to help you initiate more leases and grow your leasing portfolio.
This structure has allowed our partners to grow their own portfolio due to their ability to
respond quickly and fund transactions. The goal is to fund transactions that you already
seeing, but are having a hard time getting banks to approve. We look at storied credits and can
be creative in the contractual strucutre. The lessor papers and services the lease. The benefit
to the lessor is to build a worth while residual base.

Type of FundingSource/Buyer

Lender

03/02/2018


http://www.redbridgecap.com/le
tel:(801) 232-5173
tel:8012325173
mailto:josh@cherokeeandwalker.com
mailto:spencer@cherokeeandwalker.com

Source of Funds

Internal Funds

Annual Volume Funded
0-20 Million

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $6,000,000.00
Average $1,000,000.00
Lowest $100,000.00

Lease Structures

Debt
Operating Lease
Sale/Leaseback

Lease Terms
Longest 36
Average

Shortest

Funding/Buyer Programs

The company provides these types of financing:
Buy Paper from Leasing Comp



Discount-Nonrecourse
Discount-Recourse

Fund Leases as a Group
Inventory Financing/Floor Plan
Purchase Portfolios
Warehouse Lines

Our company DOES NOT originate paper.
We DO NOT syndicate or sell paper.

Syndications / Portfolios:

Our goal is to put a funding agreement in place to then look at individual transactions, fund
them into a pool structure, let them amortize over the term, while RBC receives principle and
interest payments over the term. You, the lessor, will service throughout the lease and benefit
from the residual base. this structure allows you to grow your own portfolio and create
incremental revenue.

Equipment Types

Prefer Will Will Not Not Specified
Agricultural °
Aircraft °
Automobile °
Broadcast °
Buses °
Cable °
Communications °
Computer °
Construction °

Electronic °



Emergency Vehicles
Energy
Furniture/Fixtures
Gaming

Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance

Rail

Recreation



Recycling
Restaurant
Satellite

Software

Trucks and Trailers
Utility

Video

Waste Removal

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 0%
HLT/Large Cap 0%
Near Investment Grade 0%
Middle Market 0%
Lower Middle Market 0%
Start-ups/Venture 0%
Municipal/Government 0%
Other 0%

Our Company is a(n):

Asset-Based and Credit Lender

Special Requirements



The Minimum Credit Criteria of Obligors:

One of the benefits of using an alternative lender like RBC is that we can be flexible in our
underwriting. We look at storied credits. We underwrite based on the Credit of the business and
guarantor, the Collateral or Asset strength (and the ability to possibly re-sell easily if necessary) and
the structure of the contract with the lessee. We see many deals that are just outside of the banks
limits or they have exposure limits.

Soft Asset Policy:
Generally no. However, we may be able to take real estate as additional collateral or other co-lessees
or guarantors to make up the difference.

Industries Most Interested in Funding/Purchasing:

We really are generalists. We have funded everything from yellow iron, airplanes, hospital equipment,
to vehicles.

Industries Will Not Fund/Purchase From:

Cannabis Adult Gaming Software

Lessor and/or Broker Requirements:
We generally work with lessors that are funding more than $30-40M in leases each year.

ELFA Business Councils

Independent Middle Market

Start of Fiscal Year

January


http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
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SCG CAPITAL CORPORATION Last Update:
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http://www.elfaonline.org/membership
https://www.elfaonline.org/about
https://www.elfaonline.org/industry-topics
https://www.elfaonline.org/news
https://www.elfaonline.org/directories
https://www.elfaonline.org/events
https://www.elfaonline.org/membership
https://www.elfaonline.org/advocacy
https://www.elfaonline.org/data
https://www.elfaonline.org/interactive-tools
https://www.elfaonline.org/cvweb_elfa/cgi-bin/memberdll.dll/Info?WRP=mainloginwelcome.htm&WLN=LeftNav_AcctTools.htm
https://www.elfaonline.org/Mxg/AuthService/SignOut

74 West Park Place 02/27/2018
Stamford, CT 06901
http:/www.scglease.com

Sam Goichman (Primary Contact)
(203) 324-9495 (Phone)

(203) 324-3195 (Fax)

(917) 597-8568 (Mobile)

B3 sgoichman@scglease.com

John Strabo (Alternate Contact)
(703) 243-8008 (Phone)

(703) 283-7310 (Mobile)

B3 jstrabo@scglease.com

SCG Capital Corporation is a: Buyer, Equity Provider

Type of Company:

Independent

The company's core business focus:

General Equipment, Medical, Health Care, Industrial and Information Technology Lessor.

Type of FundingSource/Buyer

Lender
Investor

Source of Funds

Internal Funds

Annual Volume Funded
20-50 Million


http://www.scglease.com/
tel:(203) 324-9495
tel:(917) 597-8568
tel:(703) 243-8008
tel:(703) 283-7310
mailto:sgoichman@scglease.com
mailto:jstrabo@scglease.com

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $15,000,000.00
Average $650,000.00
Lowest $25,000.00

Lease Structures

Debt

Equity
Leveraged Lease
Operating Lease
Sale/Leaseback
Vendor Finance

Lease Terms

Longest 72
Average 36,48,60
Shortest 18

Funding/Buyer Programs

The company provides these types of financing:
Buy Paper from Brokers

Buy Paper: Our Documents Only

Buy Paper from Leasing Comp

Buy Paper:S. I. D. Sub to Appr

Equity/Purchase of Tax-Orient



Fund Leases as a Group
Fund Leases Individually
Purchase Portfolios
Residual Financing

Our company DOES originate paper.
We DO NOT syndicate or sell paper. Details: SCG only Purchases FMV Leases. We do Not Sell
Deals from our Portfolio.

Syndications / Portfolios:

SCG will buy leveraged or unleveraged FMV portfolios. SCG will also buy aged paper and aged
portfolios.

Equipment Types

Prefer Will Will Not Not Specified
Agricultural °
Aircraft °
Automobile °
Broadcast °
Buses ]
Cable °
Communications °
Computer °
Construction °
Electronic °
Emergency Vehicles °
Energy °

Furniture/Fixtures °



Gaming

Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation
Recycling
Restaurant

Satellite



Software °

Trucks and Trailers °
Utility °
Video °
Waste Removal °

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 10%
HLT/Large Cap 20%
Near Investment Grade 25%
Middle Market 20%
Lower Middle Market 20%
Start-ups/Venture 2%
Municipal/Government 3%
Other 0%

Our Company is a(n):
Asset-Based and Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:

Our ideal Credit Profile is typically the Market equivalent of a B+ or better. Equipment where SCG is
most aggressive includes: Medical, Hospital & Life Science, IT, Industrial, Material Handling, Machine
Tool, FF&E, or Recreational equipment.



Soft Asset Policy:
Yes, But the lessee must be a strong credit.

Industries Most Interested in Funding/Purchasing:
Medical, Health Care, Hospital, Auto (and related Suppliers), Industrial, Manufacturing, Mining,

Pharma, Defense, Consumer Products, Logistics, etc.

Industries Will Not Fund/Purchase From:

Lessor and/or Broker Requirements:

ELFA Business Councils

Independent Middle Market

Start of Fiscal Year

January


http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
http://www.leasefoundation.org/
http://www.equipmentfinanceadvantage.org/

LEASEYJTEAM

www. leaseteam.com
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SECURCOR FINANCIAL GROUP Last Update:


https://www.elfaonline.org/
https://www.elfaonline.org/events
https://www.elfaonline.org/events/2018
https://googleads.g.doubleclick.net/pcs/click?xai=AKAOjssDZlcP1_55xJGvxgupOIkfKsmteeOwu43jfjLQWhmaTKAjEEZNj3Lg9juJmZ-SDfwNjGtyjFmbu0CYIpk1Ln3h8eLzLaCL41879nbdkD4eNcxFnXIpLg-XjFa6qh03aF9uDJIsDJgVTN4hP2SB6ehm-D6tKfKtPtOYWlKOQyfg02vddxHoQ1uEUqrQxPu_mCXMeOGnuvsi7LGcbr6E8WxCqXRAZ-MDitN9tgJ_5Ppra3ENxtAUaCH8&sig=Cg0ArKJSzKYWO_m1rwt6&adurl=https://www.leaseteam.com/
https://apps.elfaonline.org/Events/2018/FundingExhib/index.cfm
https://apps.elfaonline.org/Events/2018/FundingExhib/scheduler/index.cfm?fa=show_exhibitorlist#363491
http://www.elfaonline.org/
http://www.elfaonline.org/membership
https://www.elfaonline.org/about
https://www.elfaonline.org/industry-topics
https://www.elfaonline.org/news
https://www.elfaonline.org/directories
https://www.elfaonline.org/events
https://www.elfaonline.org/membership
https://www.elfaonline.org/advocacy
https://www.elfaonline.org/data
https://www.elfaonline.org/interactive-tools
https://www.elfaonline.org/cvweb_elfa/cgi-bin/memberdll.dll/Info?WRP=mainloginwelcome.htm&WLN=LeftNav_AcctTools.htm
https://www.elfaonline.org/Mxg/AuthService/SignOut

14 Wall Street 04/01/2018
20th Floor

New York, NY 10005

WWW.Securcor.com

Brian Rodd (Primary Contact)
(877) 909-8007 (Phone)
(416) 720-5452 (Mobile)
B3 brian.rodd@securcor.com

Thomas Howse (Alternate Contact)
(877) 909-8007 (Phone)

(416) 277-7145 (Mobile)

B3 tom.howse@securcor.com

Securcor Financial Group is a: Buyer

Type of Company:

Investment Bank

The company's core business focus:

Securcor purchases equipment and automotive portfolios on a non recourse basis where, in
most cases, the seller remains as the servicer of the portfolio. We target funding facility
opportunities that accommodate $20 million to $100 million of annual origination volume.

Type of FundingSource/Buyer

Lender
Investor

Source of Funds

Both Internal and Other Funds


http://www.securcor.com/
tel:(877) 909-8007
tel:(416) 720-5452
tel:(877) 909-8007
tel:(416) 277-7145
mailto:brian.rodd@securcor.com
mailto:tom.howse@securcor.com

Annual Volume Funded
50-100 Million

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $100,000,000.00
Average $50,000,000.00
Lowest $25,000,000.00

Lease Structures

No Information Provided

Lease Terms

Longest 72
Average 48
Shortest 36

Funding/Buyer Programs

The company provides these types of financing:
Buy Paper from Leasing Comp
Discount-Nonrecourse

Discount-Recourse

Fund Leases as a Group

Purchase Portfolios

Securitizations



Our company DOES NOT originate paper.

We DO NOT syndicate or sell paper.

Syndications / Portfolios:

Securcor purchases equipment and automotive portfolios on a non recourse basis where, in

most cases, the seller remains as the servicer of the portfolio.

Equipment Types

Agricultural
Aircraft
Automobile
Broadcast

Buses

Cable
Communications
Computer
Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming

Graphic Arts

Industrial

Prefer

Will Will Not Not Specified



Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation
Recycling
Restaurant
Satellite

Software

Trucks and Trailers

Utility



Video °

Waste Removal °

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 0%
HLT/Large Cap 0%
Near Investment Grade 60%
Middle Market 40%
Lower Middle Market 0%
Start-ups/Venture 0%
Municipal/Government 0%
Other 0%

Our Company is a(n):

Asset-Based Lender

Special Requirements

The Minimum Credit Criteria of Obligors:
We prefer lessors/originators with at least 5 years experience in running their leasing companies

Soft Asset Policy:
Not normally but on an exception basis we could

Industries Most Interested in Funding/Purchasing:
A broad array of equipment leasing assets and automobile portfolios. Average ticket size of leases in
the portfolio of $50,000 to $100,000



Industries Will Not Fund/Purchase From:
None

Lessor and/or Broker Requirements:

1. Knowledge of the business 2. Demonstrate their ability to service their portfolios. 3. Be financially
stable to continue to service the sold portfolio

ELFA Business Councils

Financial Institution
Small Ticket

Start of Fiscal Year

January

You °
y Tube I n

About News Directories Membership


https://www.elfaonline.org/about
https://www.elfaonline.org/news
https://www.elfaonline.org/directories
https://www.elfaonline.org/membership
http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
http://www.leasefoundation.org/
http://www.equipmentfinanceadvantage.org/

LEASEYJTEAM

www. leaseteam.com
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STONEBRIAR COMMERCIAL FINANCE Last Update:


https://www.elfaonline.org/
https://www.elfaonline.org/events
https://www.elfaonline.org/events/2018
https://googleads.g.doubleclick.net/pcs/click?xai=AKAOjss29515fLYAuWjJf-niYHMwta0o-_-jqh608W17kPM6_Y0OnCNIcfJyF4HkRDTGFz53ISC2ra1G0atIZtiE3L54F3Y4_vfZ15upGgPU79gQRelI1L5j1AR_lxZHEZ63kUHUvZQxTFmHagJRixA6HL233EhaoGVxQdRKgHkF26QnXrZ5ALImkfVsminaXefsNiTdpjGq-aMV-2tIMga5ahAbZgRWtJEJ1pGYay5us3kSDoAzbS6ftMtS&sig=Cg0ArKJSzA-4U8eOMlB3&adurl=https://www.leaseteam.com/
https://apps.elfaonline.org/Events/2018/FundingExhib/index.cfm
https://apps.elfaonline.org/Events/2018/FundingExhib/scheduler/index.cfm?fa=show_exhibitorlist#394989
http://www.elfaonline.org/
http://www.elfaonline.org/membership
https://www.elfaonline.org/about
https://www.elfaonline.org/industry-topics
https://www.elfaonline.org/news
https://www.elfaonline.org/directories
https://www.elfaonline.org/events
https://www.elfaonline.org/membership
https://www.elfaonline.org/advocacy
https://www.elfaonline.org/data
https://www.elfaonline.org/interactive-tools
https://www.elfaonline.org/cvweb_elfa/cgi-bin/memberdll.dll/Info?WRP=mainloginwelcome.htm&WLN=LeftNav_AcctTools.htm
https://www.elfaonline.org/Mxg/AuthService/SignOut

5601 Granite Parkway
Suite 1350

Plano, TX 75024
www.StonebriarCF.com

Dave Fate (Primary Contact)
(469) 609-8501 (Phone)

(214) 244-8602 (Mobile)

B3 dave.fate@stonebriarcf.com

Mark Gibson (Alternate Contact)
(469) 609-8504 (Phone)

none given (Mobile)

B3 mark.gibson@stonebriarcf.com

Stonebriar Commercial Finance is a:

Type of Company:

Multi-line Commercial

The company's core business focus:

Type of FundingSource/Buyer

Source of Funds

Annual Volume Funded

1 Billion - 1.1 Billion

Individual Transaction Size

The range of transactions the company will fund/purchase:

01/16/2018


http://www.stonebriarcf.com/
tel:(469) 609-8501
tel:(214) 244-8602
tel:(469) 609-8504
mailto:dave.fate@stonebriarcf.com
mailto:mark.gibson@stonebriarcf.com

Highest
Average

Lowest

Lease Structures

Debt

Operating Lease
Real Estate
Sale/Leaseback
TRAC

Lease Terms

Longest
Average

Shortest

Funding/Buyer Programs

The company provides these types of financing:

Buy Paper from Brokers

Buy Paper from Leasing Comp
Discount-Nonrecourse
Discount-Recourse

Debt Side of a Leveraged Lease
Fund Leases as a Group

Fund Leases Individually
Purchase Portfolios

Progress Payments

$0.00
$0.00

$0.00



Our company DOES NOT originate paper.

We DO NOT syndicate or sell paper.

Syndications / Portfolios:

Equipment Types

Prefer
Agricultural
Aircraft
Automobile
Broadcast
Buses
Cable
Communications
Computer
Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming
Graphic Arts
Industrial
Intermodal

Laundry/Drycleaning

Will

Will Not

Not Specified



Livestock
Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation
Recycling
Restaurant
Satellite

Software

Trucks and Trailers
Utility

Video

Waste Removal



Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade %
HLT/Large Cap %
Near Investment Grade %
Middle Market %
Lower Middle Market %
Start-ups/Venture %
Municipal/Government %
Other %

Our Company is a(n):
Neither Asset-Based nor Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:

Soft Asset Policy:

Industries Most Interested in Funding/Purchasing:

Industries Will Not Fund/Purchase From:

Lessor and/or Broker Requirements:



ELFA Business Councils

Financial Institution

Independent Middle Market

Start of Fiscal Year

About

About Home
Industry Overview
Governance

Staff Contact Info
Principles of Fair
Business Practices

Awards

News

News Home
Industry News

Add Your News item
Press Room

Media Coverage
Magazine

Newsletters

You
Tube

Directories

Directories Home
Member Directory
Software Listing
FundingSource
Database

Legal Buyers Guide

Events &
Training

Events & Training
ELFA Events Mobile

App
Calendar

ELFA Academy

Membership

Membership Home
FAQ

Value of Membership
Membership Types
Request Application

Community Banks


https://www.elfaonline.org/about
https://www.elfaonline.org/about/about-home
https://www.elfaonline.org/about/industry-overview
https://www.elfaonline.org/about/governance
https://www.elfaonline.org/about/staff-contact-info
https://www.elfaonline.org/about/principles-of-fair-business-practices
https://www.elfaonline.org/about/awards
https://www.elfaonline.org/news
https://www.elfaonline.org/news/news-home
https://www.elfaonline.org/news/industry-news
https://www.elfaonline.org/news/add-your-news-item
https://www.elfaonline.org/news/press-room
https://www.elfaonline.org/news/media-coverage
https://www.elfaonline.org/news/magazine
https://www.elfaonline.org/news/newsletters
https://www.elfaonline.org/directories
https://www.elfaonline.org/directories/directories-home
https://www.elfaonline.org/directories/member-directory
https://www.elfaonline.org/directories/software
https://www.elfaonline.org/directories/fundingsource-database
https://www.elfaonline.org/directories/legal-buyers-guide
https://www.elfaonline.org/events
https://www.elfaonline.org/events/events-training-home
https://www.elfaonline.org/events/eventsapp
https://www.elfaonline.org/events/calendar
https://www.elfaonline.org/events/eLearning
https://www.elfaonline.org/membership
https://www.elfaonline.org/membership/membership-home
https://www.elfaonline.org/membership/faq
https://www.elfaonline.org/membership/value-of-membership
https://www.elfaonline.org/membership/membership-types
https://www.elfaonline.org/membership/request-application
https://www.elfaonline.org/membership/community-banks
http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
http://www.leasefoundation.org/
http://www.equipmentfinanceadvantage.org/
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SUN LIFE FINANCIAL Last Update:


https://www.elfaonline.org/
https://www.elfaonline.org/events
https://www.elfaonline.org/events/2018
https://googleads.g.doubleclick.net/pcs/click?xai=AKAOjstzwHh83x4YXpPdnyGK-F1PdBMSIMfDW8QFBHFHTT8dvxZUzXi4CdSc1S8uvEAB4QdIqmJmH-JBdZo0r0v1e16J0ON5QRcPSRHWJs9ExGGUyzt15LmdHjBuYnHE_1IZwXEQvc33oFB17nORLBcF8vbD-95VtuHozOGPZtnWMoTu3COVCOiGgcNX92HejptGz5kL3IoiA2k0Ye2eJCQRRrCrTcHnekuIHAKOopFbzXGxLvU1OLZsT2FB&sig=Cg0ArKJSzGznW8s_M5rv&adurl=https://www.leaseteam.com/
https://apps.elfaonline.org/Events/2018/FundingExhib/index.cfm
https://apps.elfaonline.org/Events/2018/FundingExhib/scheduler/index.cfm?fa=show_exhibitorlist#360889
http://www.elfaonline.org/
http://www.elfaonline.org/membership
https://www.elfaonline.org/about
https://www.elfaonline.org/industry-topics
https://www.elfaonline.org/news
https://www.elfaonline.org/directories
https://www.elfaonline.org/events
https://www.elfaonline.org/membership
https://www.elfaonline.org/advocacy
https://www.elfaonline.org/data
https://www.elfaonline.org/interactive-tools
https://www.elfaonline.org/cvweb_elfa/cgi-bin/memberdll.dll/Info?WRP=mainloginwelcome.htm&WLN=LeftNav_AcctTools.htm
https://www.elfaonline.org/Mxg/AuthService/SignOut

227 King Street South 03/01/2018
Waterloo, ON N2J 4C5

Rajan Ariyur (Primary Contact)
+(519) 888-2258 (Phone)
none given (Mobile)

B3 rajan.ariyur@sunlife.com

Neil Cameron (Alternate Contact)
(519) 888-2366 (Phone)

(519) 888-3666 (Fax)

none given (Mobile)

B3 neil.cameron@sunlife.com

Sun Life Financial is a: Buyer

Type of Company:
IC

The company's core business focus:

We provide annual volume based non-recourse flow facilities. Tranches on funded, on a
discounted cash flow basis, periodically at a fixed rate for their life. A portion of the amount is
held back and returned over time. Current focus is on commercial equipment backed
leases/loans. Our facilities are on a fully-serviced basis (serviced by the originators).

Type of FundingSource/Buyer

Lender
Investor

Source of Funds
Both Internal and Other Funds


tel:+(519) 888-2258
tel:(519) 888-2366
mailto:rajan.ariyur@sunlife.com
mailto:neil.cameron@sunlife.com

Annual Volume Funded

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $250,000.00
Average $100,000.00
Lowest $10,000.00

Lease Structures

No Information Provided

Lease Terms

Longest 72
Average 40
Shortest 12

Funding/Buyer Programs

The company provides these types of financing:

No Information Provided

Our company DOES NOT originate paper.

We DO NOT syndicate or sell paper. Details: We hold everything to maturity

Syndications / Portfolios:

Equipment Types



Prefer
Agricultural
Aircraft
Automobile
Broadcast
Buses
Cable
Communications
Computer
Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming
Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock
Machine Tool
Mailroom

Marine

Will

Will Not

Not Specified



Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation
Recycling
Restaurant
Satellite

Software

Trucks and Trailers
Utility

Video

Waste Removal

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 100%



HLT/Large Cap 100%

Near Investment Grade 100%
Middle Market 100%
Lower Middle Market 100%
Start-ups/Venture 0%
Municipal/Government 0%
Other 0%

Our Company is a(n):
Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:

Soft Asset Policy:

Industries Most Interested in Funding/Purchasing:

Industries Will Not Fund/Purchase From:

Lessor and/or Broker Requirements:

ELFA Business Councils

No Information Provided



Start of Fiscal Year

January

About
About Home

Industry Overview
Governance

Staff Contact Info
Principles of Fair
Business Practices
Awards

Directions & Hotels
Advertise

ELFA Logos
Antitrust Guidelines

News

News Home
Industry News

Add Your News item
Press Room

Media Coverage
Magazine
Newsletters

Publications (store)

Directories

Directories Home
Member Directory
Software Listing
FundingSource
Database

Legal Buyers Guide
Manufacturer &
Vendor Resource
Center

ELFA Staff

Events &
Training

Events & Training
ELFA Events Mobile

App
Calendar
ELFA Academy

Principles of Leasing

& Finance Workshops

Exhibitor
Opportunities
Sponsor

Continuing Education
Credits

Conference Resource

Center

Membership

Membership Home
FAQ

Value of Membership
Membership Types
Request Application

Community Banks


https://www.elfaonline.org/about
https://www.elfaonline.org/about/about-home
https://www.elfaonline.org/about/industry-overview
https://www.elfaonline.org/about/governance
https://www.elfaonline.org/about/staff-contact-info
https://www.elfaonline.org/about/principles-of-fair-business-practices
https://www.elfaonline.org/about/awards
https://www.elfaonline.org/about/directions-hotels
https://www.elfaonline.org/about/advertise
https://www.elfaonline.org/about/elfa-logos
https://www.elfaonline.org/about/antitrust-guidelines
https://www.elfaonline.org/news
https://www.elfaonline.org/news/news-home
https://www.elfaonline.org/news/industry-news
https://www.elfaonline.org/news/add-your-news-item
https://www.elfaonline.org/news/press-room
https://www.elfaonline.org/news/media-coverage
https://www.elfaonline.org/news/magazine
https://www.elfaonline.org/news/newsletters
https://www.elfaonline.org/news/publications-(store)
https://www.elfaonline.org/directories
https://www.elfaonline.org/directories/directories-home
https://www.elfaonline.org/directories/member-directory
https://www.elfaonline.org/directories/software
https://www.elfaonline.org/directories/fundingsource-database
https://www.elfaonline.org/directories/legal-buyers-guide
https://www.elfaonline.org/directories/manufacturer-vendor-resource-center
https://www.elfaonline.org/directories/elfa-staff
https://www.elfaonline.org/events
https://www.elfaonline.org/events/events-training-home
https://www.elfaonline.org/events/eventsapp
https://www.elfaonline.org/events/calendar
https://www.elfaonline.org/events/eLearning
https://www.elfaonline.org/events/principles-of-leasing-finance-workshops
https://www.elfaonline.org/events/exhibitor-opportunities
https://www.elfaonline.org/events/sponsor
https://www.elfaonline.org/events/continuing-education-credits
https://www.elfaonline.org/events/conference-resource-center
https://www.elfaonline.org/membership
https://www.elfaonline.org/membership/membership-home
https://www.elfaonline.org/membership/faq
https://www.elfaonline.org/membership/value-of-membership
https://www.elfaonline.org/membership/membership-types
https://www.elfaonline.org/membership/request-application
https://www.elfaonline.org/membership/community-banks
http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
http://www.leasefoundation.org/
http://www.equipmentfinanceadvantage.org/

LEASEYJTEAM

www. leaseteam.com
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TCF EQUIPMENT FINANCE, A DIVISION OF TCF NATIONAL BANK Last Update:


https://www.elfaonline.org/
https://www.elfaonline.org/events
https://www.elfaonline.org/events/2018
https://googleads.g.doubleclick.net/pcs/click?xai=AKAOjstyxIS1sElWbLSUYxl7NarStYV9xLuG0CGCqRurkEVoP6WZhonDmy16ex5OudkVTWzmmzRZ__ifIrPYj7r7V7dwu8b8v9cmyweThjjjw6LVW04cjSvZm8mQ5Jlzmpy_OWu7QXyuWmLvTyfriFdK9gdq8hFYv2mjf4PKaJ74tltOZcc4Jr6xswDqSoPpzYXlIV-5eEbSvMYO1AVGNk7VUN-2X5NDau1MxtiDKSEGtkvhZsqlG_8vD2AF&sig=Cg0ArKJSzLQjEzs6cO7i&adurl=https://www.leaseteam.com/
https://apps.elfaonline.org/Events/2018/FundingExhib/index.cfm
https://apps.elfaonline.org/Events/2018/FundingExhib/scheduler/index.cfm?fa=show_exhibitorlist#336098
http://www.elfaonline.org/
http://www.elfaonline.org/membership
https://www.elfaonline.org/about
https://www.elfaonline.org/industry-topics
https://www.elfaonline.org/news
https://www.elfaonline.org/directories
https://www.elfaonline.org/events
https://www.elfaonline.org/membership
https://www.elfaonline.org/advocacy
https://www.elfaonline.org/data
https://www.elfaonline.org/interactive-tools
https://www.elfaonline.org/cvweb_elfa/cgi-bin/memberdll.dll/Info?WRP=mainloginwelcome.htm&WLN=LeftNav_AcctTools.htm
https://www.elfaonline.org/Mxg/AuthService/SignOut

11100 Wayzata Blvd 02/20/2018
Suite 801

Minnetonka, MN 55305

http:/www.tcfef.com

Marcel Borg (Primary Contact)
(248) 568-2092 (Phone)

none given (Mobile)

B3 marcel_borg@smflus.com

Robert Stark (Alternate Contact)
(952) 656-3261 (Phone)

(952) 656-3273 (Fax)

(952) 221-5479 (Mobile)

B3 bstark@tcfef.com

TCF Equipment Finance, a division of TCF National Bank is a: Buyer, Seller

Type of Company:
Bank

The company's core business focus:

Desire upper middle market credits or better.

Type of FundingSource/Buyer

Lender

Source of Funds

Internal Funds

Annual Volume Funded
2 Billion - 2.1 Billion


http://www.tcfef.com/
tel:(248) 568-2092
tel:(952) 656-3261
tel:(952) 221-5479
mailto:marcel_borg@smflus.com
mailto:bstark@tcfef.com

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $7,000,000.00
Average $150,000.00
Lowest $50,000.00

Lease Structures

Conditional Sale/Money-Over-Money
Debt

Tax-Exempt Municipal Lease
Operating Lease

Sale/Leaseback

TRAC

Vendor Finance

Lease Terms

Longest 120 months
Average 48 months
Shortest 12 months

Funding/Buyer Programs

The company provides these types of financing:
Buy Paper: Our Documents Only

Buy Paper from Leasing Comp
Discount-Nonrecourse

Discount-Recourse



Equity/Purchase of Tax-Orient
Fund Leases as a Group
Fund Leases Individually
Inventory Financing/Floor Plan
Tax-Exempt Municipal Leasing

Purchase Portfolios
Progress Payments
Residual Financing
Residual Sharing

Our company DOES originate paper.
We DO syndicate or sell paper. Details: We sell transactions from $200,000 to $5,000,000.

Syndications / Portfolios:

Equipment Types

Agricultural
Aircraft
Automobile
Broadcast

Buses

Cable
Communications
Computer
Construction
Electronic

Emergency Vehicles

Prefer

Will Will Not Not Specified



Energy

Furniture/Fixtures

Gaming

Graphic Arts °
Industrial

Intermodal

Laundry/Drycleaning

Livestock

Machine Tool °
Mailroom

Marine °
Materials Handling °
Medical °
Mining

Modular Buildings

Office °
Other

Point of Sale/Banking

Printing °
Project Finance

Rail

Recreation

Recycling °



Restaurant ° °

Satellite

Software °

Trucks and Trailers ° °

Utility °

Video °

Waste Removal ° °
Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 10%
HLT/Large Cap 0%
Near Investment Grade 30%
Middle Market 60%
Lower Middle Market 0%
Start-ups/Venture 0%
Municipal/Government 0%
Other 0%

Our Company is a(n):
Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:



Profitable for past three fiscal year-ends. Sufficient historical cash flow to support current and
proposed debt. Prefer credits with minimum annual revenues of $10.0 million and minimum tangible
net worth of $3.0 million. No start-ups.

Soft Asset Policy:
Yes - for very strong credits TCFEF will consider software and soft asset transactions.

Industries Most Interested in Funding/Purchasing:

Agriculture, Capital Markets, Commercial Marine, Construction, Waste Collection, Recycling,
Environmental Services, Franchise Finance, Golf, Healthcare, Homecare, Manufacturing, Printing &
Packaging, Ambulance, Funeral Vehicles, Motorcoach, Shuttle & School Bus Equipment, Tire Service
Vehicles, Tow & Recovery, Technology & Office Equipment. We are generalists and give more
emphasis to credit quality.

Industries Will Not Fund/Purchase From:
Low tolerance industries include: Internet Service Providers, Gaming, Hazardous Waste, Mining,
Lodging, Real Estate Developers, Retail Trade, Subprime Lenders, Securities Broker/Dealers.

Lessor and/or Broker Requirements:

* Only originators. * Full notification of assignment acknowledged by lessee. * TCFEF to bill and collect
assigned payments. * Minimum of $5 million in first year fundings with growth potential. * Regular
flow of deals. * Mutual fit between originator's and TCFEF's core business. * Financing within
specialized niches * Vendor and/or lessee channels

ELFA Business Councils

Financial Institution
Small Ticket
Captive and Vendor Finance

Start of Fiscal Year

January



LEASEYJTEAM

www. leaseteam.com
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TOKYO CENTURY (USA) INC. Last Update:


https://www.elfaonline.org/
https://www.elfaonline.org/events
https://www.elfaonline.org/events/2018
https://googleads.g.doubleclick.net/pcs/click?xai=AKAOjsvWOGc8wFadSZGYUcIpOQRU-V5OISPQxfqd9Cd1FVzw8klO7GhX5yPbJYxdSvVh2W8Is-gFQee5V5SnaqXnPE59n0CybBqkcBxulpcZIgHpDcRoZra4OfaiNJi2hWVhpXoJnph-swhRBwqYzfHWV3KvKWluTeM-MYcXrWK35Fj52Vc0ZoE1sEqmDxD_KZ3t_aK9_oihxpYiwS02kM5oZ9hxSO_G__YT7efwSd2_Ocost9frvhgZU5HC&sig=Cg0ArKJSzABOfmUMqQiJ&adurl=https://www.leaseteam.com/
https://apps.elfaonline.org/Events/2018/FundingExhib/index.cfm
https://apps.elfaonline.org/Events/2018/FundingExhib/scheduler/index.cfm?fa=show_exhibitorlist#101892
http://www.elfaonline.org/
http://www.elfaonline.org/membership
https://www.elfaonline.org/about
https://www.elfaonline.org/industry-topics
https://www.elfaonline.org/news
https://www.elfaonline.org/directories
https://www.elfaonline.org/events
https://www.elfaonline.org/membership
https://www.elfaonline.org/advocacy
https://www.elfaonline.org/data
https://www.elfaonline.org/interactive-tools
https://www.elfaonline.org/cvweb_elfa/cgi-bin/memberdll.dll/Info?WRP=mainloginwelcome.htm&WLN=LeftNav_AcctTools.htm
https://www.elfaonline.org/Mxg/AuthService/SignOut

2500 Westchester Avenue 03/08/2018
Suite 310

Purchase, NY 10577

http:/www.ctl.co.jp/english/network/usa.html

David Van Zyl (Primary Contact)
(914) 696-2221 (Phone)

(914) 697-9034 (Fax)

(914) 309-4179 (Mobile)

B3 DVanzyl@tokyocentury.com

Yoshito Noguchi (Alternate Contact)
none given (Mobile)
B3 ynoguchi@tokyocentury.com

Tokyo Century (USA) Inc. is a: Buyer, Equity Provider

Type of Company:

Independent

The company's core business focus:

Tokyo Leasing (U.S.A.) Inc. is the America subsidiary of a publicly traded company in Japan of
which The Mizuho Banking Group is the larges share holder. We are able to provide the
funding capabilities of a large institution while providing the personalized service of a small
company

Type of FundingSource/Buyer

Lender
Investor

Source of Funds


http://www.ctl.co.jp/english/network/usa.html
tel:(914) 696-2221
tel:(914) 309-4179
mailto:DVanzyl@tokyocentury.com
mailto:ynoguchi@tokyocentury.com

Internal Funds

Annual Volume Funded
100-250 Million

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $7,500,000.00
Average $2,000,000.00
Lowest $500,000.00

Lease Structures

Debt
Operating Lease

Lease Terms

Longest 72 months
Average 48 months
Shortest 12 months

Funding/Buyer Programs

The company provides these types of financing:
Buy Paper from Brokers

Buy Paper from Leasing Comp
Discount-Nonrecourse



Discount-Recourse
Fund Leases Individually
Purchase Portfolios

Our company DOES originate paper.
We DO NOT syndicate or sell paper. Details: Conduct direct leasing business. Developing
vendor financing programs with small ticket IT vendors.

Syndications / Portfolios:

Purchase small-ticket leasing portfolios $1.0-2.0M in size; average ticket size of $30K;
maximum ticket of $75K. Done on partial recourse basis; advance rate = 85-95%; UNL
provision between 10% and 25%.

Equipment Types

Prefer Will Will Not Not Specified
Agricultural °
Aircraft °
Automobile °
Broadcast °
Buses ]
Cable °
Communications °
Computer °
Construction °
Electronic °
Emergency Vehicles °
Energy °

Furniture/Fixtures °



Gaming

Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation
Recycling
Restaurant

Satellite



Software °

Trucks and Trailers °

Utility °

Video °

Waste Removal °
Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 10%
HLT/Large Cap 10%
Near Investment Grade 15%
Middle Market 20%
Lower Middle Market 20%
Start-ups/Venture 0%

Municipal/Government 0%

Other 25%

Our Company is a(n):
Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:
Consistent financial performance, adequate cash flow and liquidity. Stable to improving trend. No
start-ups.



Soft Asset Policy:
Yes, with satisfactory credit.

Industries Most Interested in Funding/Purchasing:
We are seeking to finance small ticket, general equipment and niche portfolos. We are also interested
in financing individual transactions involving Japanese related companies.

Industries Will Not Fund/Purchase From:

Airlines, Brokerage

Lessor and/or Broker Requirements:
Financial statements. Bank and credit references.

ELFA Business Councils

Independent Middle Market
Small Ticket
Captive and Vendor Finance

Start of Fiscal Year

January


http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692

LEASEYJTEAM

www. leaseteam.com
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TETRA FINANCIAL GROUP, LLC Last Update:


https://www.elfaonline.org/
https://www.elfaonline.org/events
https://www.elfaonline.org/events/2018
https://googleads.g.doubleclick.net/pcs/click?xai=AKAOjsuCXNKXY-XhMHTYWMz-aZ5zlu9sMNyrlRnJF1CyiMgbpOwqp6nUGRjB9O25IFNDEkbkQw33gap68ZcIexTSy61OBbsYnWTmJALIMOD4LcLbMMl-cCEi6a4IkIQd6NLcZqu7tcfa8mN6YcYV4XbN80rtWQ9jT6mHzMDP680rXujkfHRV8lEmHqKp95c3LoC7s1Taz0_H6X2EqTAx1RZQCQb6aw1tuwErYkrHcEHQHKfmTlVxIsUREMLi&sig=Cg0ArKJSzHXm1D0CWjW0&adurl=https://www.leaseteam.com/
https://apps.elfaonline.org/Events/2018/FundingExhib/index.cfm
https://apps.elfaonline.org/Events/2018/FundingExhib/scheduler/index.cfm?fa=show_exhibitorlist#369198
http://www.elfaonline.org/
http://www.elfaonline.org/membership
https://www.elfaonline.org/about
https://www.elfaonline.org/industry-topics
https://www.elfaonline.org/news
https://www.elfaonline.org/directories
https://www.elfaonline.org/events
https://www.elfaonline.org/membership
https://www.elfaonline.org/advocacy
https://www.elfaonline.org/data
https://www.elfaonline.org/interactive-tools
https://www.elfaonline.org/cvweb_elfa/cgi-bin/memberdll.dll/Info?WRP=mainloginwelcome.htm&WLN=LeftNav_AcctTools.htm
https://www.elfaonline.org/Mxg/AuthService/SignOut

6995 Union Park Center 03/01/2018
Suite 400

Salt Lake City, UT 84047

www.tetrafg.com

Jason Cazier (Primary Contact)
(801) 748-2200 (Phone)

none given (Mobile)

B jcazier@tetrafg.com

Jordan Greenwell (Alternate Contact)
(801) 748-2200 (Phone)

(801) 365-2553 (Fax)

(801) 699-8621 (Mobile)

B3 jgreenwell@tetrafg.com

Tetra Financial Group, LLC is a: Buyer

Type of Company:

Independent

The company's core business focus:

Tetra Financial Group is an independent, middle-market leasing company that finances
approximately $75 million annually. Tetra is credit oriented, can finance any kind of
equipment, and is focused on transactions just outside of the traditional bank box through
venture-type transactions. Tetra finances transactions throughout the US, in all industries and
all equipment types.

Type of FundingSource/Buyer

Lender

Source of Funds


http://www.tetrafg.com/
tel:(801) 748-2200
tel:(801) 748-2200
tel:(801) 699-8621
mailto:jcazier@tetrafg.com
mailto:jgreenwell@tetrafg.com

Both Internal and Other Funds

Annual Volume Funded
50-100 Million

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $5,000,000.00
Average $400,000.00
Lowest $100,000.00

Lease Structures

Conditional Sale/Money-Over-Money
Leveraged Lease

Operating Lease

Sale/Leaseback

Startups

Lease Terms

Longest 72
Average 42
Shortest 18

Funding/Buyer Programs



The company provides these types of financing:
Buy Paper: Our Documents Only
Discount-Nonrecourse
Discount-Recourse

Fund Leases as a Group

Fund Leases Individually
Purchase Portfolios

Progress Payments

Residual Financing

Finance Startup Companies
Venture Leasing

Our company DOES originate paper.
We DO syndicate or sell paper. Details: We syndicate approximately 1/3 of the transactions
that we fund, primarily for exposure purposes.

Syndications / Portfolios:

At this point we are not actively pursuing purchasing paper or portfolios (although we are
soliciting referrals), but may in the future.

Equipment Types

Prefer Will Will Not Not Specified
Agricultural °
Aircraft °
Automobile °
Broadcast °
Buses °
Cable °
Communications °

Computer °



Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming

Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance



Rail °

Recreation °
Recycling °
Restaurant °
Satellite °
Software °
Trucks and Trailers ]
Utility °
Video °
Waste Removal °
Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 5%
HLT/Large Cap 0%
Near Investment Grade 10%
Middle Market 40%
Lower Middle Market 30%
Start-ups/Venture 10%
Municipal/Government 5%
Other 0%

Our Company is a(n):



Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:
We have no set minimum credit criteria, and look to structure transactions, as needed, to facilitate a
reasonable transaction, even for more difficult credits.

Soft Asset Policy:
Absolutely.

Industries Most Interested in Funding/Purchasing:
No specific industries, we look at the individual credit.

Industries Will Not Fund/Purchase From:

Typical - gaming, porn, real estate.

Lessor and/or Broker Requirements:

ELFA Business Councils

Independent Middle Market

Start of Fiscal Year

January


http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
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VFI CORPORATE FINANCE Last Update:


https://www.elfaonline.org/
https://www.elfaonline.org/events
https://www.elfaonline.org/events/2018
https://googleads.g.doubleclick.net/pcs/click?xai=AKAOjsuJAXHoD4O-RwP1c4IgIsqv5p0Yf-8IVco9ftuG9e6wUCTGi6QF_f7e288GkHrrzzgirVXn19whjXx3tSrNQJd32l2V-s4pXBx1_sljrVVXfj8KL2e-bROoLr4EDHXxxDzcHhk6HoFJeG4CLIMiNia7JZ4YOMIRCimTsTSEgzHZxnEojQ8b_KvWp1NpPoQ8or2_cmxWKSxc1Xkni30YTUni1E5YCFXQ0THcMchHCBVZdtz095DZbSJl&sig=Cg0ArKJSzKdbOZPhznhT&adurl=https://www.leaseteam.com/
https://apps.elfaonline.org/Events/2018/FundingExhib/index.cfm
https://apps.elfaonline.org/Events/2018/FundingExhib/scheduler/index.cfm?fa=show_exhibitorlist#341776
http://www.elfaonline.org/
http://www.elfaonline.org/membership
https://www.elfaonline.org/about
https://www.elfaonline.org/industry-topics
https://www.elfaonline.org/news
https://www.elfaonline.org/directories
https://www.elfaonline.org/events
https://www.elfaonline.org/membership
https://www.elfaonline.org/advocacy
https://www.elfaonline.org/data
https://www.elfaonline.org/interactive-tools
https://www.elfaonline.org/cvweb_elfa/cgi-bin/memberdll.dll/Info?WRP=mainloginwelcome.htm&WLN=LeftNav_AcctTools.htm
https://www.elfaonline.org/Mxg/AuthService/SignOut

2800 East Cottonwood Parkway 01/16/2018
2nd Floor

Salt Lake City, UT 84121

http:/www.vfi.net

Richard Hickmon (Primary Contact)
(801) 733-8100 (Phone)

none given (Mobile)

B3 rhickmon@vfi.net

Richard Laimbeer (Alternate Contact)
(801) 733-8100-401 (Phone)

(540) 347-4830 (Fax)

(540) 270-3883 (Mobile)

B3 rlaimbeer@vfi.net

VFI Corporate Finance is a: Buyer, Seller

Type of Company:

Independent

The company's core business focus:

Type of FundingSource/Buyer

Lender
Investor

Source of Funds
Both Internal and Other Funds

Annual Volume Funded
100-250 Million


http://www.vfi.net/
tel:(801) 733-8100
tel:(801) 733-8100-401
tel:(540) 270-3883
mailto:rhickmon@vfi.net
mailto:rlaimbeer@vfi.net

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest
Average

Lowest

Lease Structures

Vendor Finance

Lease Terms
Longest
Average

Shortest

Funding/Buyer Programs

$50,000,000.00
$2,000,000.00

$150,000.00

60

36

12

The company provides these types of financing:

Other

Our company DOES originate paper.

We DO syndicate or sell paper.

Syndications / Portfolios:

Equipment Types

Prefer Will

Will Not

Not Specified



Agricultural
Aircraft
Automobile
Broadcast
Buses
Cable

Communications

Computer °
Construction °
Electronic °

Emergency Vehicles

Energy

Furniture/Fixtures °
Gaming

Graphic Arts

Industrial

Intermodal

Laundry/Drycleaning

Livestock

Machine Tool °
Mailroom

Marine

Materials Handling °



Medical °

Mining °

Modular Buildings °
Office °

Other °
Point of Sale/Banking °

Printing °
Project Finance °
Rail °
Recreation °
Recycling °
Restaurant °
Satellite °
Software °
Trucks and Trailers ]
Utility °
Video °
Waste Removal °

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 5%

HLT/Large Cap 5%



Near Investment Grade 15%

Middle Market 55%
Lower Middle Market 10%
Start-ups/Venture 0%
Municipal/Government 0%
Other 10%

Our Company is a(n):
Neither Asset-Based nor Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:

Soft Asset Policy:
Yes

Industries Most Interested in Funding/Purchasing:

Industries Will Not Fund/Purchase From:

Lessor and/or Broker Requirements:

ELFA Business Councils

Independent Middle Market
Captive and Vendor Finance

Start of Fiscal Year



January

About

About Home
Industry Overview
Governance

Staff Contact Info
Principles of Fair
Business Practices
Awards

Directions & Hotels
Advertise

ELFA Logos
Antitrust Guidelines

News

News Home
Industry News

Add Your News item
Press Room

Media Coverage
Magazine
Newsletters

Publications (store)

You

Tube

Directories

Directories Home
Member Directory
Software Listing
FundingSource
Database

Legal Buyers Guide
Manufacturer &
Vendor Resource
Center

ELFA Staff

Events &
Training

Events & Training
ELFA Events Mobile
App

Calendar

ELFA Academy
Principles of Leasing
& Finance Workshops
Exhibitor
Opportunities
Sponsor

Continuing Education
Credits

Conference Resource
Center

Event Photos

Membership

Membership Home
FAQ

Value of Membership
Membership Types
Request Application

Community Banks


https://www.elfaonline.org/about
https://www.elfaonline.org/about/about-home
https://www.elfaonline.org/about/industry-overview
https://www.elfaonline.org/about/governance
https://www.elfaonline.org/about/staff-contact-info
https://www.elfaonline.org/about/principles-of-fair-business-practices
https://www.elfaonline.org/about/awards
https://www.elfaonline.org/about/directions-hotels
https://www.elfaonline.org/about/advertise
https://www.elfaonline.org/about/elfa-logos
https://www.elfaonline.org/about/antitrust-guidelines
https://www.elfaonline.org/news
https://www.elfaonline.org/news/news-home
https://www.elfaonline.org/news/industry-news
https://www.elfaonline.org/news/add-your-news-item
https://www.elfaonline.org/news/press-room
https://www.elfaonline.org/news/media-coverage
https://www.elfaonline.org/news/magazine
https://www.elfaonline.org/news/newsletters
https://www.elfaonline.org/news/publications-(store)
https://www.elfaonline.org/directories
https://www.elfaonline.org/directories/directories-home
https://www.elfaonline.org/directories/member-directory
https://www.elfaonline.org/directories/software
https://www.elfaonline.org/directories/fundingsource-database
https://www.elfaonline.org/directories/legal-buyers-guide
https://www.elfaonline.org/directories/manufacturer-vendor-resource-center
https://www.elfaonline.org/directories/elfa-staff
https://www.elfaonline.org/events
https://www.elfaonline.org/events/events-training-home
https://www.elfaonline.org/events/eventsapp
https://www.elfaonline.org/events/calendar
https://www.elfaonline.org/events/eLearning
https://www.elfaonline.org/events/principles-of-leasing-finance-workshops
https://www.elfaonline.org/events/exhibitor-opportunities
https://www.elfaonline.org/events/sponsor
https://www.elfaonline.org/events/continuing-education-credits
https://www.elfaonline.org/events/conference-resource-center
https://www.elfaonline.org/events/event-photos
https://www.elfaonline.org/membership
https://www.elfaonline.org/membership/membership-home
https://www.elfaonline.org/membership/faq
https://www.elfaonline.org/membership/value-of-membership
https://www.elfaonline.org/membership/membership-types
https://www.elfaonline.org/membership/request-application
https://www.elfaonline.org/membership/community-banks
http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
http://www.leasefoundation.org/
http://www.equipmentfinanceadvantage.org/

Suite-Only
Exhibitors



36TH STREET CAPITAL

15 Maple Ave

Morristown, NJ 07960
www.36thstreetcapital.com

Mark Horan (Primary Contact)
(908) 741-8452 (Phone)

(203) 549-0476 (Fax)

(973) 464-9769 (Mobile)

B3 mhoran@36thstreetcapital.com

Kiran Kapur (Alternate Contact)
(908) 264-6551 (Phone)

none given (Mobile)

B3 kkapur@36thstreetcapital.com

36th Street Capital is a: Buyer

Type of Company:

Independent

The company's core business focus:

At 36th Street Capital, we partner with Lessors, PE Firms and Advisory Firms to provide
funding for your clients that fall outside the traditional industry credit box. Partnering with us
helps you improve client satisfaction and fuel growth. 36th Street Capital is an alternative
funding source supporting the equipment finance industry. With our own balance sheet
capital, we deliver creative financing solutions to middle market and enterprise firms finding it
difficult to obtain credit from traditional industry sources.

Type of FundingSource/Buyer

Lender
Investor

Last Update:
01/16/2018


http://www.36thstreetcapital.com/
tel:(908) 741-8452
tel:(973) 464-9769
tel:(908) 264-6551
mailto:mhoran@36thstreetcapital.com
mailto:kkapur@36thstreetcapital.com

Source of Funds

Internal Funds

Annual Volume Funded
50-100 Million

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $10,000,000.00
Average $4,000,000.00
Lowest $500,000.00

Lease Structures

Conditional Sale/Money-Over-Money
Debt

Equity

Operating Lease

Sale/Leaseback

TRAC

Lease Terms
Longest 60
Average 36

Shortest 12



Funding/Buyer Programs

The company provides these types of financing:
Buy Paper from Brokers

Buy Paper from Leasing Comp
Buy Paper:S. I. D. Sub to Appr
Discount-Nonrecourse
Discount-Recourse

Fund Leases as a Group

Fund Leases Individually
Purchase Portfolios

Residual Financing

Residual Sharing

Our company DOES originate paper.

We DO syndicate or sell paper. Details: We will syndicate portions of a transaction that are

above our maximum hold size of $10 million. We will also syndicate transactions of better

credit quality where we originate and look for more competitive cost of capital.

Syndications / Portfolios:

We seek individual storied credit transactions where traditional funding sources are not able

to support the deal. Minimum transaction size is $500K with no maximums. We also are

interested in portfolio purchase opportunities of non-conforming assets, as well as conforming

assets where lessors seek to move exposure off their books.

Equipment Types

Prefer
Agricultural
Aircraft
Automobile

Broadcast

Not Specified



Buses

Cable
Communications
Computer
Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming

Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings

Office



Other °

Point of Sale/Banking °
Printing °
Project Finance °
Rail

Recreation °
Recycling °
Restaurant °
Satellite °
Software °
Trucks and Trailers °
Utility °
Video °
Waste Removal °

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 0%
HLT/Large Cap 0%
Near Investment Grade 0%
Middle Market 50%
Lower Middle Market 50%

Start-ups/Venture 0%



Municipal/Government 0%

Other 0%

Our Company is a(n):
Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:
Minimum annual revenues of $20 million.

Soft Asset Policy:
Yes.

Industries Most Interested in Funding/Purchasing:
We are opportunistic lenders and evaluate each transaction based on the obligor and its ability to
support the lease payments.

Industries Will Not Fund/Purchase From:
We are opportunistic lenders and evaluate each transaction based on the obligor and its ability to
support the lease payments.

Lessor and/or Broker Requirements:

ELFA Business Councils

Financial Institution
Independent Middle Market

Start of Fiscal Year

December



BANK OF THE WEST Last Update:
475 Sansome Street 01/24/2018
San Francisco, CA 94104
www.bankofthewest.com

Nicholas Ross (Primary Contact)

(888) 270-9596 (Phone)

(402) 918-8957 (Fax)

(925) 949-3921 (Mobile)

B3 nicholas.ross@bankofthewest.com
none given (Mobile)

Bank of the West is a: Buyer

Type of Company:
Bank

The company's core business focus:

Bank of the West is a full service equipment leasing and financing source interested in
transactions from brokers, lessors and vendors. Bank of the West funds application-only
transactions from $20,000 to $75,000 and financial statement transactions from $20,000 to
$2 million.

Type of FundingSource/Buyer

Lender

Source of Funds

Internal Funds

Annual Volume Funded
2.3 Billion - 2.4 Billion


http://www.bankofthewest.com/
tel:(888) 270-9596
tel:(925) 949-3921
mailto:nicholas.ross@bankofthewest.com

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $2,000,000.00
Average $200,000.00
Lowest $20,000.00

Lease Structures

Lease Terms

Longest 84 Months
Average 60 Months
Shortest 24 Months

Funding/Buyer Programs

The company provides these types of financing:

Our company DOES originate paper.
We DO syndicate or sell paper. Details: Trinity Capital, a division of Bank of the West operates
as an originator of paper through vendor channels.

Syndications / Portfolios:

Secondary Markets purchases middle market individual transactions and portfolios of small
ticket or middle market transactions from third party sellers.

Equipment Types



Prefer
Agricultural
Aircraft
Automobile
Broadcast
Buses
Cable
Communications
Computer
Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming
Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock
Machine Tool
Mailroom

Marine

Will Will Not

Not Specified



Materials Handling °
Medical °
Mining °

Modular Buildings

Office °
Other

Point of Sale/Banking °
Printing °

Project Finance

Rail

Recreation °
Recycling °
Restaurant °
Satellite

Software °
Trucks and Trailers °
Utility °
Video °
Waste Removal °

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 5%



HLT/Large Cap 5%

Near Investment Grade 5%
Middle Market 20%
Lower Middle Market 60%
Start-ups/Venture 0%
Municipal/Government 5%
Other 0%

Our Company is a(n):

Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:
Minimum 3 years in business, must have "traditional" cash flow coverage ratio of at least 1.25 times.
Leverage and liquidity must be in line with industry averages, and secondary source of repayment is

preferred.

Soft Asset Policy:

Because we are a cash flow and balance sheet lender, softer assets are acceptable. Software only
transactions are accepted with up to 36 month terms. Soft costs such as tennant improvements are
acceptable if less than 25% of total equipment cost.

Industries Most Interested in Funding/Purchasing:
We are a cash flow and balance sheet lender that is not focused on or limited by industry.

Industries Will Not Fund/Purchase From:
Lessor and/or Broker Requirements:

We require 3 years in business, 5 years industry experience. Company must have 3 satisfactory
funding references verifying at least $5MM in annual fundings. Prinicpals of closely held companies



must have satisfactory credit and a Fair Issac Score of at least 680. Minimum annual volume
commitment of $1.0MM is required.

ELFA Business Councils

Financial Institution
Independent Middle Market
Small Ticket

Captive and Vendor Finance

Start of Fiscal Year

January
About News Directories Events & Membership
About Home News Home Directories Home Trammg Membership Home

Industry Overview Industry News Member Directory Events & Training FAQ


https://www.elfaonline.org/about
https://www.elfaonline.org/about/about-home
https://www.elfaonline.org/about/industry-overview
https://www.elfaonline.org/news
https://www.elfaonline.org/news/news-home
https://www.elfaonline.org/news/industry-news
https://www.elfaonline.org/directories
https://www.elfaonline.org/directories/directories-home
https://www.elfaonline.org/directories/member-directory
https://www.elfaonline.org/events
https://www.elfaonline.org/events/events-training-home
https://www.elfaonline.org/membership
https://www.elfaonline.org/membership/membership-home
https://www.elfaonline.org/membership/faq
http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
http://www.leasefoundation.org/
http://www.equipmentfinanceadvantage.org/

BB&T COMMERCIAL EQUIPMENT CAPITAL CORP.

2 Country View Road

Suite 300

Malvern, PA 19355
http:/www.susquehanna.net/scf

Frank Souder (Primary Contact)
(484) 913-2275 (Phone)

(610) 705-9546 (Fax)

none given (Mobile)

B9 FSOUDER@BBANDT.COM

Frank Souder (Alternate Contact)
(484) 913-2275 (Phone)

(610) 705-9546 (Fax)

none given (Mobile)

B9 FSOUDER@BBANDT.COM

BB&T Commercial Equipment Capital Corp. is a: Buyer, Seller

Type of Company:
Bank

The company's core business focus:

Type of FundingSource/Buyer

Lender
Investor

Source of Funds

Internal Funds

Annual Volume Funded

Last Update:
01/16/2018


http://www.susquehanna.net/scf
tel:(484) 913-2275
tel:(484) 913-2275
mailto:FSOUDER@BBANDT.COM
mailto:FSOUDER@BBANDT.COM

250-500 Million

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $5,000,000.00
Average $120,000.00
Lowest $25,000.00

Lease Structures

Conditional Sale/Money-Over-Money

Lease Terms

Longest 120
Average 60
Shortest 24

Funding/Buyer Programs

The company provides these types of financing:
Buy Paper from Leasing Comp

Our company DOES originate paper.
We DO NOT syndicate or sell paper.

Syndications / Portfolios:



Equipment Types

Prefer
Agricultural
Aircraft
Automobile
Broadcast
Buses
Cable
Communications
Computer
Construction °
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming
Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock
Machine Tool °

Mailroom

Will

Will Not Not Specified



Marine

Materials Handling °

Medical °
Mining

Modular Buildings

Office °
Other

Point of Sale/Banking

Printing

Project Finance

Rail

Recreation °
Recycling °
Restaurant °
Satellite °
Software °
Trucks and Trailers °
Utility °
Video °
Waste Removal °

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:



Investment Grade 0%

HLT/Large Cap 0%
Near Investment Grade 5%
Middle Market 25%
Lower Middle Market 55%
Start-ups/Venture 0%
Municipal/Government 10%
Other 5%

Our Company is a(n):
Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:
Minimum of 3 years in business. $150.0 application only Debt service 1.2x

Soft Asset Policy:
yes

Industries Most Interested in Funding/Purchasing:
construction manufacturing medical arbor care

Industries Will Not Fund/Purchase From:

Lessor and/or Broker Requirements:
minimum 5 years in business with full financial disclosure required for source approval.

ELFA Business Councils



Financial Institution

Small Ticket

Captive and Vendor Finance

Start of Fiscal Year

January

About
About Home

Industry Overview
Governance

Staff Contact Info
Principles of Fair
Business Practices
Awards

Directions & Hotels
Advertise

ELFA Logos

News

News Home
Industry News

Add Your News item
Press Room

Media Coverage
Magazine
Newsletters

Publications (store)

You
Tube

Directories

Directories Home
Member Directory
Software Listing
FundingSource
Database

Legal Buyers Guide
Manufacturer &
Vendor Resource
Center

ELFA Staff

Events &
Training

Events & Training
ELFA Events Mobile

App
Calendar
ELFA Academy

Principles of Leasing

& Finance Workshops

Exhibitor
Opportunities

Membership

Membership Home
FAQ

Value of Membership
Membership Types
Request Application

Community Banks


https://www.elfaonline.org/about
https://www.elfaonline.org/about/about-home
https://www.elfaonline.org/about/industry-overview
https://www.elfaonline.org/about/governance
https://www.elfaonline.org/about/staff-contact-info
https://www.elfaonline.org/about/principles-of-fair-business-practices
https://www.elfaonline.org/about/awards
https://www.elfaonline.org/about/directions-hotels
https://www.elfaonline.org/about/advertise
https://www.elfaonline.org/about/elfa-logos
https://www.elfaonline.org/news
https://www.elfaonline.org/news/news-home
https://www.elfaonline.org/news/industry-news
https://www.elfaonline.org/news/add-your-news-item
https://www.elfaonline.org/news/press-room
https://www.elfaonline.org/news/media-coverage
https://www.elfaonline.org/news/magazine
https://www.elfaonline.org/news/newsletters
https://www.elfaonline.org/news/publications-(store)
https://www.elfaonline.org/directories
https://www.elfaonline.org/directories/directories-home
https://www.elfaonline.org/directories/member-directory
https://www.elfaonline.org/directories/software
https://www.elfaonline.org/directories/fundingsource-database
https://www.elfaonline.org/directories/legal-buyers-guide
https://www.elfaonline.org/directories/manufacturer-vendor-resource-center
https://www.elfaonline.org/directories/elfa-staff
https://www.elfaonline.org/events
https://www.elfaonline.org/events/events-training-home
https://www.elfaonline.org/events/eventsapp
https://www.elfaonline.org/events/calendar
https://www.elfaonline.org/events/eLearning
https://www.elfaonline.org/events/principles-of-leasing-finance-workshops
https://www.elfaonline.org/events/exhibitor-opportunities
https://www.elfaonline.org/membership
https://www.elfaonline.org/membership/membership-home
https://www.elfaonline.org/membership/faq
https://www.elfaonline.org/membership/value-of-membership
https://www.elfaonline.org/membership/membership-types
https://www.elfaonline.org/membership/request-application
https://www.elfaonline.org/membership/community-banks
http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
http://www.leasefoundation.org/
http://www.equipmentfinanceadvantage.org/

BB&T EQUIPMENT FINANCE Last Update:
600 Washington Avenue 02/01/2018
Suite 201

Towson, MD 21204

http:/www.bbandt.com/leasing

Steve Gray (Primary Contact)
(410) 427-1306 (Phone)
(410) 825-1691 (Fax)

none given (Mobile)

B3 steve.gray@bbandt.com

Keith Moore (Alternate Contact)
(410) 427-1309 (Phone)

(866) 430-9779 (Fax)

none given (Mobile)

B3 wmoore@bbandt.com

BB&T Equipment Finance is a: , Equity Provider

Type of Company:
Bank

The company's core business focus:

Type of FundingSource/Buyer

Lender
Investor
Agent
Packager

Source of Funds


http://www.bbandt.com/leasing
tel:(410) 427-1306
tel:(410) 427-1309
mailto:steve.gray@bbandt.com
mailto:wmoore@bbandt.com

Internal Funds

Annual Volume Funded
1.1 Billion - 1.2 Billion

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $50,000,000.00
Average $5,000,000.00
Lowest $2,000,000.00

Lease Structures

Conditional Sale/Money-Over-Money
Debt

Equity

Operating Lease

TRAC

Lease Terms

Longest 144
Average 60
Shortest 24

Funding/Buyer Programs



The company provides these types of financing:

Buy Paper from Leasing Comp
Fund Leases Individually
Progress Payments

Our company DOES originate paper.
We DO syndicate or sell paper.

Syndications / Portfolios:

Equipment Types

Prefer
Agricultural
Aircraft °
Automobile
Broadcast
Buses
Cable
Communications
Computer
Construction °
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming

Graphic Arts

Will Will Not Not Specified



Industrial °
Intermodal °

Laundry/Drycleaning

Livestock
Machine Tool °
Mailroom
Marine °

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance

Rail °
Recreation

Recycling

Restaurant

Satellite

Software

Trucks and Trailers °



Utility °

Video °
Waste Removal °
Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 0%
HLT/Large Cap 0%
Near Investment Grade 0%
Middle Market 0%
Lower Middle Market 0%
Start-ups/Venture 0%
Municipal/Government 0%
Other 0%

Our Company is a(n):
Neither Asset-Based nor Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:

Soft Asset Policy:

Industries Most Interested in Funding/Purchasing:



Industries Will Not Fund/Purchase From:

Lessor and/or Broker Requirements:

ELFA Business Councils

Financial Institution

Start of Fiscal Year

Tube I | @

About News Directories Events & Membership

About Home News Home Directories Home Trammg Membership Home
Industry Overview Industry News Member Directory Events & Training FAQ


https://www.elfaonline.org/about
https://www.elfaonline.org/about/about-home
https://www.elfaonline.org/about/industry-overview
https://www.elfaonline.org/news
https://www.elfaonline.org/news/news-home
https://www.elfaonline.org/news/industry-news
https://www.elfaonline.org/directories
https://www.elfaonline.org/directories/directories-home
https://www.elfaonline.org/directories/member-directory
https://www.elfaonline.org/events
https://www.elfaonline.org/events/events-training-home
https://www.elfaonline.org/membership
https://www.elfaonline.org/membership/membership-home
https://www.elfaonline.org/membership/faq
http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
http://www.leasefoundation.org/
http://www.equipmentfinanceadvantage.org/

BMO HARRIS EQUIPMENT FINANCE COMPANY Last Update:
770 North Water Street 01/16/2018
8th Floor

Milwaukee, WI 53202-4232

https:/www.bmoharris.com/us/commercial/solutions/

Bradley Hansen (Primary Contact)
(414) 272-9748 (Phone)

(414) 302-2817 (Fax)

none given (Mobile)

B3 brad.hansen@bmo.com

Thomas Tazioli (Alternate Contact)
(414) 298-2955 (Phone)

(414) 302-2429 (Fax)

none given (Mobile)

B3 tom.tazioli@bmo.com

BMO Harris Equipment Finance Company is a: Buyer, Seller

Type of Company:
Bank

The company's core business focus:

Bank owned equipment finance company serving a variety of industries and financing most
equipment types.

Type of FundingSource/Buyer

Lender
Investor
Agent
Packager


https://www.bmoharris.com/us/commercial/solutions/
tel:(414) 272-9748
tel:(414) 298-2955
mailto:brad.hansen@bmo.com
mailto:tom.tazioli@bmo.com

Source of Funds

Internal Funds

Annual Volume Funded
3.3 Billion - 3.4 Billion

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $50,000,000.00
Average $5,000,000.00
Lowest $1,000,000.00

Lease Structures

Conditional Sale/Money-Over-Money
Debt

Leveraged Lease

Tax-Exempt Municipal Lease
Operating Lease

Sale/Leaseback

TRAC

Lease Terms
Longest 144
Average 60

Shortest 36



Funding/Buyer Programs

The company provides these types of financing:
Buy Paper from Leasing Comp

Fund Leases as a Group

Fund Leases Individually

Other

Purchase Portfolios

Progress Payments

Residual Sharing

Securitizations

Our company DOES originate paper.
We DO syndicate or sell paper. Details: We have an active equipment finance capital markets

function.

Syndications / Portfolios:

We prefer large middle market and investment grade credits.

Equipment Types

Prefer Will Will Not Not Specified

Agricultural °

Aircraft °

Automobile °

Broadcast 1

Buses °

Cable °

Communications °

Computer °



Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming

Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance



Rail °

Recreation °
Recycling °
Restaurant °
Satellite

Software °
Trucks and Trailers °

Utility °

Video °
Waste Removal °

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 25%
HLT/Large Cap 5%
Near Investment Grade 30%
Middle Market 25%
Lower Middle Market 10%
Start-ups/Venture 0%
Municipal/Government 5%
Other 0%

Our Company is a(n):



Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:

Minimum of $150 Million in Revenue, positive income, cash flow capable of servicing debt and capital
expenditures, balance sheet leverage is also a focal point.

Soft Asset Policy:

BMO will fund soft assets (generally as a component part of a hard asset transaction), but it is credit
and structure dependent.

Industries Most Interested in Funding/Purchasing:
BMO will finance most industries.

Industries Will Not Fund/Purchase From:

Lessor and/or Broker Requirements:

Preference is given to larger, financially secure lessor and/or broker sources.

ELFA Business Councils

Financial Institution
Independent Middle Market

Start of Fiscal Year

November


http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692

CAPITAL GUIDANCE Last Update:
672 Water Street, SW 03/07/2018
Washington, DC 20024

www.capitalguidance.com

Jillian McClain (Primary Contact)

(202) 775-1261 (Phone)

(202) 466-5507 (Fax)

none given (Mobile)

B3 jillian.mcclain@capitalguidance.com

James Dodwell (Alternate Contact)
(202) 775-1265 (Phone)

none given (Mobile)

B3 james.dodwell@capitalguidance.com

Capital Guidance is a: Buyer, Equity Provider

Type of Company:

Independent

The company's core business focus:

Capital Guidance is an international investment company with over 50 years’ experience

developing businesses. We can provide fair market value lease financing for business critical
assets with low technological obsolescence and long remaining useful lives. We can finance
across a diverse range of industries where the assets meet our criteria with the exception of

the gaming, alcohol and weapons sectors.

Type of FundingSource/Buyer

Investor

Source of Funds


http://www.capitalguidance.com/
tel:(202) 775-1261
tel:(202) 775-1265
mailto:jillian.mcclain@capitalguidance.com
mailto:james.dodwell@capitalguidance.com

Internal Funds

Annual Volume Funded
0-20 Million

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $10,000,000.00
Average $5,000,000.00
Lowest $3,000,000.00

Lease Structures

No Information Provided

Lease Terms

Longest 84
Average 60
Shortest 60

Funding/Buyer Programs

The company provides these types of financing:

No Information Provided

Our company DOES originate paper.

We DO NOT syndicate or sell paper. Details: We expect to fund or acquire leases written on
originator's paper, however, we are prepared to participate at the time of the origination and



use our paper.

Syndications / Portfolios:

Business critical equipment with low technology obsolescence and long remaining useful life.
We prefer equipment with stable/growing demand, low to moderate volatility of demand, and
an active secondary market.

Equipment Types

Prefer Will Will Not Not Specified

Agricultural °

Aircraft °

Automobile °

Broadcast °
Buses °

Cable °
Communications °
Computer °

Construction °

Electronic °

Emergency Vehicles °

Energy °

Furniture/Fixtures °

Gaming °

Graphic Arts °

Industrial °

Intermodal °



Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation
Recycling
Restaurant
Satellite

Software

Trucks and Trailers
Utility

Video



Waste Removal °

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 25%
HLT/Large Cap 25%
Near Investment Grade 25%
Middle Market 25%
Lower Middle Market 0%
Start-ups/Venture 0%
Municipal/Government 0%
Other 0%

Our Company is a(n):

Asset-Based Lender

Special Requirements

The Minimum Credit Criteria of Obligors:

Investment grade and upper tier non-investment grade (BB-/stable or better), or non-rated equivalent.
Non-Rated Credit: (Annual Revenue- >$100 million) (Cash Flow Coverage- >1.25:1) (Tangible Net
Worth- >$40 million) (Leverage Limit- 3:1 D/E ratio) (Credit Request- <25% of TNW) (Positive Income
- profitable in last 3 years) (Time in Business- >=5 years) (Financial Statements- 3 years audited)

Soft Asset Policy:
N/A

Industries Most Interested in Funding/Purchasing:
We are interested in funding assets that meet our criteria across a diversified range of industries and



geographic markets in the U.S.

Industries Will Not Fund/Purchase From:
Gambling, Weapons, Alcohol

Lessor and/or Broker Requirements:
Interested in discussing long term and collaborative partnership arrangements with originators.

ELFA Business Councils

Independent Middle Market

Start of Fiscal Year

January

You °
y Tube I n

About News Directories Membership


https://www.elfaonline.org/about
https://www.elfaonline.org/news
https://www.elfaonline.org/directories
https://www.elfaonline.org/membership
http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
http://www.leasefoundation.org/
http://www.equipmentfinanceadvantage.org/

CAPITALSOURCE, INC.

30 South Wacker Drive

Suite 3500

Chicago, IL 60606
http:/www.capitalsource.com

Maureen Carr (Primary Contact)
(312) 706-2105 (Phone)

(312) 577-7905 (Fax)

(773) 852-6637 (Mobile)

B3 mcarr@capitalsource.com

Matthew Fitzgerald (Alternate Contact)
(518) 512-3500 (Phone)

(301) 272-3321 (Fax)

(518) 925-1611 (Mobile)

B3 mfitzgerald@capitalsource.com

CapitalSource, Inc. is a: Buyer, Seller

Type of Company:
Bank

The company's core business focus:

CapitalSource Corporate Asset Finance provides structured equipment and asset finance
solutions to non-investment grade companies. CAF finances various equipment types on a
breadth of loan/lease product types. CAF continues to be an active buyer of equipment
transactions with indirect originations contributing ~60%+ of annual volume. CAF has minimal

Last Update:
01/16/2018

syndication opportunities as the direct originations platform is in a growth mode.

Type of FundingSource/Buyer

Lender
Investor


http://www.capitalsource.com/
tel:(312) 706-2105
tel:(773) 852-6637
tel:(518) 512-3500
tel:(518) 925-1611
mailto:mcarr@capitalsource.com
mailto:mfitzgerald@capitalsource.com

Agent

Source of Funds

Internal Funds

Annual Volume Funded
250-500 Million

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $60,000,000.00
Average $15,000,000.00
Lowest $5,000,000.00

Lease Structures

Conditional Sale/Money-Over-Money
Debt

Operating Lease

Real Estate

Sale/Leaseback
TRAC
Vendor Finance

Lease Terms

Longest 120

Average 60



Shortest 24

Funding/Buyer Programs

The company provides these types of financing:
Buy Paper from Brokers

Buy Paper from Leasing Comp
Discount-Nonrecourse
Discount-Recourse

Debt Side of a Leveraged Lease
Equity/Purchase of Tax-Orient
Fund Leases as a Group

Fund Leases Individually
Inventory Financing/Floor Plan
Purchase Portfolios

Progress Payments

Warehouse Lines

Our company DOES originate paper.
We DO syndicate or sell paper.

Syndications / Portfolios:

Equipment Types

Prefer Will
Agricultural °
Aircraft °
Automobile °
Broadcast °
Buses °

Cable °

Will Not

Not Specified



Communications
Computer
Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming

Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking



Printing °

Project Finance

Rail °
Recreation

Recycling °
Restaurant °
Satellite °
Software °
Trucks and Trailers °
Utility °
Video °
Waste Removal °

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 5%
HLT/Large Cap 0%
Near Investment Grade 15%
Middle Market 60%
Lower Middle Market 20%
Start-ups/Venture 0%
Municipal/Government 0%

Other 0%



Our Company is a(n):
Asset-Based and Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:
Looking for non-investment grade credits; $100MM+ Revenues; 3+ years in business; Debt/EBITDA
less than 6x - 7x.

Soft Asset Policy:
Yes on a case by case basis.

Industries Most Interested in Funding/Purchasing:

Industries Will Not Fund/Purchase From:

Lessor and/or Broker Requirements:

ELFA Business Councils

Financial Institution

Start of Fiscal Year

January


http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692

11 West 42nd Street
New York, NY 10036
http:/www.cit.com

Kevin Ronan (Primary Contact)
(212) 771-9323 (Phone)

none given (Mobile)

B3 kevin.ronan@cit.com

Geoffrey Black (Alternate Contact)
(904) 248-6410 (Phone)

none given (Mobile)

B3 geoff.black@fnf.com

CIT is a: Buyer, Seller

Type of Company:
Bank

The company's core business focus:

CIT Group, a leading commercial finance company, provides clients with financing and leasing
products. Founded in 1908, CIT has nearly 50 billion in assets under management and
possesses the financial resouces, industry expertise and product knowledge to serve the
needs of clents in over 30 industries. CIT holds leading positions in vendor financing,
factoring, commercial and corporate aircraft financing, rail, construction, Small business
Administration Loans, and asset-based lending. CIT has a keen interest in portfolio

acquisitions

Type of FundingSource/Buyer

Lender
Investor
Agent

01/23/2018


http://www.cit.com/
tel:(212) 771-9323
tel:(904) 248-6410
mailto:kevin.ronan@cit.com
mailto:geoff.black@fnf.com

Source of Funds

Internal Funds

Annual Volume Funded
2.5 Billion - 2.6 Billion

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $100,000,000.00
Average $2,000,000.00
Lowest $5,000.00

Lease Structures

Conditional Sale/Money-Over-Money
Debt

Leveraged Lease

Tax-Exempt Municipal Lease
Operating Lease

Vendor Finance

Lease Terms
Longest 10 years
Average 5 years

Shortest 1 year



Funding/Buyer Programs

The company provides these types of financing:
Buy Paper from Brokers

Buy Paper from Leasing Comp
Discount-Nonrecourse

Discount-Recourse

Fund Leases as a Group

Purchase Portfolios

Residual Financing

Warehouse Lines

Our company DOES originate paper.
We DO syndicate or sell paper. Details: CIT may securitize transactions in the marketplace.

Additionally, CIT originates paper through direct relationships and through vendor programs.

Syndications / Portfolios:

CIT can cover most equipment types and needs

Equipment Types

Prefer Will Will Not Not Specified
Agricultural °
Aircraft °
Automobile °
Broadcast 1
Buses °
Cable °
Communications °

Computer °



Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming

Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance



Rail °

Recreation

Recycling °
Restaurant °
Satellite

Software °
Trucks and Trailers °
Utility °
Video °
Waste Removal °

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 10%
HLT/Large Cap 0%
Near Investment Grade 20%
Middle Market 50%
Lower Middle Market 15%
Start-ups/Venture 0%
Municipal/Government 5%
Other 0%

Our Company is a(n):



Asset-Based and Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:
Generally 3 years in business, PG's ok

Soft Asset Policy:
yes, lessor and debt-size leverage lease or lease discount.

Industries Most Interested in Funding/Purchasing:
No special limitations. Sensitive to environmental issues and some limitation in the retail industry.

Industries Will Not Fund/Purchase From:

No industry bias.

Lessor and/or Broker Requirements:
Deal with a full spectrum of financial intermediaries.

ELFA Business Councils

Financial Institution
Independent Middle Market
Small Ticket

Captive and Vendor Finance

Start of Fiscal Year

January


http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692

CUSTOMERS COMMERCIAL FINANCE, LLC
25 Chestnut Street

Suite 200 South

Portsmouth, NH 03801
www.customersbank.com

Thomas Pagano (Primary Contact)
(603) 205-8433 (Phone)

(973) 722-2900 (Mobile)

B3 tpagano@customersbank.com
Thomas Pagano (Alternate Contact)
(603) 205-8433 (Phone)

(973) 722-2900 (Mobile)
B3 tpagano@customersbank.com

Customers Commercial Finance, LLC is a:

Type of Company:
Bank

The company's core business focus:

Type of FundingSource/Buyer

Source of Funds

Annual Volume Funded
20-50 Million

Individual Transaction Size

Last Update:
01/16/2018


http://www.customersbank.com/
tel:(603) 205-8433
tel:(973) 722-2900
tel:(603) 205-8433
tel:(973) 722-2900
mailto:tpagano@customersbank.com
mailto:tpagano@customersbank.com

The range of transactions the company will fund/purchase:

Highest $0.00
Average $0.00
Lowest $0.00

Lease Structures

Debt

Lease Terms
Longest
Average

Shortest

Funding/Buyer Programs

The company provides these types of financing:
Other

Our company DOES NOT originate paper.
We DO NOT syndicate or sell paper.

Syndications / Portfolios:

Equipment Types
Prefer Will Will Not Not Specified

Agricultural



Aircraft
Automobile
Broadcast

Buses

Cable
Communications
Computer
Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming

Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling

Medical



Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation
Recycling
Restaurant
Satellite

Software

Trucks and Trailers
Utility

Video

Waste Removal

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade %
HLT/Large Cap %

Near Investment Grade %



Middle Market %

Lower Middle Market %
Start-ups/Venture %
Municipal/Government %
Other %

Our Company is a(n):

Neither Asset-Based nor Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:

Soft Asset Policy:

Industries Most Interested in Funding/Purchasing:

Industries Will Not Fund/Purchase From:

Lessor and/or Broker Requirements:

ELFA Business Councils

Financial Institution
Independent Middle Market

Start of Fiscal Year



EVERBANK COMMERCIAL FINANCE, INC. Last Update:
10 Waterview Blvd 02/27/2018
Parsippany, NJ 07054

https:/commercial.everbank

Kimberly Montgomery (Primary Contact)
(973) 576-0668 (Phone)

(612) 845-4474 (Mobile)

B3 kim.montgomery@everbank.com

Kimberly Montgomery (Alternate Contact)
(973) 576-0668 (Phone)

(612) 845-4474 (Mobile)

B3 kim.montgomery@everbank.com

EverBank Commercial Finance, Inc. is a: Buyer, Seller

Type of Company:
Bank

The company's core business focus:

The EverBank Commercial Finance, Inc., Capital Markets group is established in both buy and
sell relationships. We have the flexibility to purchase one off transactions and portfolios with
the expertise to provide funding for a variety of industry specific asset and obligor types. Our
consistent and reliable source of funds can generate efficiency and profitability for our clients.

Type of FundingSource/Buyer

Lender
Investor

Source of Funds


https://commercial.everbank/
tel:(973) 576-0668
tel:(612) 845-4474
tel:(973) 576-0668
tel:(612) 845-4474
mailto:kim.montgomery@everbank.com
mailto:kim.montgomery@everbank.com

Internal Funds

Annual Volume Funded
1.1 Billion - 1.2 Billion

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $25,000,000.00
Average $250,000.00
Lowest $50,000.00

Lease Structures

Conditional Sale/Money-Over-Money
Debt

Operating Lease

Sale/Leaseback

TRAC

Vendor Finance

Lease Terms

Longest 10 years
Average 5 years
Shortest 1 year

Funding/Buyer Programs



The company provides these types of financing:

Buy Paper from Leasing Comp
Discount-Nonrecourse

Debt Side of a Leveraged Lease
Fund Leases as a Group

Fund Leases Individually
Purchase Portfolios

Our company DOES originate paper.
We DO syndicate or sell paper.

Syndications / Portfolios:

Equipment Types

Prefer
Agricultural
Aircraft
Automobile
Broadcast
Buses °
Cable
Communications °
Computer °
Construction °
Electronic

Emergency Vehicles
Energy

Furniture/Fixtures

Will Will Not Not Specified



Gaming

Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation
Recycling
Restaurant

Satellite



Software °

Trucks and Trailers °

Utility °

Video °

Waste Removal °
Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 5%
HLT/Large Cap 5%
Near Investment Grade 15%
Middle Market 45%
Lower Middle Market 25%
Start-ups/Venture 0%
Municipal/Government 5%
Other 0%

Our Company is a(n):
Asset-Based and Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:
Varies depending upon industry

Soft Asset Policy:



Yes

Industries Most Interested in Funding/Purchasing:

Healthcare, Office Products, Telecommunications, Information Technology, Industrial, Construction,
Golf, Plastics, Material Handling, Motor Coach, Franchise, Aircraft, Intermodal, Marine, Trucks and
Trailers, Rail

Industries Will Not Fund/Purchase From:

Gaming

Lessor and/or Broker Requirements:

ELFA Business Councils

Financial Institution
Small Ticket
Captive and Vendor Finance

Start of Fiscal Year

January


http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692

FIFTH THIRD EQUIPMENT FINANCE COMPANY Last Update:
222 Riverside Plaza 01/24/2018
MD 10904A

Chicago, IL 60606

http:/www.53.com

Scott Kiley (Primary Contact)
(513) 534-3701 (Phone)
(513) 534-6706 (Fax)

none given (Mobile)

B3 scott.kiley@53.com

Michael Hube (Alternate Contact)
(513) 534-8404 (Phone)

(513) 534-6706 (Fax)

none given (Mobile)

B3 michael.hube@53.com

Fifth Third Equipment Finance Company is a: Buyer, Seller, Equity Provider

Type of Company:
Bank

The company's core business focus:

Fifth Third Equipment Finance is a $7.5 billion asset size subsidiary of Fifth Third Bank, a $140
billion asset size Regional Bank headquartered in Cincinnati OH

Type of FundingSource/Buyer

Lender
Investor

Source of Funds


http://www.53.com/
tel:(513) 534-3701
tel:(513) 534-8404
mailto:scott.kiley@53.com
mailto:michael.hube@53.com

Internal Funds

Annual Volume Funded
700-800 Million

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $40,000,000.00
Average $7,000,000.00
Lowest $2,000,000.00

Lease Structures

Conditional Sale/Money-Over-Money
Debt

Equity

Leveraged Lease

Operating Lease

Sale/Leaseback

TRAC

Lease Terms

Longest 180
Average 60
Shortest 24

Funding/Buyer Programs



The company provides these types of financing:
Buy Paper from Leasing Comp
Discount-Nonrecourse

Debt Side of a Leveraged Lease
Equity/Purchase of Tax-Orient

Fund Leases as a Group

Fund Leases Individually

Purchase Portfolios

Residual Sharing

Our company DOES originate paper.

We DO syndicate or sell paper. Details: Sell all types of transactions for middle market, upper
middle market, and investment grade credits including single investor tax leases, finance lease,
synthetic leases, non-recourse debt, participations, etc. Deal sizes range from $500,000 -
$50,000,000. Please call Mike Hube at 513-534-8404 or Rich Hulit at 410-740-5628 for
more details

Syndications / Portfolios:

Portfolios desired include minimum size of $20,000,000, average deal size of at least
$1,000,000, with upper middle market and investment grade credits

Equipment Types

Prefer Will Will Not Not Specified
Agricultural °
Aircraft °
Automobile °
Broadcast °
Buses °
Cable °

Communications °



Computer
Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming

Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking

Printing



Project Finance °

Rail °

Recreation °

Recycling °

Restaurant

Satellite

Software °

Trucks and Trailers °

Utility °

Video °

Waste Removal °
Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 25%
HLT/Large Cap 5%
Near Investment Grade 45%
Middle Market 25%
Lower Middle Market 0%
Start-ups/Venture 0%
Municipal/Government 0%

Other 0%



Our Company is a(n):
Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:

Minimum tangible net worth of $10 million. Minimum revenue size of $100 million. Minimum # of
years in business is 5. Positive cash flow, debt service coverage, and profits in last 3 years. If losses in
any of last 3 years, explainable, and trending up.

Soft Asset Policy:
Yes, for investment grade "or equivalent" strength credits.

Industries Most Interested in Funding/Purchasing:
Discrete and process manufacturing, food processing, distribution, construction, services,
transportation, medical, & marine

Industries Will Not Fund/Purchase From:
Automotive and dealers, gas stations, home furnishings, no warehouse lines for leasing companies,
lodging, restaurants, homebuilders

Lessor and/or Broker Requirements:

Source originates the deal directly with Lessee, or if originated through a vendor relationship has
direct access to Lessee to negotiate and close deal. The deal has been awarded to the source
evidenced by an executed proposal and fee. Source has the ability to document (on docs approved by
5/3) and fund the deal. Source has established warehouse lines and acceptable references from
investors similar in profile to 5/3. Source has servicing capabilities if we desire to have source service
and servicing standards are met. In order to qualify as a new source, there is new business volume
potential of at least $15 million per year in volume. We are not in the Broker originated channel.

ELFA Business Councils

Financial Institution

Start of Fiscal Year



January
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https://www.elfaonline.org/about
https://www.elfaonline.org/about/about-home
https://www.elfaonline.org/about/industry-overview
https://www.elfaonline.org/about/governance
https://www.elfaonline.org/about/staff-contact-info
https://www.elfaonline.org/about/principles-of-fair-business-practices
https://www.elfaonline.org/about/awards
https://www.elfaonline.org/about/directions-hotels
https://www.elfaonline.org/about/advertise
https://www.elfaonline.org/about/elfa-logos
https://www.elfaonline.org/about/antitrust-guidelines
https://www.elfaonline.org/news
https://www.elfaonline.org/news/news-home
https://www.elfaonline.org/news/industry-news
https://www.elfaonline.org/news/add-your-news-item
https://www.elfaonline.org/news/press-room
https://www.elfaonline.org/news/media-coverage
https://www.elfaonline.org/news/magazine
https://www.elfaonline.org/news/newsletters
https://www.elfaonline.org/news/publications-(store)
https://www.elfaonline.org/directories
https://www.elfaonline.org/directories/directories-home
https://www.elfaonline.org/directories/member-directory
https://www.elfaonline.org/directories/software
https://www.elfaonline.org/directories/fundingsource-database
https://www.elfaonline.org/directories/legal-buyers-guide
https://www.elfaonline.org/directories/manufacturer-vendor-resource-center
https://www.elfaonline.org/directories/elfa-staff
https://www.elfaonline.org/events
https://www.elfaonline.org/events/events-training-home
https://www.elfaonline.org/events/eventsapp
https://www.elfaonline.org/events/calendar
https://www.elfaonline.org/events/eLearning
https://www.elfaonline.org/events/principles-of-leasing-finance-workshops
https://www.elfaonline.org/events/exhibitor-opportunities
https://www.elfaonline.org/events/sponsor
https://www.elfaonline.org/events/continuing-education-credits
https://www.elfaonline.org/events/conference-resource-center
https://www.elfaonline.org/events/event-photos
https://www.elfaonline.org/membership
https://www.elfaonline.org/membership/membership-home
https://www.elfaonline.org/membership/faq
https://www.elfaonline.org/membership/value-of-membership
https://www.elfaonline.org/membership/membership-types
https://www.elfaonline.org/membership/request-application
https://www.elfaonline.org/membership/community-banks
http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
http://www.leasefoundation.org/
http://www.equipmentfinanceadvantage.org/

FIRST AMERICAN EQUIPMENT FINANCE, AN RBC / CITY NATIONAL COMPANY Last Update:
255 Woodcliff Drive 01/25/2018
Fairport, NY 14450

www.faef.com

Janice Schawillie (Primary Contact)
(585) 643-3215 (Phone)

(585) 746-0766 (Mobile)

B3 janice.schawillie@faef.com

Michael Clune (Alternate Contact)
(585) 643-3371 (Phone)

none given (Mobile)

B3 michael.clune@faef.com

First American Equipment Finance, an RBC / City National Company is a: Buyer, Seller

Type of Company:
Bank

The company's core business focus:

First American serves the largest and most sophisticated commercial borrowers in the United
States. First American specializes in leasing and financing complex office equipment and
technology projects, often combining products and services from multiple vendors and service
providers in a single equipment lease. First American serves customers in all 50 states and in
Canada. First American is a wholly-owned subsidiary of City National Bank in Los

Angeles and Royal Bank of Canada (NYSE: RY). Please see http:/www.faef.com for additional
information.

Type of FundingSource/Buyer

Lender
Investor
Packager


http://www.faef.com/
tel:(585) 643-3215
tel:(585) 746-0766
tel:(585) 643-3371
mailto:janice.schawillie@faef.com
mailto:michael.clune@faef.com

Source of Funds
Both Internal and Other Funds

Annual Volume Funded
600-700 Million

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $10,000,000.00
Average $2,500,000.00
Lowest $500,000.00

Lease Structures

Conditional Sale/Money-Over-Money
Debt

Equity

Leveraged Lease

Operating Lease

Sale/Leaseback

TRAC

Vendor Finance

Lease Terms
Longest 7

Average 5



Shortest 3

Funding/Buyer Programs

The company provides these types of financing:
Buy Paper from Leasing Comp
Discount-Nonrecourse

Discount-Recourse

Debt Side of a Leveraged Lease
Equity/Purchase of Tax-Orient

Fund Leases as a Group

Fund Leases Individually

Purchase Portfolios

Warehouse Lines

Our company DOES originate paper.
We DO syndicate or sell paper. Details: Upper Middle Market, Investment Grade, Not-for-
Profit

Syndications / Portfolios:

Upper Middle Market, Large Corporate. True Lease/FMV, CSA, Equipment Loans.

Equipment Types

Prefer Will Will Not Not Specified
Agricultural °
Aircraft °
Automobile °
Broadcast 1
Buses °

Cable °



Communications
Computer
Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming

Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking



Printing °

Project Finance

Rail °
Recreation °
Recycling °
Restaurant °
Satellite °
Software °
Trucks and Trailers °
Utility °
Video ]
Waste Removal °
Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 25%
HLT/Large Cap 0%
Near Investment Grade 50%
Middle Market 25%
Lower Middle Market 0%
Start-ups/Venture 0%
Municipal/Government 0%

Other 0%



Our Company is a(n):
Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:
*3 years audited financial statements *Minimum equity of $20 million

Soft Asset Policy:
Soft assets are acceptable

Industries Most Interested in Funding/Purchasing:
Healthcare, Education (Colleges & Universities), Technology, Entertainment

Industries Will Not Fund/Purchase From:

Lessor and/or Broker Requirements:
Not taking broker deals at this time.

ELFA Business Councils

Financial Institution

Start of Fiscal Year

November


http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692

LEASEYJTEAM
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https://www.elfaonline.org/
https://www.elfaonline.org/directories/directories-home
https://apps.elfaonline.org/directories/FundSource/
https://googleads.g.doubleclick.net/pcs/click?xai=AKAOjsuy0Nyn2BO5fSJm9p5bp3zKBY-Nle3UN_zN-0Svyqa58vIFH3gd0UrcXi6rTd9QiHgv17RRjpQWZfDUpdnitYTYQrXqJl03I33KNG-DQZWX7ykcTYWky3GnPxI5uaxM_GquQoGLf-0hczWdM1YnUGTaplNa_-riwNb7eRUsBgXeOce0N4Ur7pQ3MWSnUJ4LQSANA-ylGogSNYX-9HgLx7UsuRRLjZBXLWBXUQIR0GkymfeXgSGPYqiN&sig=Cg0ArKJSzJba6KXEb9nO&adurl=https://www.leaseteam.com/
https://apps.elfaonline.org/Events/2018/FundingExhib/index.cfm
https://apps.elfaonline.org/Events/2018/FundingExhib/scheduler/index.cfm?fa=show_exhibitorlist#371718
http://www.elfaonline.org/
http://www.elfaonline.org/membership
https://www.elfaonline.org/about
https://www.elfaonline.org/industry-topics
https://www.elfaonline.org/news
https://www.elfaonline.org/directories
https://www.elfaonline.org/events
https://www.elfaonline.org/membership
https://www.elfaonline.org/advocacy
https://www.elfaonline.org/data
https://www.elfaonline.org/interactive-tools
https://www.elfaonline.org/cvweb_elfa/cgi-bin/memberdll.dll/Info?WRP=mainloginwelcome.htm&WLN=LeftNav_AcctTools.htm
https://www.elfaonline.org/Mxg/AuthService/SignOut

5151 Corporate Drive
Troy, M1 48098
www.flagstar.com

Christian Hyek (Primary Contact)
(248) 312-5262 (Phone)

(248) 250-5586 (Fax)

(609) 667-4097 (Mobile)

BA christian.hyek@flagstar.com

Christian Hyek (Alternate Contact)
(248) 312-5262 (Phone)

(248) 250-5586 (Fax)

(609) 667-4097 (Mobile)

B3 christian.hyek@flagstar.com

Flagstar Bank is a: Buyer, Seller

Type of Company:
Bank

The company's core business focus:

Type of FundingSource/Buyer

Lender
Investor

Source of Funds

Internal Funds

Annual Volume Funded
100-250 Million

01/16/2018


http://www.flagstar.com/
tel:(248) 312-5262
tel:(609) 667-4097
tel:(248) 312-5262
tel:(609) 667-4097
mailto:christian.hyek@flagstar.com
mailto:christian.hyek@flagstar.com

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $45,000,000.00
Average $5,000,000.00
Lowest $2,000,000.00

Lease Structures

Lease Terms

Longest 180
Average 72
Shortest 24

Funding/Buyer Programs

The company provides these types of financing:

Our company DOES originate paper.

We DO syndicate or sell paper. Details: Middle and Upper Middle Market = B+ and Better
Municipal and 501c3 Tax-Exempt = BB+ and better credits

Syndications / Portfolios:

Debt, True Lease, Tax-Exempt Terms greater than 30months

Equipment Types

Prefer Will Will Not Not Specified



Agricultural
Aircraft
Automobile
Broadcast

Buses

Cable
Communications
Computer
Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming

Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock
Machine Tool
Mailroom

Marine

Materials Handling



Medical °

Mining °
Modular Buildings °
Office °
Other °

Point of Sale/Banking

Printing °
Project Finance °
Rail °
Recreation

Recycling °
Restaurant

Satellite

Software °
Trucks and Trailers ]
Utility °
Video °
Waste Removal °

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 5%

HLT/Large Cap 0%



Near Investment Grade 30%

Middle Market 30%
Lower Middle Market 15%
Start-ups/Venture 0%
Municipal/Government 20%
Other 0%

Our Company is a(n):
Credit Lender

Special Requirements
The Minimum Credit Criteria of Obligors:
Soft Asset Policy:
Yes, subject to credit quality
Industries Most Interested in Funding/Purchasing:
Transportation Manufacturing Healthcare and Higher Education Construction and Mining Service

Industries

Industries Will Not Fund/Purchase From:
Start-ups Cross-Border Coal Oil & Gas

Lessor and/or Broker Requirements:

ELFA Business Councils

Financial Institution

Start of Fiscal Year



January

About

About Home
Industry Overview
Governance

Staff Contact Info
Principles of Fair
Business Practices
Awards

Directions & Hotels
Advertise

ELFA Logos
Antitrust Guidelines

News

News Home
Industry News

Add Your News item
Press Room

Media Coverage
Magazine
Newsletters

Publications (store)

You

Tube

Directories

Directories Home
Member Directory
Software Listing
FundingSource
Database

Legal Buyers Guide
Manufacturer &
Vendor Resource
Center

ELFA Staff

Events &
Training

Events & Training
ELFA Events Mobile
App

Calendar

ELFA Academy
Principles of Leasing
& Finance Workshops
Exhibitor
Opportunities
Sponsor

Continuing Education
Credits

Conference Resource
Center

Event Photos

Membership

Membership Home
FAQ

Value of Membership
Membership Types
Request Application

Community Banks


https://www.elfaonline.org/about
https://www.elfaonline.org/about/about-home
https://www.elfaonline.org/about/industry-overview
https://www.elfaonline.org/about/governance
https://www.elfaonline.org/about/staff-contact-info
https://www.elfaonline.org/about/principles-of-fair-business-practices
https://www.elfaonline.org/about/awards
https://www.elfaonline.org/about/directions-hotels
https://www.elfaonline.org/about/advertise
https://www.elfaonline.org/about/elfa-logos
https://www.elfaonline.org/about/antitrust-guidelines
https://www.elfaonline.org/news
https://www.elfaonline.org/news/news-home
https://www.elfaonline.org/news/industry-news
https://www.elfaonline.org/news/add-your-news-item
https://www.elfaonline.org/news/press-room
https://www.elfaonline.org/news/media-coverage
https://www.elfaonline.org/news/magazine
https://www.elfaonline.org/news/newsletters
https://www.elfaonline.org/news/publications-(store)
https://www.elfaonline.org/directories
https://www.elfaonline.org/directories/directories-home
https://www.elfaonline.org/directories/member-directory
https://www.elfaonline.org/directories/software
https://www.elfaonline.org/directories/fundingsource-database
https://www.elfaonline.org/directories/legal-buyers-guide
https://www.elfaonline.org/directories/manufacturer-vendor-resource-center
https://www.elfaonline.org/directories/elfa-staff
https://www.elfaonline.org/events
https://www.elfaonline.org/events/events-training-home
https://www.elfaonline.org/events/eventsapp
https://www.elfaonline.org/events/calendar
https://www.elfaonline.org/events/eLearning
https://www.elfaonline.org/events/principles-of-leasing-finance-workshops
https://www.elfaonline.org/events/exhibitor-opportunities
https://www.elfaonline.org/events/sponsor
https://www.elfaonline.org/events/continuing-education-credits
https://www.elfaonline.org/events/conference-resource-center
https://www.elfaonline.org/events/event-photos
https://www.elfaonline.org/membership
https://www.elfaonline.org/membership/membership-home
https://www.elfaonline.org/membership/faq
https://www.elfaonline.org/membership/value-of-membership
https://www.elfaonline.org/membership/membership-types
https://www.elfaonline.org/membership/request-application
https://www.elfaonline.org/membership/community-banks
http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
http://www.leasefoundation.org/
http://www.equipmentfinanceadvantage.org/

FLEET ADVANTAGE, LLC Last Update:
401 E. Las Olas Blvd 01/16/2018
Suite 1720

Fort Lauderdale, FL 33301

www.fleetadvantage.com

Fleet Advantage, LLC is a:

Type of Company:

Independent

The company's core business focus:

Type of FundingSource/Buyer

Source of Funds

Annual Volume Funded
100-250 Million

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $0.00
Average $0.00

Lowest $0.00


http://www.fleetadvantage.com/

Lease Structures

Operating Lease

Lease Terms
Longest
Average

Shortest

Funding/Buyer Programs

The company provides these types of financing:
No Information Provided

Our company DOES NOT originate paper.

We DO NOT syndicate or sell paper.

Syndications / Portfolios:

Equipment Types
Prefer Will

Agricultural
Aircraft
Automobile
Broadcast

Buses

Cable
Communications

Computer

Will Not

Not Specified



Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming

Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance



Rail

Recreation
Recycling
Restaurant
Satellite

Software

Trucks and Trailers
Utility

Video

Waste Removal

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade %
HLT/Large Cap %
Near Investment Grade %
Middle Market %
Lower Middle Market %
Start-ups/Venture %
Municipal/Government %
Other %

Our Company is a(n):



Neither Asset-Based nor Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:

Soft Asset Policy:

Industries Most Interested in Funding/Purchasing:

Industries Will Not Fund/Purchase From:

Lessor and/or Broker Requirements:

ELFA Business Councils

Independent Middle Market

Start of Fiscal Year


http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692

LEASEYJTEAM

www. leaseteam.com

Welcome, Shirley!

I
I

| I A EQUIPMENT LEASING AND FINANCE ASSOCIATION [
— EQUIPPING BUSINESS FOR SUCCESS

Directories

HOME | DIRECTORIES | FUNDING SOURCE DATABASE | FLUSHING BANK

2018 Funding Exhibition Company
Datasheet

« Back to Funding Conference Main Page

« Back to Exhibitor List

FLUSHING BANK Last Update:


https://www.elfaonline.org/
https://www.elfaonline.org/directories/directories-home
https://apps.elfaonline.org/directories/FundSource/
https://googleads.g.doubleclick.net/pcs/click?xai=AKAOjssx1fKLXO_lwD-bJG6lEpI453z3EFdFUfViGF9xqnnO6pQIeVBScxQe7ckB_iBhAzK2Qn53EEl6E5VNHNSIwpRhdHHNnisKgWCIBX52rMTPkzFZ2ohMBjTZHYvKa9a32eEzw7FQydSS7tkLD-y1W8FRsphxcHyNLKaekD_svnJGiTz8bYzqy9EA0thQJbHcQvVNagoVp99f3m_ALG2zMdn3Mw832QT379zuMSI_3rP7Jkm-DoOxJ_sq&sig=Cg0ArKJSzHh1FwG3bux-&adurl=https://www.leaseteam.com/
https://apps.elfaonline.org/Events/2018/FundingExhib/index.cfm
https://apps.elfaonline.org/Events/2018/FundingExhib/scheduler/index.cfm?fa=show_exhibitorlist#396537
http://www.elfaonline.org/
http://www.elfaonline.org/membership
https://www.elfaonline.org/about
https://www.elfaonline.org/industry-topics
https://www.elfaonline.org/news
https://www.elfaonline.org/directories
https://www.elfaonline.org/events
https://www.elfaonline.org/membership
https://www.elfaonline.org/advocacy
https://www.elfaonline.org/data
https://www.elfaonline.org/interactive-tools
https://www.elfaonline.org/cvweb_elfa/cgi-bin/memberdll.dll/Info?WRP=mainloginwelcome.htm&WLN=LeftNav_AcctTools.htm
https://www.elfaonline.org/Mxg/AuthService/SignOut

225 Park Ave South 04/04/2018
2nd Floor

New York, NY 10003

www.flushingbank.com

Michael Nedder (Primary Contact)
(212) 477-9424 (Phone)

(212) 477-8253 (Fax)

(914) 329-1242 (Mobile)

B3 michael.nedder@flushingbank.com

Theresa Kelly (Alternate Contact)
(718) 512-2767 (Phone)

none given (Mobile)

B3 tkelly@flushingbank.com

Flushing Bank is a: Buyer

Type of Company:
Bank

The company's core business focus:

Flushing Bank is an active purchaser of equipment loans and finance leases through Indirect
Sales on a national basis. Our primary focus is lending to BB and B (or equivalent) companies
as well as Middle Market credits secured by hard assets. Consideration for softer collateral for
BB and above credits.

Type of FundingSource/Buyer

Lender

Source of Funds


http://www.flushingbank.com/
tel:(212) 477-9424
tel:(914) 329-1242
tel:(718) 512-2767
mailto:michael.nedder@flushingbank.com
mailto:tkelly@flushingbank.com

Internal Funds

Annual Volume Funded

20-50 Million

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $10,000,000.00
Average $3,500,000.00
Lowest $1,000,000.00

Lease Structures

Debt

Lease Terms

Longest 120 months
Average 42 months
Shortest 24 months

Funding/Buyer Programs

The company provides these types of financing:
Buy Paper from Leasing Comp

Our company DOES NOT originate paper.



We DO NOT syndicate or sell paper.

Syndications / Portfolios:

Equipment Types

Agricultural
Aircraft
Automobile
Broadcast

Buses

Cable
Communications
Computer
Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming

Graphic Arts
Industrial

Intermodal

Laundry/Drycleaning

Livestock

Prefer

Will Will Not Not Specified



Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation
Recycling
Restaurant
Satellite

Software

Trucks and Trailers
Utility

Video

Waste Removal



Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 0%
HLT/Large Cap 0%
Near Investment Grade 0%
Middle Market 0%
Lower Middle Market 0%
Start-ups/Venture 0%
Municipal/Government 0%
Other 0%

Our Company is a(n):
Neither Asset-Based nor Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:
Cash flow leverage within OCC guidelines including exceptions; cash flow history to support debt
obligations; minimum of five years in business (exceptions considered)

Soft Asset Policy:
Yes

Industries Most Interested in Funding/Purchasing:
Transportation, Manufacturing, Industrial, Construction, Healthcare, Rail, Packaging, Marine, Printing

Industries Will Not Fund/Purchase From:



Lessor and/or Broker Requirements:

Lockbox required for payments unless remitted directly to Flushing Bank.

ELFA Business Councils

Financial Institution

Start of Fiscal Year

About

About Home
Industry Overview
Governance
Staff Contact Info

News

News Home
Industry News

Add Your News item
Press Room

Media Coverage

Tube

Directories

Directories Home
Member Directory
Software Listing
FundingSource

Database

Events &
Training

Events & Training
ELFA Events Mobile

App
Calendar

Membership

Membership Home
FAQ

Value of Membership
Membership Types
Request Application


https://www.elfaonline.org/about
https://www.elfaonline.org/about/about-home
https://www.elfaonline.org/about/industry-overview
https://www.elfaonline.org/about/governance
https://www.elfaonline.org/about/staff-contact-info
https://www.elfaonline.org/news
https://www.elfaonline.org/news/news-home
https://www.elfaonline.org/news/industry-news
https://www.elfaonline.org/news/add-your-news-item
https://www.elfaonline.org/news/press-room
https://www.elfaonline.org/news/media-coverage
https://www.elfaonline.org/directories
https://www.elfaonline.org/directories/directories-home
https://www.elfaonline.org/directories/member-directory
https://www.elfaonline.org/directories/software
https://www.elfaonline.org/directories/fundingsource-database
https://www.elfaonline.org/events
https://www.elfaonline.org/events/events-training-home
https://www.elfaonline.org/events/eventsapp
https://www.elfaonline.org/events/calendar
https://www.elfaonline.org/membership
https://www.elfaonline.org/membership/membership-home
https://www.elfaonline.org/membership/faq
https://www.elfaonline.org/membership/value-of-membership
https://www.elfaonline.org/membership/membership-types
https://www.elfaonline.org/membership/request-application
http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
http://www.leasefoundation.org/
http://www.equipmentfinanceadvantage.org/

GE CAPITAL MARKETS GROUP Last Update:
1 Olympic Place 01/30/2018
Suite 900

Towson, MD 21204

www.ge.com

Robert Blee (Primary Contact)
(410) 576-8933 (Phone)
(410) 215-2078 (Mobile)

B3 bob.blee@ge.com

Steven DeCarlo (Alternate Contact)
(410) 576-8963 (Phone)

(410) 527-9393 (Fax)

none given (Mobile)

B3 steve.decarlo@ge.com

GE Capital Markets Group is a:, Seller

Type of Company:

Multi-line Commercial

The company's core business focus:

GE Capital Markets, Inc. syndicates transactions originated by GE Capital businesses.

Type of FundingSource/Buyer

Agent
Packager

Source of Funds

Both Internal and Other Funds


http://www.ge.com/
tel:(410) 576-8933
tel:(410) 215-2078
tel:(410) 576-8963
mailto:bob.blee@ge.com
mailto:steve.decarlo@ge.com

Annual Volume Funded
1 Billion - 1.1 Billion

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $0.00
Average $0.00
Lowest $0.00

Lease Structures

Real Estate

Lease Terms
Longest
Average

Shortest

Funding/Buyer Programs

The company provides these types of financing:

No Information Provided

Our company DOES originate paper.

We DO syndicate or sell paper. Details: Syndication of transactions that are originated
through GE Capital.

Syndications / Portfolios:



Equipment Types

Prefer
Agricultural
Aircraft
Automobile
Broadcast
Buses
Cable
Communications
Computer
Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming
Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock
Machine Tool

Mailroom

Will

Will Not

Not Specified



Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation
Recycling
Restaurant
Satellite

Software

Trucks and Trailers
Utility

Video

Waste Removal

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:



Investment Grade 0%

HLT/Large Cap 0%
Near Investment Grade 0%
Middle Market 0%
Lower Middle Market 0%
Start-ups/Venture 0%
Municipal/Government 0%
Other 0%

Our Company is a(n):
Neither Asset-Based nor Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:

Soft Asset Policy:

Industries Most Interested in Funding/Purchasing:

Industries Will Not Fund/Purchase From:

Lessor and/or Broker Requirements:

ELFA Business Councils

Financial Institution



Independent Middle Market

Small Ticket

Captive and Vendor Finance

Start of Fiscal Year

January

About
About Home

Industry Overview
Governance

Staff Contact Info
Principles of Fair
Business Practices
Awards

Directions & Hotels
Advertise

ELFA Logos
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News Home
Industry News

Add Your News item
Press Room

Media Coverage
Magazine
Newsletters

Publications (store)

You
Tube

Directories

Directories Home
Member Directory
Software Listing
FundingSource
Database

Legal Buyers Guide
Manufacturer &
Vendor Resource
Center

ELFA Staff

Events &
Training

Events & Training
ELFA Events Mobile

App
Calendar
ELFA Academy

Principles of Leasing

& Finance Workshops

Exhibitor
Opportunities

Membership

Membership Home
FAQ

Value of Membership
Membership Types
Request Application

Community Banks


https://www.elfaonline.org/about
https://www.elfaonline.org/about/about-home
https://www.elfaonline.org/about/industry-overview
https://www.elfaonline.org/about/governance
https://www.elfaonline.org/about/staff-contact-info
https://www.elfaonline.org/about/principles-of-fair-business-practices
https://www.elfaonline.org/about/awards
https://www.elfaonline.org/about/directions-hotels
https://www.elfaonline.org/about/advertise
https://www.elfaonline.org/about/elfa-logos
https://www.elfaonline.org/news
https://www.elfaonline.org/news/news-home
https://www.elfaonline.org/news/industry-news
https://www.elfaonline.org/news/add-your-news-item
https://www.elfaonline.org/news/press-room
https://www.elfaonline.org/news/media-coverage
https://www.elfaonline.org/news/magazine
https://www.elfaonline.org/news/newsletters
https://www.elfaonline.org/news/publications-(store)
https://www.elfaonline.org/directories
https://www.elfaonline.org/directories/directories-home
https://www.elfaonline.org/directories/member-directory
https://www.elfaonline.org/directories/software
https://www.elfaonline.org/directories/fundingsource-database
https://www.elfaonline.org/directories/legal-buyers-guide
https://www.elfaonline.org/directories/manufacturer-vendor-resource-center
https://www.elfaonline.org/directories/elfa-staff
https://www.elfaonline.org/events
https://www.elfaonline.org/events/events-training-home
https://www.elfaonline.org/events/eventsapp
https://www.elfaonline.org/events/calendar
https://www.elfaonline.org/events/eLearning
https://www.elfaonline.org/events/principles-of-leasing-finance-workshops
https://www.elfaonline.org/events/exhibitor-opportunities
https://www.elfaonline.org/membership
https://www.elfaonline.org/membership/membership-home
https://www.elfaonline.org/membership/faq
https://www.elfaonline.org/membership/value-of-membership
https://www.elfaonline.org/membership/membership-types
https://www.elfaonline.org/membership/request-application
https://www.elfaonline.org/membership/community-banks
http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
http://www.leasefoundation.org/
http://www.equipmentfinanceadvantage.org/

HUNTINGTON EQUIPMENT FINANCE
200 Public Square

CM62

Cleveland, OH 44114
http:/www.huntington.com

Michael DiCecco (Primary Contact)
(216) 515-6920 (Phone)

(440) 668-2408 (Mobile)

B3 mike.dicecco@huntington.com

Jeffry Elliott, CLFP (Alternate Contact)
(216) 515-6763 (Phone)
(877)477-1226 (Fax)

(216) 409-3072 (Mobile)

B jeffry.elliott@huntington.com

Huntington Equipment Finance is a: Buyer, Seller

Type of Company:
Bank

The company's core business focus:

Type of FundingSource/Buyer

Lender
Investor

Source of Funds

Internal Funds

Annual Volume Funded

Last Update:
03/01/2018


http://www.huntington.com/
tel:(216) 515-6920
tel:(440) 668-2408
tel:(216) 515-6763
tel:(216) 409-3072
mailto:mike.dicecco@huntington.com
mailto:jeffry.elliott@huntington.com

3.2 Billion - 3.3 Billion

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $75,000,000.00
Average $5,000,000.00
Lowest $2,000,000.00

Lease Structures

Conditional Sale/Money-Over-Money
Debt

Tax-Exempt Municipal Lease
Operating Lease

Sale/Leaseback

TRAC

Lease Terms

Longest 180
Average 60
Shortest 36

Funding/Buyer Programs

The company provides these types of financing:
Discount-Nonrecourse

Fund Leases as a Group

Fund Leases Individually



Tax-Exempt Municipal Leasing
Purchase Portfolios

Our company DOES originate paper.
We DO syndicate or sell paper.

Syndications / Portfolios:

Equipment Types

Prefer
Agricultural °
Aircraft °
Automobile
Broadcast
Buses
Cable
Communications
Computer
Construction
Electronic
Emergency Vehicles
Energy °
Furniture/Fixtures
Gaming
Graphic Arts

Industrial °

Will

Will Not

Not Specified



Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation
Recycling
Restaurant
Satellite

Software

Trucks and Trailers

Utility



Video °

Waste Removal °

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 20%
HLT/Large Cap 0%
Near Investment Grade 40%
Middle Market 10%
Lower Middle Market 0%
Start-ups/Venture 0%
Municipal/Government 30%
Other 0%

Our Company is a(n):
Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:

Soft Asset Policy:
yes.

Industries Most Interested in Funding/Purchasing:

Industries Will Not Fund/Purchase From:



Lessor and/or Broker Requirements:

ELFA Business Councils

Financial Institution

Start of Fiscal Year

January

About News

About Home News Home
Industry Overview Industry News
Governance Add Your News item
Staff Contact Info Press Room

You

Tube

Directories

Directories Home
Member Directory
Software Listing

Events &
Training

Events & Training
ELFA Events Mobile
App

Membership

Membership Home
FAQ

Value of Membership
Membership Types


https://www.elfaonline.org/about
https://www.elfaonline.org/about/about-home
https://www.elfaonline.org/about/industry-overview
https://www.elfaonline.org/about/governance
https://www.elfaonline.org/about/staff-contact-info
https://www.elfaonline.org/news
https://www.elfaonline.org/news/news-home
https://www.elfaonline.org/news/industry-news
https://www.elfaonline.org/news/add-your-news-item
https://www.elfaonline.org/news/press-room
https://www.elfaonline.org/directories
https://www.elfaonline.org/directories/directories-home
https://www.elfaonline.org/directories/member-directory
https://www.elfaonline.org/directories/software
https://www.elfaonline.org/events
https://www.elfaonline.org/events/events-training-home
https://www.elfaonline.org/events/eventsapp
https://www.elfaonline.org/membership
https://www.elfaonline.org/membership/membership-home
https://www.elfaonline.org/membership/faq
https://www.elfaonline.org/membership/value-of-membership
https://www.elfaonline.org/membership/membership-types
http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
http://www.leasefoundation.org/
http://www.equipmentfinanceadvantage.org/

IBERIA CORPORATE ASSET FINANCE, INC.
3595 Grandview Parkway

6th Floor

Birmingham, AL 35243

www.iberiabank.com

Dax Goforth (Primary Contact)
(205) 558-0477 (Phone)

(205) 914-8823 (Mobile)

B3 Dax.Goforth@iberiabank.com

Dax Goforth (Alternate Contact)
(205) 558-0477 (Phone)

(205) 914-8823 (Mobile)

B3 Dax.Goforth@iberiabank.com

IBERIA Corporate Asset Finance, Inc. is a:

Type of Company:
Bank

The company's core business focus:

Type of FundingSource/Buyer

Source of Funds

Annual Volume Funded
0-20 Million

Individual Transaction Size

Last Update:
01/16/2018


http://www.iberiabank.com/
tel:(205) 558-0477
tel:(205) 914-8823
tel:(205) 558-0477
tel:(205) 914-8823
mailto:Dax.Goforth@iberiabank.com
mailto:Dax.Goforth@iberiabank.com

The range of transactions the company will fund/purchase:

Highest $0.00
Average $0.00
Lowest $0.00

Lease Structures

Conditional Sale/Money-Over-Money
Debt

Tax-Exempt Municipal Lease
Sale/Leaseback

TRAC

Lease Terms
Longest
Average

Shortest

Funding/Buyer Programs

The company provides these types of financing:
Buy Paper from Leasing Comp
Discount-Nonrecourse

Discount-Recourse

Debt Side of a Leveraged Lease
Equity/Purchase of Tax-Orient

Fund Leases as a Group

Fund Leases Individually

Tax-Exempt Municipal Leasing



Purchase Portfolios
Progress Payments

Our company DOES NOT originate paper.

We DO NOT syndicate or sell paper.

Syndications / Portfolios:

Equipment Types

Prefer
Agricultural
Aircraft
Automobile
Broadcast
Buses
Cable
Communications
Computer
Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming
Graphic Arts

Industrial

Will

Will Not

Not Specified



Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation
Recycling
Restaurant
Satellite

Software

Trucks and Trailers

Utility



Video

Waste Removal

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade %
HLT/Large Cap %
Near Investment Grade %
Middle Market %
Lower Middle Market %
Start-ups/Venture %
Municipal/Government %
Other %

Our Company is a(n):

Neither Asset-Based nor Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:

Soft Asset Policy:

Industries Most Interested in Funding/Purchasing:

Industries Will Not Fund/Purchase From:



Lessor and/or Broker Requirements:

ELFA Business Councils

Financial Institution

Start of Fiscal Year

About News

About Home News Home
Industry Overview Industry News
Governance Add Your News item
Staff Contact Info Press Room

You

Tube

Directories

Directories Home
Member Directory
Software Listing

Events &
Training

Events & Training
ELFA Events Mobile
App

Membership

Membership Home
FAQ

Value of Membership
Membership Types


https://www.elfaonline.org/about
https://www.elfaonline.org/about/about-home
https://www.elfaonline.org/about/industry-overview
https://www.elfaonline.org/about/governance
https://www.elfaonline.org/about/staff-contact-info
https://www.elfaonline.org/news
https://www.elfaonline.org/news/news-home
https://www.elfaonline.org/news/industry-news
https://www.elfaonline.org/news/add-your-news-item
https://www.elfaonline.org/news/press-room
https://www.elfaonline.org/directories
https://www.elfaonline.org/directories/directories-home
https://www.elfaonline.org/directories/member-directory
https://www.elfaonline.org/directories/software
https://www.elfaonline.org/events
https://www.elfaonline.org/events/events-training-home
https://www.elfaonline.org/events/eventsapp
https://www.elfaonline.org/membership
https://www.elfaonline.org/membership/membership-home
https://www.elfaonline.org/membership/faq
https://www.elfaonline.org/membership/value-of-membership
https://www.elfaonline.org/membership/membership-types
http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
http://www.leasefoundation.org/
http://www.equipmentfinanceadvantage.org/

J.P. MORGAN EQUIPMENT FINANCE Last Update:
1111 Polaris Parkway 01/16/2018
Suite 3A

Columbus, OH 43240

www.jpmorganchase.com/equipmentfinance

none given (Mobile)
none given (Mobile)

J.P. Morgan Equipment Finance is a: Buyer, Seller

Type of Company:
Bank

The company's core business focus:

We support the equipment financing needs of JP Morgan Chase's client and key prospects.

Type of FundingSource/Buyer

Lender
Investor
Packager

Source of Funds

Internal Funds

Annual Volume Funded
3.1 Billion - 3.2 Billion

Individual Transaction Size

The range of transactions the company will fund/purchase:


http://www.jpmorganchase.com/equipmentfinance

Highest $50,000,000.00
Average $1,000,000.00

Lowest $1,000,000.00

Lease Structures

Conditional Sale/Money-Over-Money
Debt

Tax-Exempt Municipal Lease
Operating Lease

Sale/Leaseback

TRAC

Vendor Finance

Lease Terms

Longest 10 years
Average 5 years
Shortest 2 years

Funding/Buyer Programs

The company provides these types of financing:
Debt Side of a Leveraged Lease

Fund Leases as a Group

Fund Leases Individually

Tax-Exempt Municipal Leasing

Other

Purchase Portfolios

Progress Payments



Our company DOES originate paper.

We DO syndicate or sell paper. Details: We sell entire transactions or seek participants to

manage outstanding credit exposure and to generate fee income.

Syndications / Portfolios:

Equipment Types

Agricultural
Aircraft
Automobile
Broadcast

Buses

Cable
Communications
Computer
Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming

Graphic Arts
Industrial

Intermodal

Prefer

Will

Will Not Not Specified



Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation
Recycling
Restaurant
Satellite

Software

Trucks and Trailers
Utility

Video



Waste Removal °

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 15%
HLT/Large Cap 0%
Near Investment Grade 20%
Middle Market 45%
Lower Middle Market 10%
Start-ups/Venture 0%
Municipal/Government 10%
Other 0%

Our Company is a(n):
Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:
All credit decisions are made by the credit officer responsible for the bank's relationship with the
underlying lessee.

Soft Asset Policy:
Only for investment grade credits that are bank customers or prospects.

Industries Most Interested in Funding/Purchasing:
Construction, Industrial/Manufacturing, Utilities, Finance

Industries Will Not Fund/Purchase From:



Healthcare, Gaming, High-Tech, Trucking, Restaurant/Franchise, Government
Lessor and/or Broker Requirements:

Only originators. Transactions must be awarded. Lessors must be credit approved. Full notification of

assignment with lessee.

ELFA Business Councils

Financial Institution

Start of Fiscal Year

January
About News Directories Events & Membership
About Home News Home Directories Home Trammg Membership Home

Industry Overview Industry News Member Directory Events & Training FAQ


https://www.elfaonline.org/about
https://www.elfaonline.org/about/about-home
https://www.elfaonline.org/about/industry-overview
https://www.elfaonline.org/news
https://www.elfaonline.org/news/news-home
https://www.elfaonline.org/news/industry-news
https://www.elfaonline.org/directories
https://www.elfaonline.org/directories/directories-home
https://www.elfaonline.org/directories/member-directory
https://www.elfaonline.org/events
https://www.elfaonline.org/events/events-training-home
https://www.elfaonline.org/membership
https://www.elfaonline.org/membership/membership-home
https://www.elfaonline.org/membership/faq
http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
http://www.leasefoundation.org/
http://www.equipmentfinanceadvantage.org/

KEY EQUIPMENT FINANCE Last Update:
1000 S. McCaslin Blvd 01/16/2018
Superior, CO 80027-9456

http:/www.keyequipmentfinance.com

Robert Piscitelli (Primary Contact)
(720) 304-1405 (Phone)

(720) 304-1250 (Fax)

none given (Mobile)

B3 bob.piscitelli@key.com

Tammy Bogle (Alternate Contact)
(720) 304-1389 (Phone)

(216) 370-6234 (Fax)

none given (Mobile)

B3 tammy_bogle@key.com

Key Equipment Finance is a: Buyer, Seller

Type of Company:
Bank

The company's core business focus:

Type of FundingSource/Buyer

Lender
Investor
Agent
Packager

Source of Funds


http://www.keyequipmentfinance.com/
tel:(720) 304-1405
tel:(720) 304-1389
mailto:bob.piscitelli@key.com
mailto:tammy_bogle@key.com

Internal Funds

Annual Volume Funded
3.6 Billion - 5 Billion

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $75,000,000.00
Average $5,000,000.00
Lowest $1,000,000.00

Lease Structures

Conditional Sale/Money-Over-Money
Debt

Equity

Tax-Exempt Municipal Lease
Operating Lease

Sale/Leaseback

TRAC

Vendor Finance

Lease Terms

Longest 120
Average 60 - 84

Shortest 30



Funding/Buyer Programs

The company provides these types of financing:

Equity/Purchase of Tax-Orient
Fund Leases as a Group

Fund Leases Individually
Tax-Exempt Municipal Leasing
Purchase Portfolios

Progress Payments

Residual Financing

Residual Sharing

Warehouse Lines

Our company DOES originate paper.

We DO syndicate or sell paper. Details: Key has large continuous distribution capacity for

single transactions, bundled transactions and sales from portfolio.

Syndications / Portfolios:

Equipment Types

Prefer
Agricultural
Aircraft
Automobile
Broadcast
Buses °
Cable
Communications °
Computer °

Construction °

Will Will Not Not Specified



Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming

Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance

Rail



Recreation

Recycling °

Restaurant °
Satellite °
Software °
Trucks and Trailers °

Utility °

Video

Waste Removal °

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 10%
HLT/Large Cap 5%
Near Investment Grade 20%
Middle Market 45%
Lower Middle Market 5%
Start-ups/Venture 0%
Municipal/Government 15%
Other 0%

Our Company is a(n):
Credit Lender



Special Requirements

The Minimum Credit Criteria of Obligors:

Soft Asset Policy:
Yes

Industries Most Interested in Funding/Purchasing:

Manufacturing Semiconductor Transportation Corporate Aviation Marine Rail IT Healthcare Energy

Industries Will Not Fund/Purchase From:

Lessor and/or Broker Requirements:
Approval Required

ELFA Business Councils

Financial Institution
Captive and Vendor Finance

Start of Fiscal Year

January


http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692

MITSUBISHI UFJ LEASE & FINANCE (U.S.A.) INC.

420 Lexington Avenue

Suite 1640

New York, NY 10170
http:/www.us.lf.mufg.jp/english/index.html

David Coons (Primary Contact)
(858) 414-9302 (Phone)

none given (Mobile)

B3 dcoons@us.If.mufg.jp

Corinne Seton (Alternate Contact)
(858) 261-2508 (Phone)

none given (Mobile)

B3 cseton@us.If. mufg.jp

Last Update:
01/16/2018

Mitsubishi UFJ Lease & Finance (U.S.A.) Inc. is a: Buyer, Seller, Equity Provider

Type of Company:

Independent

The company's core business focus:

Type of FundingSource/Buyer

Lender
Investor

Source of Funds

Internal Funds

Annual Volume Funded
100-250 Million


http://www.us.lf.mufg.jp/english/index.html
tel:(858) 414-9302
tel:(858) 261-2508
mailto:dcoons@us.lf.mufg.jp
mailto:cseton@us.lf.mufg.jp

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $40,000,000.00
Average $10,000,000.00
Lowest $2,000,000.00

Lease Structures

Conditional Sale/Money-Over-Money
Debt

Equity

Leveraged Lease

Operating Lease

Real Estate

Sale/Leaseback

TRAC

Vendor Finance

Lease Terms

Longest 96
Average 60
Shortest 24

Funding/Buyer Programs

The company provides these types of financing:
Buy Paper from Brokers
Buy Paper from Leasing Comp



Discount-Nonrecourse
Discount-Recourse

Debt Side of a Leveraged Lease
Fund Leases as a Group

Fund Leases Individually
Purchase Portfolios

Progress Payments

Residual Financing

Residual Sharing

Our company DOES originate paper.
We DO syndicate or sell paper.

Syndications / Portfolios:

Equipment Types

Prefer
Agricultural
Aircraft
Automobile
Broadcast
Buses
Cable
Communications
Computer °
Construction
Electronic °

Emergency Vehicles

Will

Will Not

Not Specified



Energy °
Furniture/Fixtures

Gaming

Graphic Arts

Industrial °
Intermodal

Laundry/Drycleaning

Livestock

Machine Tool °
Mailroom

Marine

Materials Handling °
Medical °
Mining

Modular Buildings

Office

Other

Point of Sale/Banking °
Printing

Project Finance

Rail

Recreation

Recycling



Restaurant °

Satellite °

Software °

Trucks and Trailers ]

Utility °

Video °

Waste Removal °
Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 10%
HLT/Large Cap 15%
Near Investment Grade 30%
Middle Market 35%
Lower Middle Market 10%
Start-ups/Venture 0%
Municipal/Government 0%
Other 0%

Our Company is a(n):
Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:



Minimum EBITDA of $15 million

Soft Asset Policy:
Yes

Industries Most Interested in Funding/Purchasing:
Industrial Energy Power Technology Medical

Industries Will Not Fund/Purchase From:

Gaming

Lessor and/or Broker Requirements:

ELFA Business Councils

Financial Institution

Start of Fiscal Year
April


http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
http://www.leasefoundation.org/
http://www.equipmentfinanceadvantage.org/

NATIONS EQUIPMENT FINANCE, LLC
501 Merritt Seven

Norwalk, CT 06851
http:/www.nationsequipmentfinance.com

Ryan Bohlert (Primary Contact)
(203) 229-2240 (Phone)

(631) 355-2492 (Mobile)

B3 rbohlert@nationsef.com

Michael Brigante (Alternate Contact)
(203) 229-2239 (Phone)

(203) 939-1597 (Fax)

(203) 984-0422 (Mobile)

B3 mbrigante@nationsef.com

Nations Equipment Finance, LLC is a: Buyer

Type of Company:

Independent

The company's core business focus:

Nations Equipment Finance (NEF) was started in 2010 to provide equipment financing to
middle market companies based in the US and Canada. We target companies in need of
equipment financing (lease or loan) for both new and used assets in industries that are known
for utilizing long lived, critical use collateral. We emphasize the collateral component of a
transaction and therefore can provide creative solutions to companies that have fewer

options in today's credit market.

Type of FundingSource/Buyer

Lender
Investor
Agent

Last Update:
01/16/2018


http://www.nationsequipmentfinance.com/
tel:(203) 229-2240
tel:(631) 355-2492
tel:(203) 229-2239
tel:(203) 984-0422
mailto:rbohlert@nationsef.com
mailto:mbrigante@nationsef.com

Packager

Source of Funds

Both Internal and Other Funds

Annual Volume Funded
100-250 Million

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $20,000,000.00
Average $3,000,000.00
Lowest $1,000,000.00

Lease Structures

Conditional Sale/Money-Over-Money
Debt

Leveraged Lease

Operating Lease

Sale/Leaseback

TRAC

Vendor Finance

Lease Terms
Longest 84

Average 48



Shortest 12

Funding/Buyer Programs

The company provides these types of financing:
Buy Paper from Brokers

Buy Paper from Leasing Comp
Buy Paper:S. I. D. Sub to Appr
Discount-Nonrecourse

Debt Side of a Leveraged Lease
Fund Leases as a Group

Fund Leases Individually

Other

Purchase Portfolios

Progress Payments

Our company DOES originate paper.
We DO syndicate or sell paper. Details: We originate transactions directly with end users and
through brokers, advisors, restructuring firms, ABL providers.

Syndications / Portfolios:

Portfolios greater than $1MM, average tickets size greater than $250k, borrowers/lessees
based in North America.

Equipment Types

Prefer Will Will Not Not Specified
Agricultural °
Aircraft °
Automobile °
Broadcast °

Buses °



Cable
Communications
Computer
Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming

Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other



Point of Sale/Banking °

Printing °

Project Finance °

Rail °

Recreation

Recycling °

Restaurant

Satellite

Software

Trucks and Trailers °

Utility °

Video °

Waste Removal °
Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 0%
HLT/Large Cap 10%
Near Investment Grade 0%
Middle Market 40%
Lower Middle Market 40%
Start-ups/Venture 0%

Municipal/Government 0%



Other 10%

Our Company is a(n):

Asset-Based Lender

Special Requirements

The Minimum Credit Criteria of Obligors:
Minimum 1 year in business

Soft Asset Policy:
No

Industries Most Interested in Funding/Purchasing:

Capital intensive industries that use long lived assets: Manufacturing, Construction, Mining, Marine,
Energy, Transportation, Food, and Distribution.

Industries Will Not Fund/Purchase From:

Media/telecomm, Services, Technology, Restaurant.

Lessor and/or Broker Requirements:

ELFA Business Councils

Independent Middle Market

Start of Fiscal Year

January



PEAPACK CAPITAL CORPORATION
500 Hills Drive

Bedminster, NJ 07921-0700
http:/www.pgbank.com/

Richard Johnston (Primary Contact)
(201) 285-6230 (Phone)

(908) 577-6920 (Mobile)

B3 rjohnston@pgbank.com

Robert Cobleigh (Alternate Contact)
(201) 285-6201 (Phone)

(908) 375-3900 (Fax)

(908) 448-7620 (Mobile)

B3 rcobleigh@pgbank.com

Peapack Capital Corporation is a: Buyer, Seller

Type of Company:
Bank

The company's core business focus:

Type of FundingSource/Buyer

Lender

Source of Funds

Internal Funds

Annual Volume Funded
100-250 Million

Last Update:
01/10/2018


http://www.pgbank.com/
tel:(201) 285-6230
tel:(908) 577-6920
tel:(201) 285-6201
tel:(908) 448-7620
mailto:rjohnston@pgbank.com
mailto:rcobleigh@pgbank.com

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $30,000,000.00
Average $10,000,000.00
Lowest $3,000,000.00

Lease Structures

Conditional Sale/Money-Over-Money
Debt

Operating Lease

Sale/Leaseback

TRAC

Lease Terms

Longest 120
Average 72
Shortest 36

Funding/Buyer Programs

The company provides these types of financing:
Buy Paper from Leasing Comp

Fund Leases Individually

Purchase Portfolios

Progress Payments

Our company DOES originate paper.



We DO syndicate or sell paper.

Syndications / Portfolios:

Equipment Types

Prefer
Agricultural
Aircraft
Automobile
Broadcast
Buses
Cable
Communications
Computer
Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming
Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning

Livestock

Will

Will Not

Not Specified



Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation
Recycling
Restaurant
Satellite

Software

Trucks and Trailers
Utility

Video

Waste Removal



Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 0%
HLT/Large Cap 0%
Near Investment Grade 0%
Middle Market 0%
Lower Middle Market 0%
Start-ups/Venture 0%
Municipal/Government 0%
Other 0%

Our Company is a(n):
Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:

Soft Asset Policy:

Industries Most Interested in Funding/Purchasing:

Industries Will Not Fund/Purchase From:

Lessor and/or Broker Requirements:



ELFA Business Councils

Financial Institution

Start of Fiscal Year

January

About

About Home
Industry Overview
Governance

Staff Contact Info
Principles of Fair
Business Practices
Awards

Directions & Hotels

News

News Home
Industry News

Add Your News item
Press Room

Media Coverage
Magazine
Newsletters

Publications (store)

You
Tube

Directories

Directories Home
Member Directory
Software Listing
FundingSource
Database

Legal Buyers Guide
Manufacturer &

Vendor Resource

Events &
Training

Events & Training
ELFA Events Mobile

App
Calendar
ELFA Academy

Principles of Leasing

& Finance Workshops

Membership

Membership Home
FAQ

Value of Membership
Membership Types
Request Application

Community Banks


https://www.elfaonline.org/about
https://www.elfaonline.org/about/about-home
https://www.elfaonline.org/about/industry-overview
https://www.elfaonline.org/about/governance
https://www.elfaonline.org/about/staff-contact-info
https://www.elfaonline.org/about/principles-of-fair-business-practices
https://www.elfaonline.org/about/awards
https://www.elfaonline.org/about/directions-hotels
https://www.elfaonline.org/news
https://www.elfaonline.org/news/news-home
https://www.elfaonline.org/news/industry-news
https://www.elfaonline.org/news/add-your-news-item
https://www.elfaonline.org/news/press-room
https://www.elfaonline.org/news/media-coverage
https://www.elfaonline.org/news/magazine
https://www.elfaonline.org/news/newsletters
https://www.elfaonline.org/news/publications-(store)
https://www.elfaonline.org/directories
https://www.elfaonline.org/directories/directories-home
https://www.elfaonline.org/directories/member-directory
https://www.elfaonline.org/directories/software
https://www.elfaonline.org/directories/fundingsource-database
https://www.elfaonline.org/directories/legal-buyers-guide
https://www.elfaonline.org/directories/manufacturer-vendor-resource-center
https://www.elfaonline.org/events
https://www.elfaonline.org/events/events-training-home
https://www.elfaonline.org/events/eventsapp
https://www.elfaonline.org/events/calendar
https://www.elfaonline.org/events/eLearning
https://www.elfaonline.org/events/principles-of-leasing-finance-workshops
https://www.elfaonline.org/membership
https://www.elfaonline.org/membership/membership-home
https://www.elfaonline.org/membership/faq
https://www.elfaonline.org/membership/value-of-membership
https://www.elfaonline.org/membership/membership-types
https://www.elfaonline.org/membership/request-application
https://www.elfaonline.org/membership/community-banks
http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
http://www.leasefoundation.org/
http://www.equipmentfinanceadvantage.org/

PEOPLE'S CAPITAL AND LEASING CORP. Last Update:
850 Main Street 01/19/2018
BC-03

Bridgeport, CT 06604

Thomas Davies (Primary Contact)
(203) 338-6500 (Phone)

(203) 757-5122 (Fax)

none given (Mobile)

B3 tpdavie@peoples.com

John Vangor (Alternate Contact)
(203) 591-2719 (Phone)

(203) 759-1840 (Fax)

none given (Mobile)

B3 john.vangor@peoples.com

People's Capital and Leasing Corp. is a: Buyer, Seller

Type of Company:
Bank

The company's core business focus:

We are a subsidiary of People's Bank, a Connecticut based bank with assets exceeding $35
Billion.

Type of FundingSource/Buyer

Lender
Investor
Packager

Source of Funds


tel:(203) 338-6500
tel:(203) 591-2719
mailto:tpdavie@peoples.com
mailto:john.vangor@peoples.com

Internal Funds

Annual Volume Funded

700-800 Million

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $10,000,000.00
Average $2,000,000.00
Lowest $500,000.00

Lease Structures

Debt

Leveraged Lease
Operating Lease
Sale/Leaseback
TRAC

Lease Terms

Longest 96
Average 60
Shortest 36

Funding/Buyer Programs



The company provides these types of financing:

Buy Paper from Brokers

Buy Paper from Leasing Comp
Discount-Nonrecourse

Debt Side of a Leveraged Lease
Fund Leases Individually
Purchase Portfolios

Progress Payments

Our company DOES originate paper.

We DO syndicate or sell paper. Details: We syndicate transactions to manage overall

exposure.

Syndications / Portfolios:

Equipment Types

Prefer
Agricultural
Aircraft
Automobile
Broadcast
Buses °
Cable
Communications
Computer
Construction °
Electronic

Emergency Vehicles

Will

Will Not Not Specified



Energy
Furniture/Fixtures
Gaming

Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation

Recycling



Restaurant

Satellite

Software

Trucks and Trailers °

Utility

Video °

Waste Removal °

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 10%
HLT/Large Cap 10%
Near Investment Grade 30%
Middle Market 50%
Lower Middle Market 0%
Start-ups/Venture 0%
Municipal/Government 0%
Other 0%

Our Company is a(n):
Asset-Based and Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:



MIDDLE MARKET TRANSACTIONS: Min Annual Revenues $5MM; Min Net Worth $500M Years in
Business: 3; Positive Proforma Cash Flow; Debt to Worth within industry guidelines; Solid Collateral

Coverage.

Soft Asset Policy:
No

Industries Most Interested in Funding/Purchasing:
Corrugated, Plastics, Machine Tool, Manufacturing, Cranes, Motor Coaches, School Buses, Tractors,
Trailers, Construction, Marine, Corporate Aircraft, and Material Handling.

Industries Will Not Fund/Purchase From:
Technology and we are very selective on energy.

Lessor and/or Broker Requirements:
We require financial statements and references from other funding sources.

ELFA Business Councils

Financial Institution
Independent Middle Market

Start of Fiscal Year

January


http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692

SANTANDER BANK EQUIPMENT FINANCE Last Update:
200 Park Avenue, Suite 100 01/19/2018
Mail Stop: NJ1-6514-EF4

Florham Park, NJ 07932

www.santander.com

Timothy Brown (Primary Contact)
(443) 367-2464 (Phone)
(860) 218-4355 (Mobile)
B3 timothy.brown@santander.us

Vincent Belcastro (Alternate Contact)
(973) 232-8400 (Phone)

(917) 838-4352 (Mobile)

B3 Vincent.belcastro@santander.us

Santander Bank Equipment Finance is a: Buyer, Seller

Type of Company:
Bank

The company's core business focus:

As part of Banco Santander, one of the largest and most respected banks in the world,
Santander’s Corporate Equipment Finance Buy Desk provides a fresh, reliable source of capital
for captive financial institutions, bank syndication desks, and finance and leasing companies.
Whether you want to manage your credit exposure, generate fee income or sell part of your
portfolio, our experienced team of equipment industry professionals is ready with flexible
options to ensure a successful transaction.

Type of FundingSource/Buyer

Lender
Investor
Packager


http://www.santander.com/
tel:(443) 367-2464
tel:(860) 218-4355
tel:(973) 232-8400
tel:(917) 838-4352
mailto:timothy.brown@santander.us
mailto:Vincent.belcastro@santander.us

Source of Funds

Internal Funds

Annual Volume Funded
250-500 Million

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $100,000,000.00
Average $15,000,000.00
Lowest $5,000,000.00

Lease Structures

Conditional Sale/Money-Over-Money
Debt

Equity

Leveraged Lease

Tax-Exempt Municipal Lease
Operating Lease

Sale/Leaseback

TRAC

Vendor Finance

Lease Terms
Longest 180

Average 60



Shortest 24

Funding/Buyer Programs

The company provides these types of financing:
Buy Paper: Our Documents Only
Buy Paper from Leasing Comp
Discount-Nonrecourse
Discount-Recourse

Debt Side of a Leveraged Lease
Equity/Purchase of Tax-Orient
Fund Leases as a Group

Fund Leases Individually
Tax-Exempt Municipal Leasing
Other

Purchase Portfolios

Progress Payments

Warehouse Lines

Our company DOES originate paper.
We DO NOT syndicate or sell paper.

Syndications / Portfolios:

We purchase or fund lessor portfolios on a relationship basis or a single event from $5MM

and up.

Equipment Types
Prefer Will Will Not Not Specified

Agricultural °
Aircraft ®

Automobile °



Broadcast

Buses

Cable
Communications
Computer
Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming

Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings



Office

Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation
Recycling
Restaurant
Satellite

Software

Trucks and Trailers
Utility

Video

Woaste Removal

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade
HLT/Large Cap

Near Investment Grade
Middle Market

Lower Middle Market

5%

0%

5%

40%

30%



Start-ups/Venture 0%
Municipal/Government 10%

Other 10%

Our Company is a(n):
Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:
Our credit requirements are looked at on an individual basis. Generally, we are a balance sheet lender.

Soft Asset Policy:
Yes. We finance IT and FFE. generally, up to 20% of OEC soft costs can be financed.

Industries Most Interested in Funding/Purchasing:
We fund a large variety of industries based upon the originators niche expertise and portfolio
performance. We prefer industrial, manufacturing, medical and construction.

Industries Will Not Fund/Purchase From:
Gaming, livestock, marine, aircraft

Lessor and/or Broker Requirements:

In general we are looking for some niche expertise whether by transaction size, equipment types,
industry, geographic etc. Non-recourse lessor's considered upon verification of similar funding
relationship.

ELFA Business Councils

Financial Institution
Independent Middle Market
Small Ticket

Captive and Vendor Finance



Start of Fiscal Year

January

About
About Home

Industry Overview
Governance

Staff Contact Info
Principles of Fair
Business Practices
Awards

Directions & Hotels
Advertise

ELFA Logos
Antitrust Guidelines

News

News Home
Industry News

Add Your News item
Press Room

Media Coverage
Magazine
Newsletters

Publications (store)

Directories

Directories Home
Member Directory
Software Listing
FundingSource
Database

Legal Buyers Guide
Manufacturer &
Vendor Resource
Center

ELFA Staff

Events &
Training

Events & Training
ELFA Events Mobile

App
Calendar
ELFA Academy

Principles of Leasing

& Finance Workshops

Exhibitor
Opportunities
Sponsor

Continuing Education
Credits

Conference Resource

Center

Membership

Membership Home
FAQ

Value of Membership
Membership Types
Request Application

Community Banks


https://www.elfaonline.org/about
https://www.elfaonline.org/about/about-home
https://www.elfaonline.org/about/industry-overview
https://www.elfaonline.org/about/governance
https://www.elfaonline.org/about/staff-contact-info
https://www.elfaonline.org/about/principles-of-fair-business-practices
https://www.elfaonline.org/about/awards
https://www.elfaonline.org/about/directions-hotels
https://www.elfaonline.org/about/advertise
https://www.elfaonline.org/about/elfa-logos
https://www.elfaonline.org/about/antitrust-guidelines
https://www.elfaonline.org/news
https://www.elfaonline.org/news/news-home
https://www.elfaonline.org/news/industry-news
https://www.elfaonline.org/news/add-your-news-item
https://www.elfaonline.org/news/press-room
https://www.elfaonline.org/news/media-coverage
https://www.elfaonline.org/news/magazine
https://www.elfaonline.org/news/newsletters
https://www.elfaonline.org/news/publications-(store)
https://www.elfaonline.org/directories
https://www.elfaonline.org/directories/directories-home
https://www.elfaonline.org/directories/member-directory
https://www.elfaonline.org/directories/software
https://www.elfaonline.org/directories/fundingsource-database
https://www.elfaonline.org/directories/legal-buyers-guide
https://www.elfaonline.org/directories/manufacturer-vendor-resource-center
https://www.elfaonline.org/directories/elfa-staff
https://www.elfaonline.org/events
https://www.elfaonline.org/events/events-training-home
https://www.elfaonline.org/events/eventsapp
https://www.elfaonline.org/events/calendar
https://www.elfaonline.org/events/eLearning
https://www.elfaonline.org/events/principles-of-leasing-finance-workshops
https://www.elfaonline.org/events/exhibitor-opportunities
https://www.elfaonline.org/events/sponsor
https://www.elfaonline.org/events/continuing-education-credits
https://www.elfaonline.org/events/conference-resource-center
https://www.elfaonline.org/membership
https://www.elfaonline.org/membership/membership-home
https://www.elfaonline.org/membership/faq
https://www.elfaonline.org/membership/value-of-membership
https://www.elfaonline.org/membership/membership-types
https://www.elfaonline.org/membership/request-application
https://www.elfaonline.org/membership/community-banks
http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
http://www.leasefoundation.org/
http://www.equipmentfinanceadvantage.org/

SIGNATURE FINANCIAL Last Update:
225 Broadhollow Road 01/16/2018
Suite 132W

Melville, NY 11747

http:/www.signatureny.com

Michael Ash (Primary Contact)
(631) 861-2688 (Phone)

none given (Mobile)

B3 mash@signatureny.com

Anthony Perettine (Alternate Contact)
631-861-2703 (Phone)

none given (Mobile)
B3 aperettine@signatureny.com

Signature Financial is a: Buyer, Seller

Type of Company:
Bank

The company's core business focus:

Signature Financial LLC (&quot;SF&quot;) is a sub of Signature Bank a NY chartered
commercial bank (public - tickler SBNY). SF provides equipment leasing and services on both a
direct and indirect basis to a diverse client base nationwide. Our Capital Markets and Indirect
origination channels are focused building reciprocal relationships. We are generalist with
significant experience in the transportation, construction, manufacturing, healthcare etc..

Type of FundingSource/Buyer

Lender
Investor
Agent
Packager


http://www.signatureny.com/
tel:(631) 861-2688
tel:631-861-2703
mailto:mash@signatureny.com
mailto:aperettine@signatureny.com

Source of Funds

Internal Funds

Annual Volume Funded
1.2 Billion - 1.3 Billion

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $25,000,000.00
Average $4,000,000.00
Lowest $250,000.00

Lease Structures

Conditional Sale/Money-Over-Money
Debt

Leveraged Lease

Tax-Exempt Municipal Lease

TRAC

Lease Terms
Longest 120
Average 60

Shortest 36



Funding/Buyer Programs

The company provides these types of financing:

Buy Paper from Leasing Comp
Discount-Nonrecourse

Debt Side of a Leveraged Lease
Equity/Purchase of Tax-Orient
Fund Leases as a Group

Fund Leases Individually
Tax-Exempt Municipal Leasing
Purchase Portfolios

Our company DOES originate paper.

We DO syndicate or sell paper. Details: 1) We Buy Side - Capital Markets & Indirect
Origination channel in support of third party originated opportunities. 2) We Sell Side -

opportunities originated through our National Direct / Other Origination channels. We Sell to

manage client, industry, geographic, exposures.

Syndications / Portfolios:

One off or portfolio opportunities. Loans, Leases, True / Tax Leases, Tracs etc.. - focus is on

middle market to upper middle market opportunities with investment grade capabilities.

Equipment Types

Prefer
Agricultural
Aircraft
Automobile
Broadcast
Buses

Cable

Will Will Not Not Specified



Communications

Computer

Construction °
Electronic

Emergency Vehicles °
Energy

Furniture/Fixtures

Gaming

Graphic Arts

Industrial °
Intermodal

Laundry/Drycleaning

Livestock

Machine Tool °
Mailroom

Marine °
Materials Handling °
Medical °
Mining

Modular Buildings
Office
Other

Point of Sale/Banking



Printing °

Project Finance

Rail °

Recreation

Recycling °

Restaurant °

Satellite

Software °

Trucks and Trailers °

Utility °

Video °

Waste Removal °
Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 5%
HLT/Large Cap 0%
Near Investment Grade 30%
Middle Market 60%
Lower Middle Market 5%
Start-ups/Venture 0%
Municipal/Government 0%

Other 0%



Our Company is a(n):
Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:
Criteria is subject to finance amount & credit quality in conjunction with asset type / coverage,
structure, pricing etc.

Soft Asset Policy:
yes - pending credit quality

Industries Most Interested in Funding/Purchasing:
Transportation (Trucks, Trailers, Inland Marine), Construction, Manufacturing, Healthcare. We are
generalist, but above represents industries of focus.

Industries Will Not Fund/Purchase From:
Gaming, Commercial / Corporate Air

Lessor and/or Broker Requirements:

Focus is on bank owned leasing companies, independent financial institutions, equipment vendors and
select investment institutions. Preference is for reciprocal relationships, but same is not a requirement.
The development of Broker business is NOT a focus for us.

ELFA Business Councils

Financial Institution

Start of Fiscal Year

January



SOCIETE GENERALE EQUIPMENT FINANCE
480 Washington Blvd

24th Floor

Jersey City, NJ 07310-1900

www.sgef.us

Donald Furrer (Primary Contact)
(201) 839-1126 (Phone)

(201) 839-1111 (Fax)

none given (Mobile)

B3 donald.furrer@socgen.com

Steven Santagato (Alternate Contact)
(201) 839-1140 (Phone)

(201) 839-1111 (Fax)

(631) 680-4842 (Mobile)

B3 steven.santagato@socgen.com

Societe Generale Equipment Finance is a: Buyer, Seller

Type of Company:
Bank

The company's core business focus:

Last Update:
03/01/2018

Societe Generale Equipment Finance (SGEF) is the international equipment and vendor

finance specialist of Societe Generale group. SGEF is a worldwide leading player and a key
partner for manufacturers and vendors in Europe, Africa, Asia and the Americas. With 3,500*
people across 42* countries, SGEF produced €11.7bn* in New Business Volumes thanks to its
sound industry knowledge in the Transportation, Industrial Equipment and High-Tech markets.

Type of FundingSource/Buyer

Lender


http://www.sgef.us/
tel:(201) 839-1126
tel:(201) 839-1140
tel:(631) 680-4842
mailto:donald.furrer@socgen.com
mailto:steven.santagato@socgen.com

Source of Funds

Internal Funds

Annual Volume Funded
800-900 Million

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $0.00
Average $0.00
Lowest $0.00

Lease Structures

Vendor Finance

Lease Terms
Longest
Average

Shortest

Funding/Buyer Programs

The company provides these types of financing:
Fund Leases Individually



Our company DOES originate paper.
We DO syndicate or sell paper.

Syndications / Portfolios:

Equipment Types

Prefer
Agricultural
Aircraft
Automobile
Broadcast
Buses
Cable
Communications
Computer
Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming
Graphic Arts
Industrial
Intermodal

Laundry/Drycleaning

Will

Will Not

Not Specified



Livestock
Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation
Recycling
Restaurant
Satellite

Software

Trucks and Trailers
Utility

Video

Waste Removal



Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 0%
HLT/Large Cap 0%
Near Investment Grade 0%
Middle Market 0%
Lower Middle Market 0%
Start-ups/Venture 0%
Municipal/Government 0%
Other 0%

Our Company is a(n):
Neither Asset-Based nor Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:

Soft Asset Policy:

Industries Most Interested in Funding/Purchasing:

Industries Will Not Fund/Purchase From:

Lessor and/or Broker Requirements:



ELFA Business Councils

Captive and Vendor Finance

Start of Fiscal Year

About

About Home
Industry Overview
Governance

Staff Contact Info
Principles of Fair
Business Practices
Awards

Directions & Hotels

News

News Home
Industry News

Add Your News item
Press Room

Media Coverage
Magazine
Newsletters

Publications (store)

You
Tube

Directories

Directories Home
Member Directory
Software Listing
FundingSource
Database

Legal Buyers Guide
Manufacturer &

Vendor Resource

Events &
Training

Events & Training
ELFA Events Mobile

App
Calendar
ELFA Academy

Principles of Leasing

& Finance Workshops

Membership

Membership Home
FAQ

Value of Membership
Membership Types
Request Application

Community Banks


https://www.elfaonline.org/about
https://www.elfaonline.org/about/about-home
https://www.elfaonline.org/about/industry-overview
https://www.elfaonline.org/about/governance
https://www.elfaonline.org/about/staff-contact-info
https://www.elfaonline.org/about/principles-of-fair-business-practices
https://www.elfaonline.org/about/awards
https://www.elfaonline.org/about/directions-hotels
https://www.elfaonline.org/news
https://www.elfaonline.org/news/news-home
https://www.elfaonline.org/news/industry-news
https://www.elfaonline.org/news/add-your-news-item
https://www.elfaonline.org/news/press-room
https://www.elfaonline.org/news/media-coverage
https://www.elfaonline.org/news/magazine
https://www.elfaonline.org/news/newsletters
https://www.elfaonline.org/news/publications-(store)
https://www.elfaonline.org/directories
https://www.elfaonline.org/directories/directories-home
https://www.elfaonline.org/directories/member-directory
https://www.elfaonline.org/directories/software
https://www.elfaonline.org/directories/fundingsource-database
https://www.elfaonline.org/directories/legal-buyers-guide
https://www.elfaonline.org/directories/manufacturer-vendor-resource-center
https://www.elfaonline.org/events
https://www.elfaonline.org/events/events-training-home
https://www.elfaonline.org/events/eventsapp
https://www.elfaonline.org/events/calendar
https://www.elfaonline.org/events/eLearning
https://www.elfaonline.org/events/principles-of-leasing-finance-workshops
https://www.elfaonline.org/membership
https://www.elfaonline.org/membership/membership-home
https://www.elfaonline.org/membership/faq
https://www.elfaonline.org/membership/value-of-membership
https://www.elfaonline.org/membership/membership-types
https://www.elfaonline.org/membership/request-application
https://www.elfaonline.org/membership/community-banks
http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
http://www.leasefoundation.org/
http://www.equipmentfinanceadvantage.org/

STERLING NATIONAL BANK EQUIPMENT FINANCE DIVISION Last Update:
500 7th Avenue 01/30/2018
3rd Floor

New York, NY 10018

http:/www.sterlingbankleasing.com

Keith Smith (Primary Contact)
(212) 575-2473 (Phone)
(212) 575-3442 (Fax)

(201) 394-3987 (Mobile)

B3 ksmith@snb.com

William Breitman (Alternate Contact)
(212) 575-2473 (Phone)

(212) 575-3442 (Fax)

none given (Mobile)

B3 william.breitman@sterlingbancorp.com

Sterling National Bank Equipment Finance Division is a:

Type of Company:
Bank

The company's core business focus:

We will accept transactions ranging from $50K and up. Full financial disclosure is required. We
are generalists and accept most industry types.

Type of FundingSource/Buyer

Lender

Source of Funds


http://www.sterlingbankleasing.com/
tel:(212) 575-2473
tel:(201) 394-3987
tel:(212) 575-2473
mailto:ksmith@snb.com
mailto:william.breitman@sterlingbancorp.com

Internal Funds

Annual Volume Funded
100-250 Million

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $5,000,000.00
Average $250,000.00
Lowest $75,000.00

Lease Structures

Conditional Sale/Money-Over-Money
Debt
Vendor Finance

Lease Terms

Longest 84 months
Average 48 months
Shortest 12 months

Funding/Buyer Programs

The company provides these types of financing:
Buy Paper from Leasing Comp
Discount-Nonrecourse



Discount-Recourse
Fund Leases as a Group
Fund Leases Individually
Purchase Portfolios
Progress Payments

Our company DOES originate paper.
We DO syndicate or sell paper. Details: From time to time we wioll look to syndicate paper for

our customers that we feel we need to manage exposure.

Syndications / Portfolios:

We are always seeking portfolio opportunities

Equipment Types

Prefer Will Will Not Not Specified
Agricultural °
Aircraft °
Automobile °
Broadcast °
Buses ]
Cable °
Communications °
Computer °
Construction °
Electronic °
Emergency Vehicles °
Energy °

Furniture/Fixtures °



Gaming

Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation
Recycling
Restaurant

Satellite



Software °

Trucks and Trailers °
Utility °
Video °
Waste Removal °
Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 10%
HLT/Large Cap 0%
Near Investment Grade 10%
Middle Market 50%
Lower Middle Market 30%
Start-ups/Venture 0%
Municipal/Government 0%
Other 0%

Our Company is a(n):
Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:
We look for four years in business. PGs are required on 95% of the deals. Net worth should be close
to twice the amount to be financed. Business must be profitable in the current and previous years.

Leverage not more than 4 to 1.



Soft Asset Policy:
Soft assets worth up to 50% of the total cost is acceptable.

Industries Most Interested in Funding/Purchasing:
We have special expertise in medical, Machine tool, sanitation, material handling, high tech, graphic
arts, industrial and printing.

Industries Will Not Fund/Purchase From:

Gaming, restaurant, amusement, small retail businesses and owner operator truckers, construction.
Restaurants, real estate management, small retail, chiropractors, spas, beauticians, hotel/motel,
brokerage and investment firms.

Lessor and/or Broker Requirements:
Four years in business. . Strong funding source references.

ELFA Business Councils

Financial Institution

Start of Fiscal Year

January


http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692

STONEBRIAR COMMERCIAL FINANCE
5601 Granite Parkway

Suite 1350

Plano, TX 75024
www.StonebriarCF.com

Dave Fate (Primary Contact)
(469) 609-8501 (Phone)

(214) 244-8602 (Mobile)

B3 dave.fate@stonebriarcf.com

Mark Gibson (Alternate Contact)
(469) 609-8504 (Phone)

none given (Mobile)

B3 mark.gibson@stonebriarcf.com

Stonebriar Commercial Finance is a:

Type of Company:

Multi-line Commercial

The company's core business focus:

Type of FundingSource/Buyer

Source of Funds

Annual Volume Funded
1 Billion - 1.1 Billion

Individual Transaction Size

Last Update:
01/16/2018


http://www.stonebriarcf.com/
tel:(469) 609-8501
tel:(214) 244-8602
tel:(469) 609-8504
mailto:dave.fate@stonebriarcf.com
mailto:mark.gibson@stonebriarcf.com

The range of transactions the company will fund/purchase:

Highest $0.00
Average $0.00
Lowest $0.00

Lease Structures

Debt

Operating Lease
Real Estate
Sale/Leaseback
TRAC

Lease Terms

Longest
Average

Shortest

Funding/Buyer Programs

The company provides these types of financing:
Buy Paper from Brokers

Buy Paper from Leasing Comp
Discount-Nonrecourse

Discount-Recourse

Debt Side of a Leveraged Lease

Fund Leases as a Group

Fund Leases Individually

Purchase Portfolios



Progress Payments

Our company DOES NOT originate paper.

We DO NOT syndicate or sell paper.

Syndications / Portfolios:

Equipment Types

Agricultural
Aircraft
Automobile
Broadcast

Buses

Cable
Communications
Computer
Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming

Graphic Arts
Industrial

Intermodal

Prefer

Will

Will Not

Not Specified



Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation
Recycling
Restaurant
Satellite

Software

Trucks and Trailers
Utility

Video



Waste Removal

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade %
HLT/Large Cap %
Near Investment Grade %
Middle Market %
Lower Middle Market %
Start-ups/Venture %
Municipal/Government %
Other %

Our Company is a(n):
Neither Asset-Based nor Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:

Soft Asset Policy:

Industries Most Interested in Funding/Purchasing:

Industries Will Not Fund/Purchase From:



Lessor and/or Broker Requirements:

ELFA Business Councils

Financial Institution
Independent Middle Market

Start of Fiscal Year

About News

About Home News Home
Industry Overview Industry News
Governance Add Your News item
Staff Contact Info Press Room

You

Tube

Directories

Directories Home
Member Directory
Software Listing

Events &
Training

Events & Training
ELFA Events Mobile
App

Membership

Membership Home
FAQ

Value of Membership
Membership Types


https://www.elfaonline.org/about
https://www.elfaonline.org/about/about-home
https://www.elfaonline.org/about/industry-overview
https://www.elfaonline.org/about/governance
https://www.elfaonline.org/about/staff-contact-info
https://www.elfaonline.org/news
https://www.elfaonline.org/news/news-home
https://www.elfaonline.org/news/industry-news
https://www.elfaonline.org/news/add-your-news-item
https://www.elfaonline.org/news/press-room
https://www.elfaonline.org/directories
https://www.elfaonline.org/directories/directories-home
https://www.elfaonline.org/directories/member-directory
https://www.elfaonline.org/directories/software
https://www.elfaonline.org/events
https://www.elfaonline.org/events/events-training-home
https://www.elfaonline.org/events/eventsapp
https://www.elfaonline.org/membership
https://www.elfaonline.org/membership/membership-home
https://www.elfaonline.org/membership/faq
https://www.elfaonline.org/membership/value-of-membership
https://www.elfaonline.org/membership/membership-types
http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692
http://www.leasefoundation.org/
http://www.equipmentfinanceadvantage.org/

SUNTRUST EQUIPMENT FINANCE & LEASING CORP.
120 E. Baltimore St.

23rd Floor

Baltimore, MD 21202

Lawrence Watts (Primary Contact)
(704) 362-8533 (Phone)

(704) 715-0162 (Fax)

(704) 620-2084 (Mobile)

B3 lawrence.watts@suntrust.com

Charles Watson (Alternate Contact)
(667) 205-3862 (Phone)

none given (Mobile)

B3 chip.watson@suntrust.com

SunTrust Equipment Finance & Leasing Corp. is a: Buyer, Seller

Type of Company:
Bank

The company's core business focus:

Type of FundingSource/Buyer

Lender
Investor

Source of Funds

Internal Funds

Annual Volume Funded
1.4 Billion - 1.5 Billion

Last Update:
02/03/2017


tel:(704) 362-8533
tel:(704) 620-9084
tel:(667) 205-3862
mailto:lawrence.watts@suntrust.com
mailto:chip.watson@suntrust.com

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $50,000,000.00
Average $1,500,000.00
Lowest $250,000.00

Lease Structures

Conditional Sale/Money-Over-Money
Debt

Equity

Leveraged Lease

Tax-Exempt Municipal Lease
Operating Lease

Sale/Leaseback

TRAC

Vendor Finance

Lease Terms

Longest 240
Average 60
Shortest 24

Funding/Buyer Programs

The company provides these types of financing:
Buy Paper from Leasing Comp
Discount-Nonrecourse



Debt Side of a Leveraged Lease
Equity/Purchase of Tax-Orient
Fund Leases as a Group

Fund Leases Individually
Inventory Financing/Floor Plan
Tax-Exempt Municipal Leasing
Purchase Portfolios

Progress Payments

Our company DOES originate paper.
We DO syndicate or sell paper. Details: STEFL originates transactions for sale as well as
syndicates from existing portfolio.

Syndications / Portfolios:

Equipment Types

Prefer Will Will Not Not Specified

Agricultural °
Aircraft °

Automobile °

Broadcast °

Buses °

Cable °
Communications °

Computer °

Construction °

Electronic °

Emergency Vehicles °



Energy
Furniture/Fixtures
Gaming

Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation

Recycling



Restaurant

Satellite

Software

Trucks and Trailers °

Utility °
Video °

Waste Removal °

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 0%
HLT/Large Cap 0%
Near Investment Grade 0%
Middle Market 0%
Lower Middle Market 0%
Start-ups/Venture 0%
Municipal/Government 0%
Other 0%

Our Company is a(n):
Neither Asset-Based nor Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:



Soft Asset Policy:

Industries Most Interested in Funding/Purchasing:

Industries Will Not Fund/Purchase From:

Lessor and/or Broker Requirements:

ELFA Business Councils

Financial Institution
Independent Middle Market

Start of Fiscal Year



http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692

TCF EQUIPMENT FINANCE, A DIVISION OF TCF NATIONAL BANK Last Update:
11100 Wayzata Blvd 02/20/2018
Suite 801

Minnetonka, MN 55305

http:/www.tcfef.com

Marcel Borg (Primary Contact)
(248) 568-2092 (Phone)

none given (Mobile)

B3 marcel_borg@smflus.com

Robert Stark (Alternate Contact)
(952) 656-3261 (Phone)

(952) 656-3273 (Fax)

(952) 221-5479 (Mobile)

B3 bstark@tcfef.com

TCF Equipment Finance, a division of TCF National Bank is a: Buyer, Seller

Type of Company:
Bank

The company's core business focus:

Desire upper middle market credits or better.

Type of FundingSource/Buyer

Lender

Source of Funds

Internal Funds

Annual Volume Funded


http://www.tcfef.com/
tel:(248) 568-2092
tel:(952) 656-3261
tel:(952) 221-5479
mailto:marcel_borg@smflus.com
mailto:bstark@tcfef.com

2 Billion - 2.1 Billion

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $7,000,000.00
Average $150,000.00
Lowest $50,000.00

Lease Structures

Conditional Sale/Money-Over-Money
Debt

Tax-Exempt Municipal Lease
Operating Lease

Sale/Leaseback

TRAC

Vendor Finance

Lease Terms

Longest 120 months
Average 48 months
Shortest 12 months

Funding/Buyer Programs

The company provides these types of financing:
Buy Paper: Our Documents Only
Buy Paper from Leasing Comp



Discount-Nonrecourse
Discount-Recourse
Equity/Purchase of Tax-Orient
Fund Leases as a Group

Fund Leases Individually
Inventory Financing/Floor Plan
Tax-Exempt Municipal Leasing
Purchase Portfolios

Progress Payments

Residual Financing

Residual Sharing

Our company DOES originate paper.
We DO syndicate or sell paper. Details: We sell transactions from $200,000 to $5,000,000.

Syndications / Portfolios:

Equipment Types

Agricultural
Aircraft
Automobile
Broadcast

Buses

Cable
Communications
Computer
Construction

Electronic

Prefer

Will Will Not Not Specified



Emergency Vehicles °
Energy

Furniture/Fixtures

Gaming

Graphic Arts °
Industrial

Intermodal

Laundry/Drycleaning

Livestock

Machine Tool °
Mailroom

Marine °
Materials Handling °
Medical °
Mining

Modular Buildings

Office °
Other

Point of Sale/Banking

Printing °
Project Finance

Rail

Recreation



Recycling ° °

Restaurant ° °
Satellite

Software °
Trucks and Trailers ° °
Utility °
Video °
Waste Removal ° °

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 10%
HLT/Large Cap 0%
Near Investment Grade 30%
Middle Market 60%
Lower Middle Market 0%
Start-ups/Venture 0%
Municipal/Government 0%
Other 0%

Our Company is a(n):
Credit Lender

Special Requirements



The Minimum Credit Criteria of Obligors:

Profitable for past three fiscal year-ends. Sufficient historical cash flow to support current and
proposed debt. Prefer credits with minimum annual revenues of $10.0 million and minimum tangible
net worth of $3.0 million. No start-ups.

Soft Asset Policy:
Yes - for very strong credits TCFEF will consider software and soft asset transactions.

Industries Most Interested in Funding/Purchasing:

Agriculture, Capital Markets, Commercial Marine, Construction, Waste Collection, Recycling,
Environmental Services, Franchise Finance, Golf, Healthcare, Homecare, Manufacturing, Printing &
Packaging, Ambulance, Funeral Vehicles, Motorcoach, Shuttle & School Bus Equipment, Tire Service
Vehicles, Tow & Recovery, Technology & Office Equipment. We are generalists and give more
emphasis to credit quality.

Industries Will Not Fund/Purchase From:
Low tolerance industries include: Internet Service Providers, Gaming, Hazardous Waste, Mining,
Lodging, Real Estate Developers, Retail Trade, Subprime Lenders, Securities Broker/Dealers.

Lessor and/or Broker Requirements:

* Only originators. * Full notification of assignment acknowledged by lessee. * TCFEF to bill and collect
assigned payments. * Minimum of $5 million in first year fundings with growth potential. * Regular
flow of deals. * Mutual fit between originator's and TCFEF's core business. * Financing within
specialized niches * Vendor and/or lessee channels

ELFA Business Councils

Financial Institution
Small Ticket
Captive and Vendor Finance

Start of Fiscal Year

January



VERDANT COMMERCIAL CAPITAL LLC
4540 Cooper Road

Suite 305

Cincinnati, OH 45242

Jeff Schaner (Primary Contact)
(513) 484-2105 (Phone)

(888) 598-2617 (Fax)

(513) 484-2105 (Mobile)

B3 jschaner@verdantcc.com

Jeff Schaner (Alternate Contact)
(513) 484-2105 (Phone)

(888) 598-2617 (Fax)

(513) 484-2105 (Mobile)

B3 jschaner@verdantcc.com

Verdant Commercial Capital LLC is a:

Type of Company:

Independent

The company's core business focus:

Type of FundingSource/Buyer

Source of Funds

Annual Volume Funded
0-20 Million

Last Update:
03/01/2018


tel:(513) 484-2105
tel:(513) 484-2105
tel:(513) 484-2105
tel:(513) 484-2105
mailto:jschaner@verdantcc.com
mailto:jschaner@verdantcc.com

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $0.00
Average $0.00
Lowest $0.00

Lease Structures

Vendor Finance

Lease Terms
Longest
Average

Shortest

Funding/Buyer Programs

The company provides these types of financing:
Fund Leases Individually

Our company DOES NOT originate paper.
We DO NOT syndicate or sell paper.

Syndications / Portfolios:

Equipment Types
Prefer Will Will Not Not Specified

Agricultural



Aircraft
Automobile
Broadcast

Buses

Cable
Communications
Computer
Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming

Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling

Medical



Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation
Recycling
Restaurant
Satellite

Software

Trucks and Trailers
Utility

Video

Waste Removal

Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade %
HLT/Large Cap %

Near Investment Grade %



Middle Market %

Lower Middle Market %
Start-ups/Venture %
Municipal/Government %
Other %

Our Company is a(n):
Neither Asset-Based nor Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:

Soft Asset Policy:

Industries Most Interested in Funding/Purchasing:

Industries Will Not Fund/Purchase From:

Lessor and/or Broker Requirements:

ELFA Business Councils

Captive and Vendor Finance

Start of Fiscal Year



WELLS FARGO EQUIPMENT FINANCE

600 South 4th Street

Minneapolis, MN 55415
https:/www.wellsfargo.com/com/financing/equipment-financing/

Robert Wright (Primary Contact)
(612) 316-2562 (Phone)

(612) 492-9562 (Fax)

none given (Mobile)

B3 robert.j.wright@wellsfargo.com

Trent Mabe (Alternate Contact)
(704) 715-4329 (Phone)

none given (Mobile)

B3 trent. mabe@wellsfargo.com

Wells Fargo Equipment Finance is a: Buyer, Seller

Type of Company:
Bank

The company's core business focus:

Type of FundingSource/Buyer

Lender
Investor
Agent
Packager

Source of Funds

Internal Funds

Last Update:
01/19/2018


https://www.wellsfargo.com/com/financing/equipment-financing/
tel:(612) 316-2562
tel:(704) 715-4329
mailto:robert.j.wright@wellsfargo.com
mailto:trent.mabe@wellsfargo.com

Annual Volume Funded
10 - 25 Billion

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $500,000,000.00
Average $2,000,000.00
Lowest $200,000.00

Lease Structures

Conditional Sale/Money-Over-Money
Debt

Operating Lease

TRAC

Vendor Finance

Lease Terms

Longest 120 months
Average 60 months
Shortest 24 months

Funding/Buyer Programs

The company provides these types of financing:
Buy Paper: Our Documents Only
Buy Paper from Leasing Comp



Discount-Nonrecourse
Discount-Recourse
Equity/Purchase of Tax-Orient
Fund Leases as a Group

Fund Leases Individually
Purchase Portfolios

Our company DOES originate paper.

We DO syndicate or sell paper. Details: We typically syndicate/sell for exposure reasons, but
we generally retain the servicing. If you should have any questions please contact Dan
DeVries at 704-715-7734

Syndications / Portfolios:

Yes, we do portfolios.

Equipment Types

Prefer Will Will Not Not Specified
Agricultural °
Aircraft °
Automobile °
Broadcast °
Buses °
Cable °
Communications °
Computer °
Construction °
Electronic °

Emergency Vehicles °



Energy
Furniture/Fixtures
Gaming

Graphic Arts
Industrial
Intermodal
Laundry/Drycleaning
Livestock

Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation

Recycling



Restaurant

Satellite

Software °

Trucks and Trailers °

Utility °

Video °

Waste Removal °
Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 20%
HLT/Large Cap 0%
Near Investment Grade 50%
Middle Market 30%
Lower Middle Market 0%
Start-ups/Venture 0%
Municipal/Government 0%
Other 0%

Our Company is a(n):
Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:



Prefer five years in business, profitable operations and good cash flow coverage.

Soft Asset Policy:
Yes, if the credit warrants.

Industries Most Interested in Funding/Purchasing:
We are generalists and give more emphasis to credit quality.

Industries Will Not Fund/Purchase From:

Lessor and/or Broker Requirements:

We prefer lessors with five years in business, profitable operations, $20 million minimum in net worth
with audited statements, favorable references and the potential to provide $5-10 million in volume
annually as a source for Wells Fargo Equipment Finance. We are not actively seeking broker

relationships.

ELFA Business Councils

Financial Institution
Captive and Vendor Finance

Start of Fiscal Year

January


http://www.twitter.com/ELFAOnline
http://www.facebook.com/ELFApage
http://www.youtube.com/elfachannel
http://www.linkedin.com/groups?gid=89692

WINTRUST EQUIPMENT FINANCE Last Update:
3665 Park Place West 01/16/2018
Suite 150

Mishawaka, IN 46545

Richard Dunbar (Primary Contact)
(773) 987-3163 (Phone)

none given (Mobile)

B3 rdunbar@wintrust.com

Jack Rives (Alternate Contact)
(678) 277-2592 (Phone)

none given (Mobile)

B3 jrives@wintrust.com

Wintrust Equipment Finance is a: Buyer

Type of Company:
Bank

The company's core business focus:

Operating as a subsidiary of Wintrust Financial Corporation, our market focus is on a range of
credits, from Single B rated through the Fortune 100, subsidiaries of large domestic and
international public companies, upper middle market, and various healthcare providers.

Type of FundingSource/Buyer

Lender

Source of Funds

Internal Funds

Annual Volume Funded


tel:(773) 987-3163
tel:(678) 277-2592
mailto:rdunbar@wintrust.com
mailto:jrives@wintrust.com

100-250 Million

Individual Transaction Size

The range of transactions the company will fund/purchase:

Highest $20,000,000.00
Average $425,000.00
Lowest $100,000.00

Lease Structures

Conditional Sale/Money-Over-Money
Debt

Lease Terms

Longest 84
Average 36
Shortest 12

Funding/Buyer Programs

The company provides these types of financing:
Buy Paper from Leasing Comp
Discount-Nonrecourse

Discount-Recourse

Debt Side of a Leveraged Lease

Fund Leases Individually



Our company DOES NOT originate paper.

We DO NOT syndicate or sell paper.

Syndications / Portfolios:

Equipment Types

Agricultural
Aircraft
Automobile
Broadcast

Buses

Cable
Communications
Computer
Construction
Electronic
Emergency Vehicles
Energy
Furniture/Fixtures
Gaming

Graphic Arts
Industrial
Intermodal

Laundry/Drycleaning

Prefer

Will Will Not Not Specified



Livestock
Machine Tool
Mailroom

Marine

Materials Handling
Medical

Mining

Modular Buildings
Office

Other

Point of Sale/Banking
Printing

Project Finance
Rail

Recreation
Recycling
Restaurant
Satellite

Software

Trucks and Trailers
Utility

Video

Waste Removal



Credit Criteria

Percentage of fundings/purchases (by equipment cost) from:

Investment Grade 20%
HLT/Large Cap 10%
Near Investment Grade 40%
Middle Market 30%
Lower Middle Market 0%
Start-ups/Venture 0%
Municipal/Government 0%
Other 0%

Our Company is a(n):
Credit Lender

Special Requirements

The Minimum Credit Criteria of Obligors:

Soft Asset Policy:
Yes, many of our transactions involve software, up to 100% of the overall deal. Other soft assets are
acceptable, with an appropriately strong credit.

Industries Most Interested in Funding/Purchasing:
We are diversified throughout many industries, concentrated in none. Medical, industrial, technology,

and manufacturing are the most common.

Industries Will Not Fund/Purchase From:



Lessor and/or Broker Requirements:
Industry standard lease documents, clean business reputation, operating profitably supported by
reliable financial statements.

ELFA Business Councils

Independent Middle Market

Start of Fiscal Year

January
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